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Reciprocals Selling 
Their New Form of 
U. & O. Insurance 


Call It “Anticipated Earnings In- 
demnity”; Text of Form 
Printed Herewith 


TABLE COMPUTES COVER 





Reciprocals Also Furnishing Use 
and Occupancy Insurance for 
Leakage and Windstorm 


The reciprocals are soliciting use and 
occupancy insurance, or, as some of the 
exchanges call it, “Anticipated Earnings 
Indemnity.” THr Eastern UNDERWRITER 
has obtained the form, the first page of 
which reads as follows, the other page 
being devoted to the work sheet for 
computing amount of use and occupancy 
insurance needed, which also is repro- 
duced : 


New Policy Form 
for 
Use and Occupancy Insurance 


(Business Interruption or Anticipated 
Earnings Indemnity). 
.......On the Use and Occupancy of 
the following described property  sit- 
uate 
City 
OWES OB. cc5'sied cece sues DtAlG ORs ieckonk 
BUC OCCUDIOE AS. 66 icc ssc 5 ck hedcd wee oer 
Definition of Business: The word 
“Business” wherever used in this con- 
tract shall be considered and held to 
have the following meaning according to 
the class of property insured: 

In a Mercantile property :—‘“The sale 
of goods.” 


$. 


n a Manufacturing property :—“The 
production of goods.” 
In other classes of property :—“The 


carrying on of the business operations 
usual to the class.” 

Use and Occupancy Values and/or 
Charges Covered by This Policy: The 
conditions of this contract are that if 
the building(s) described above and/or 
machinery and/or equipment........... 
(insert “and of stock” if covering liabil- 
ity for suspension of business due to 
damage to or destruction of stock, other- 
Wise policy shall not so cover) contained 
therein, be destroyed or damaged by fire 
occurring during the term of this policy 
SO as to necessitate a total or partial in- 
terference with or suspension of busi- 
ness, this company shall be liable under 
this policy for the actual loss sustained, 
Consisting of : 

é Net profits on the business which 
r pereby interfered with or prevented; 
n 


II. Such fixed charges and such ex- 
Penses as would necessarily continue 
thereafter and would have been earned 
except for interference with or suspen- 
sion of business; and 


(Continued on page 22) 























PHOENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 


A corporation which has stood the test of time! 
successful business 


143 years of 


World-wide interests. 


Excellent Service and Facilities. 


- PHOENIX 


indemnity Company 


7S Maiden Lane, New York 





operation. 
Absolute security. 
























































Do You Lose Business? 


As an agent, you have, of course, had many prospects. You have written 
many policies, but you have sold more insurance than you have written. 
This difference represents rejections due to the failure of the prospect to 
pass the necessary examinations or qualify under some other provision in 


the contract. 
International agents hold most 


have a Substandard Service to offer their clients. 
complete line of Substandard policies. 


If you want to write all the 
communicate with us. 


We use Common Sense Methods. 
The Fastest Growing Company in the Mississippi Valley 


International Life Insurance Co. 


ST. LOUIS, MISSOURI 


J. R. PAISLEY, President 


W. 'F. GRANTGES, Vice-President and Gen’l Mgr. Agents 


of this class of business because they 
This service includes a 


business you sell, it will pay you to 


W. K. WHITFIELD, Vice-President 




















We Say 


From time to time in the last few 


It Again! 


years the following has teen the wording 


of Penn MurTUuAL advertisements in life insurance journals: 


“A PeNN Mutuat premium, less a PenN Mutuat dividend, with PENN 
Mutua values, makes an insurance proposition which, in the sum of all 


its benefits, is unsurpassed.” 


Never more true than to-day !—with new and better Policy forms, increas- 
ing Dividends, new and constantly improving Service to Policyholders, Bene- 


ficiaries, and Agents. 


There’s steady forward motion in the PENN Murtuat organization. We 


warmly welcome men and women of 


ideals, industry, character. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Organized 1847 
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Federal Life-Tribune 
$1 Policy Must Show 
Its Full Premium 


Value of Tribune Service Must Be 
Determined and Expressed, 
Says Ruling 


NOT DISCRIMINATORY 
Illinois Attorney General Says 
Form Is Valid Contract; Won’t 
Order Cancellation 
The Federal Life-Chicago Tribune $1 
$7,500 
which created a sensation in both news 


accident policy for insurance, 
paper and insurance circles in Chicago 
and caused the circulation department 
of Hearst's “Herald and Examiner” to 
protest to the State Insurance Depart- 
ment that the policy was in violation of 
the law, has been held in an opinion by 
Attorney-General Carlstrom to be a 
valid contract and not discriminatory, 
but it is held in violation of the law in 
not expressing the full value of the pre- 
mimum in consideration of which the 
consideration 


policy is issued. The 


clause in the policy says: “In considera- 
tion of the registration fee of $1 pail 
by the insured and of other good and 
valuable considerations paid by the 
Tribune Company, and subject to terms, 
hereinafter 


conditions and limitations 


contained, the Federal Life Insurance 


Co. hereby does “insure.” It was de 
veloped at the hearing that the Tribune 
Co. paid no money to the Federal Life 
as part consideration, but that the con- 
sideration was by way of advertising, se 
curing of policyholders and issuance of 
policies. The  attorney-general now 
holds that the value of this service must 
be determined and expressed in the 
policy. 


Attorney-General’s Opinion 


\ttorney-General Carlstrom’s opinion, 
which was made at the request of Clif- 
ford Ireland, director of Trade and Com 
merce, follows in full: 

I have your letter of March 5, in 
which you inclose copy of a letter of pro- 
test filed with your department, ques 
tioning the validity of a certain travel 
accident policy of insurance issued bs 
the Federal Life Insurance Company, 
and also inclose copy of the policy in 
question. You inquire: 

“If the exceptions taken in the pro 
test are valid or not, and whether or 
not the policy in its present form covers 
the compliance with the statute?” 

The question first to be considered 
is whether or not the policy properls 
expresses the consideration paid there- 


(Continued on page 4) 













en) t-— wad 

SSS THE EASTERN == 
L; e —-li Me ce 

ee UNDERWRITER | === 











April 3, 1925 




















BROADCAST NO. 6 





- Progress Report, Hart & Eubank Agency 


Ordinary Business (Paid Basis, not including Group ) 


January, February and March, 1924......... $9,865,509 
January, February and March, 1925.......... 18,082,000 
Gain First Three Months 1925........... $8,216,491 











The Aetna Man of 1850 and the Aetna Man of 1925 





I—The Diamond Jubilee Celebration of the Attna Life—celebrating the 75th 
Anniversary of the founding of our Company—serves to emphasize the 
superior advantages enjoyed by the Attna man of today, and of seventy- 
five years ago. 





2—The Aftna man of 1850 could not write limits up to $400,000 on a single life 
—as can the Attna man of today. 


3—The Attna man of 1850 could not write substandard risks—as can the Attna 
man of today. 


4—The Attna man of 1850 could not write old policyholders up to $10,000 
without medical examination under certain conditions—as can the 
Aftna man of today. ‘ 


5—The Attna man of 1850 could not write life insurance on a monthly 
premium basis—as can the Aftna man of today. 


6—The Attna man of 1850 could not write the Modified Life Policy—as can 
the Attna man of today. 

7—TVhe Attna man of 1850 could not write group insurance—as can the A®tna 
man of today. 

S—The Aftna man of 1850 could not write insurance on the Salary Budget 


Plan (without medical examination, under certain conditions )—as can 
the Aftna man of today. 


9—The Attna man of 1850 could not contribute to the Aétna’s Diamond Jubilee 
Campaign—as can the Aftna man of today! 





“IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 





HART & EUBANK, General Agents 


AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 
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Why Philadelphia Men 
Became Pioneers in 
Taking Big Policies 


COMMENT ON EDWARD GRAY 
TALK 





Some Presidents of Pennsylvania Com- 
panies Say Citizens There Early Rec- 
ognized How Insurance Met Needs 





Some of the prominent insurance men 
of Philadelphia were asked by Tue 
EASTERN UNDERWRITER to comment upon 
the statement of Edward Gray, vice- 
president of The Prudential, in the next 
column, to tell why in their opinion Phila- 
delphia was the city where the impetus 
was given to the writing of larger sized 
policies and to explain why Philadel- 
phians were receptive to the idea. 

William A. Law, president of the Penn 
Mutual Life, said: 

“T think you may regard as conclusive, 
with respect to the pioneering which cer- 
tain prominent Philadelphians did = in 
taking large lines of life insurance, that 
many years ago the parties whom you 
mention, and others of similar standing, 
came to realize that life insurance pre- 
miums were not expense, but deposits; 
that life insurance coverage represented 
a high type of investment and they re- 
garded it as a very satisfactory method 
of creating liquid assets for their estates. 

“Our local banks had early conception 
of the credit value of life insurance and 
urged those with whom they did business 
to fortify themselves with such protec- 
tion. The group of men whom you men- 
tion would sell most any asset of which 
they are possessed at a given price, but 
they, in common with those who follow 
their example with respect to taking 
large lines of insurance, would surely 
give consistent negative reply to anyone 
who wanted to buy their life insurance 
—so it may be regarded as an asset of 
very dependable and appreciable value.” 

Asa S. Wing, president of the Provi- 
dent Mutual, said: 

“It seems to me that the reason why 
Mr. John Wanamaker, Mr. John B. 
Stetson, Mr. Hamilton Disston and Mr. 
William W. Gibbs decided to take out 
larger policies than it was the custom 
to write was because they were each in 
their way pioneers and leaders in their 
respective lines of business and thought 
for themselves instead of doing just as 
others had done before them. 

“T find that each of these men was in- 
sured with this company to the limit that 
we would insure at that time for insur- 
ance which terminated only by death or 
maturity of the policies, except in one 
instance where Mr. Gibbs discounted his 
policy shortly before maturity.” 


As Seen By An Agent 


One of the leading agents of Phila- 
delphia, Clayton M. Hunsicker, of the 
Fidelity Mutual, said to THe Eastern 
UNDERWRITER : 

“[ am not in a position to give you 
any information relative to Messrs. Stet- 
son and Gibbs, but here is a thought 
which has been repeated so often by life 
surance men in Philadelphia about 
John Wanamaker that I believe it is 
true. It is said that John Wanamaker 
went to a Market Street bank and asked 
the president for a loan of $100,000, and 
the president said to him, ‘Mr. Wana- 
maker, we believe in your business abil- 
ity and your character, but if you die, 
how will this loan be repaid?’ This is 
the first $100,000 of life insurance that 
Mr. Wanamaker secured, and it was 
assigned to the bank as _ collateral 
security. 

Regarding Mr. Hamilton Disston, who 
was a friend of mine, he had at his death 
$1,090,000 of life insurance. I feel sure 
that the reason he purchased this line 
was on account of the great inroads 
made in his estate by moneys invested 
and lost in the drainage of land in the 
€verglades of Florida. At his death, this 








Early Patrons of Big Policies 


Vice-President Edward Gray, of 
The Prudential, made these com- 
ments at the Sales Congress there: 
It is eminently fitting that at a 
sales congress held in this city the 
subject of how to sell larger poli- 
cies should be considered. It was 
here that some of the brightest and 
keenest minded of your business 
men saw how effectively life insur- 
ance aided in the domestic and 
business economy of their lives. 
Forty years ago men like John 
Wanamaker, Hamilton Disston, W. 
W. Gibbs, John R. Stetson and 
other captains of industry and 
commerce gave an impetus to the 
business of life insurance on a 
large scale that has continued and 
developed throughout these years. 
They and the men who sold the 
idea to them were pioneers, and 
their work has been of incalculable 
value to the country at large. 











life insurance was the very best part of 
his estate and was extremely helpful in 
assisting in its settlement. 

“As I think of these pioneers who 
took out large lines of life insurance, I 
am sure the principal reason was that 
they were engaged in large business ven- 
tures, and they considered it most im- 
portant to make some arrangement by 
which, in event of death, their debts 
could be paid and their dependents could 
be taken care of, and at the present time 
the same reasons are largely responsible 
for the purchasing of large lines of life 
insurance.” 


Talbot Recalls An Address 
Walter Le Mar Talbot, president of 
the Fidelity Mutual, said: 
_ “Lf the prominent Philadelphians who 
in the early days seem to have pioneered 


as large patrons of life insurance did so 
for the same reason John Wanamaker 
ascribed to his own position as the then 
heaviest insured man in the world, we 
must give the credit to the Philadelphia 
agents rather than to the wisdom and 
foresight of the insured. 

“John Wanamaker told a very inter- 
esting story in this connection in an ad- 
dress to the Leaders’ Club of the Fi- 
delity Mutual Life Insurance Company. 
In reciting the interview with the agent, 
who sold him his first policy, he said: 

Well, he left such an impression that 

it was not long before he wrote a 

policy, and somehow I came to feel 

that I could write another one, and 

I kept on writing policies until I had 

Endowment policies for the largest 

amount that any one at that time was 

carrying in this country. IT WAS 

HIS WORK, NOT MINE. I did not 

know what it meant until years after- 

ward when these policies were falling 
due and the final payments had been 
made and I had a large sum of money 
with which to begin to build the store 
that you have been invited to visit 

I think I would take a journey to San 

Francisco just to shake hands with 

the man who started me in life in 

surance, if he were living. 


ENLARGES PITTSBURGH FIELD 


Charles R. Galbrath, General Agent At 
Franklin, Resigns; This Territory 
Goes To Pittsburgh 
Charles K. Galbrath, general agent for 
the Provident Mutual Life at Franklin, 
Penn., has resigned his general agency 
but will with the Provident. 
Mr. Galbrath thirty 
vears with the company and wished to 


continue 


has been nearly 


be relieved of the details of the general 
agency. Venango County, in which 


Franklin is situated, has been included in 
the territory of the Pittsburgh agency. 





New Paid Business, 1924 - - 


Admitted Assets .- - - - 
Liabilities - - - - = 
Surplus and Dividend Fund - 


for the Company. 


50 UNION SQUARE 








ANNUAL STATEMENT 


The Guardian 
Life Insurance Company 


OF AMERICA 


Established 1860 under the Laws of the State of New York 


Insurance in Force, December 31, 1924 


Paid to Policyholders and Their Beneficiaries 


The above figures taken from the 65th Annual Statement 
show that 1924 was another year of progress and prosperity 


For information concerning Agency opportunities, address : 


T. LOUIS HANSEN, Vice-President 


Home Office 


; $ 45,251,784.00 
250,179,130.00 
, 48,464,593.38 
42,524,200.53 
5,940,392.85 
6,382,080.70 


NEW YORK 




















Gish Sisters, Movie 
Stars, Lapse Policies 


LILLIAN’S LINE WAS MILLION 


ent Inspiration Pictures, Corrects 
a Newspaper Statement 


J. Boyce Smith, vice-president and 
general manager of the present Inspira- 
tion Pictures, Inc., said on Monday to 
THe EAstern UNperwrirer that he had 
been misquoted in New York newspapers 
relative to the insurance on the life of 
Lillian Gish, the film star whose finan 
cial affairs have been in litigation in New 
York the past fortnight. He particu- 
larly stated that Miss Gish had not 
been “fleeced” by insurance agents, but 
that he did state that some years ago, 
while in California, Miss Gish was per- 
suaded to purchase $75,000 Endowment 
Income Fund insurance and that in his 
opinion the price she was paying for 
it made a very poor form of investment. 
He further stated in part that he be 
lieved straight life insurance would have 
answered the same purpose and would 
have left her considerably more money 
to invest. 


Beliefs 


His Insurance 


“Tam a great believer in life 


1 insur- 
ance tor protection on the lowest net 
cost obtainable,” he continued. “I carry 


a large amount of it myself and during 
the past three years approximately 
$1,000,000 of this form of insurance was 
carried on the life of Miss Gish for 
business purposes, but since the corpora- 
tion has reorganized this entire amount 
of insurance has! been allowed to lapse.” 

The $1,000,000 business insurance was 


handled for Miss Gish by Edwin J. Sis- 
ley, of Sisley & Brinckerhoff, New 
York, Travelers’ general agents. Mr. 
Sisley also handled considerable insur- 
ance of a similar character for Lillian 
Gish’s _ sister, Dorothy, also a famous 
movie star. All of this insurance has 


lapsed since the dissolution of the orig- 
inal Inspiration Pictures and because of 
that dissolution. 


ADOPTS NON-MEDICAL PLAN 


To $2,000 On All Forms Except 
Term and Joint Life 


The Guardian Life has decided to ac- 
cept applications without medical exam- 
ination for amounts up to $2,000 on all 
plans except term and joint life, with 
certain restrictions as to the amount 
and the selection of risks. The com- 
pany feels that non-medical life insur- 
ance is a logical step forward in the 
recognition of preferred risks, which 
recognition, from the standpoint of op- 
erating economy and sales efficiency, will 
not only prove immediately productive 
of business, but will result in increased 
sales to policyholders whose good-will 
was first gained through the medium of 
a non-medical policy. It is easy to see 
how a preferred risk, when won over 
to insurance by the non-medical fea- 
ture can later on be induced to increase 
his holdings by taking additional insur- 
ance of the standard variety. 


BOYD’S NEW POST 
Will Join Johnston & Collins May 1 As 
Instructor Of Agents; Large 
Personal Producer 


Samuel A. Boyd, general agent in 
Newark for the Continental Life of St. 
Louis, will join the Johnston & Collins 
agency of the Travelers in New York 
on May 1 as instructor of agents and 
field assistant. Mr. Boyd was the sec- 


ond largest personal producer of the 
Continental Life last year and his 
agency ranked third. In his new con- 


nection he will have associated with him 
Ernest A. Matson, who has been with 
Johnston & Collins since January L 
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Ruling On $1 Policy 
(Continued from page 1) 


for. The provisions of “an act concern 
ing or to regulate policies issued by com- 
panies, corporations, associations, socie 
ties or other insurers doing accident and 
casualty insurance business and to re 
peal acts or parts of acts in conflict with 
this act,” approved June 29, 1915, are 
applicable to policies of this kind. Sec 
tion 2, this act, provides in part as fol 
lows: 

“No such policy shall be so issued 
or delivered (1) unless the entire money 
and other considerations therefor are 
expressed in the policy.” 

In reference to the consideration paid, 
the policy reads as follows 

“In consideration of the registration 
fee of $1 paid by the insured, and of 
other good and valuable considerations 
paid by the Tribune Company, and sub 
ject to the terms, conditions and limita 
tions hereinafter contained, the Federal 
Life Insurance Company hereby does 
insure.” 


Must State Premium 


It is contended that the language of 
the statute has reference only to the 
consideration paid by or on behalf of the 
insured as a part of the premium, and 
that any consideration paid by the 
Cribune Company is not paid as a part 
of the premium, and therefore need not 
be expressed in the policy. 

The consideration for a contract of 
insurance is strictly a “premium,” words 
and phrases, vol. 6, p. 5514, Northwestern 
Life Association vs. Stout, 32 Ill. App., 
31, 38, and ‘such consideration or pre 
mium may be paid in money or other 
wise. Webster's New International Dic 
tionary, definition of “premium”; Ken 
tucky Mutual Insurance Company vs. 
Jenks, 5 Ind. 96. 

The language of the statute is that 
the entire money or other considerations 
should be expressed in the policy, and 
does not indicate that the consideration 
to be expressed is limited to the con 
sideration paid by the insured, as in the 
Massachusetts statute construed in the 
case of the Metropolitan Life Insurance 
Company vs. Hardison, 220 Mass. 52. 

It is immaterial that the consideration 
or premium is paid in whole or in part 
by some one other than the insured (32 
Corpus Juris, 1197; Monast vs. Manhat 
tan Life Insurance Company, 32 R. I. 
557, 567), and any such payment by 
whomever it may be made = should, in 
my opinion, be expressed in the policy 
in order to comply with the provisions 
of section 2 of the act above referred 
to 


Service Held Payment 


It was developed at the hearing that 
the Tribune Company paid no money to 
the Federal Life Insurance as part con 
sideration for the issuance of the policy 
in question, but that the pong ration 
or premium, if any, paid by t Tribune 
Company, was by any way of service, 


to wit.: (1) advertising, (2) securing of 
policyholders and (3) issuance of poli- 
Cies.. 

It is contended that this is no part 
of the consideration or premium: That 
the $1 paid by the insured represents 
the value of the “pure” insurance, i. e., 
the value of the risk assumed by the 
company; and that it alone makes up 
the consideration or premium for the 
policy.” 

It is well recognized, however, that 
in a contract any act which is a benefit 
to one party or. a disadvantage to the 
other is a valuable consideration. There 
can be no question but that the service 
rendered by the Tribune Company is a 
benefit to the Federal Life Insurance 
Company. 

The policy is being issued for and in 
consideration of $1 and the service 
which is being rendered by the Tribune 
Company. Without that service ren 
dered by the Tribune Company, the 
policy no doubt would not be issued for 
$1. In my opinion, therefore, the ser- 
vice rendered by the Tribune Company 
is a part of the consideration for which 
the policy is issued, and that considera- 
tion should be expressed in the policy. 

In determining the proper way to 
express the consideration, in order to 
comply with the statutory provision, tt 
will be necessary to consider the pur 
pose of such a statutory provision. 


Consideration Not Revealed 


The expression now in the policy that 
there are other good and valuable con 
siderations paid by the Tribune Com- 
pany does not reveal the nature and 
amount of such other considerations. 
The requirement that such a statement 
should be included could be of no value 
unless the nature and amount of the 
consideration paid be actually expressed; 
if actually expressed, it is reasonably 
adapted to avoid unjust discrimination, 
which is prohibited by the © statute. 
People vs. Commercial Insurance Com- 
pany, 247 IIL, 92, 98-99. 

There is also a_= statutory provision 
requiring a re-insurance reserve of 50 
per cent. of the gross premiums. It is 
argued that an expression of the actual 
consideration paid can be of no value 
in relation to the establishment and 
maintenance of a proper insurance re- 
serve, inasmuch as such’ re-insurance 
reserve must be established and main- 
tained on the basis of the gross pre- 
miums received, irrespective of whether 
the entire premium is expressed in the 
policy or not. 

The same rule likewise applies to 
the provision concerning discrimination. 
Yet, as pointed out in the case cited 
above, such a provision is an effective 
means to prevent unjust discrimination. 
In the same respect it is of value in 
assisting in the enforcement of the stat 
utory provision requiring a certain re-in- 
surance reserve, 

There can be no doubt but that the statutory 
provision is intended to require that the entire 
consideration be actuslly expressed in the policy. 
It is necessary, therefore, to express the entire 
consideration paid for the policy, including the 











William Montgomery, President — 


ACACIA 


A Mutual, Old Line, Legal Reserve Company, limited by its Charter to Master Masons 
only and issuing all Standard Forms of Life Insurance Policies at Net Cost. 


AN INCREASE OF OVER 600% IN SIX YEARS 


This remarkable record is without parallel in Insurance history. 
need no further proof of the fact that ACACIA Agents are writing business and 
making money. 


ACACIA MUTUAL LIFE ASSOCIATION 


Homer Building, Washington, D. C. 


IEE isn dsc nonce Deaessant yes $12,000,000 

Lowest Rates tt Liberal Dividends 
Insurance in Force December 31, 1918.....................005- $ 24,044,612 
Insurance in Force December 31, 1924... ..............-.00000- 174,625,300 


Prospective agents 

















BALTIMORE, MARYLAND 


Incorporated 1882 
Issues all modern forms of Life Insurance, including Industrial, Ordinary 


and Group 


J. C. MAGINNIS. President 


THE EUREKA-MARYLAND ASSURANCE CORPORATION 








service 
value 


expresse “dL. 


The 


laws of 
(2) that 


for it 
lawful 


which contain either or both of the un- it from 
provisions above set forth.” 
(Referring, in part, 
properly 


gener; al 


In this regard permit me to call your attention on such 


ty section 9 of the act in question, which reads 
as follows: 


as provided in this act and when any provision vision of 


contract 


voluntary 


11 of the 
first, to consider the character 
Corpus Juris, vol. 22, 
the following language in 
nature of an insurance contract: 

“While it has some features which distinguish 
an ordinary commercial contract, yet in 
it is like any other contract 


rendered by the Tribune Company, the the application 
of which service must be determined and above set forth, 
of insurance at 
letter of protest states further: of section 
view of the violations of the insurance t is necessary, 


the state above set forth, I demand of an insurance 
the Federal Life Insurance Company p. 1,091, 
he required to cause the surrender and can- 
cellatio m of every insurance policy issued by or 


respects 
to the failure to express and is governed 
the consideration paid for the policy.) contract, 
terms 4 


as a rule 
Section 9—“fA policy issued in violation of this vided, of course, the 
act shall 


be held valid but shall be construed = any principle of 


in such a policy is in conflict with any provi The character 


sion of 


ficiary shall be governed by the provisions of » court there 
this act.’ ‘An insurance 
The policies already issued are good and valid termine with 
contracts of insurance in the hands of the in do ceeur 
sured and the department has no power or decline enter 
authority to cause the surrender and cancella individuals. | This 
tion of said policies. eoch party has the 


Next 


Section 
uals of 


miums 


surance 
payable 
ditions of 
whatsoever is prohibited.’ 

It was 
March 19, 


this act the rights, duties and obliga 
tions of the insurer, the policyholder and bene 


to be considered is the question of dis 
crimination under the provisions of section 11 
of the act hereinabove referred to, 


the same class in the 


cle arly 





self whether he 
insurance 


Company May Select Risks An 


ollows: 

1l--“Discrimination between individ 
amount of pre 
rates charged for any policy of in- 


such policy, or in any other mannet 


developed «at the 
that the Federal Life Insurance Com- 


pany sells policies of the kind in question only 


through 
Tribune 


and in connection with the Chicago 
Company; that all applicants must. sign 
an cypplication blank which contains the follow 


ing language: to the 


of the Chicago Daily Tribune and thereby apply ditions of the 
for a $7,500 policy in the Federal Life Insurance How can it be 
Comyeny issued only to readers cf the Chicago ®t the end of 
Daily Tribune.” 

And must send in $1 to the Tribune Com they refuse 
pany; the company thereupon renders the present form, 
service hereinabove set forth, and the Federal that they are or 
Life Insurance Company. in’ consideration — of Chicago Tribune ¢ 
the dollar and the services rendered by the It is 
Tribune Company, issues the policy in question. 

It is contended that, inasmuch as it is neces 
sary for the applicant for this insurance to sign 


eadia Fire 


insurance 
Section 11 need not 
reason for 


to revel 
covered by this act, or in the benefits be the last part 
thereon, or in any of the terms or con This section, 


tween individuals 


It com 
discrimination 
applicants 
certify that I am or will become a readei the benetits payable, 
policies 
said ‘that the general language 
section 11 prohibits the company 
from refusing to issue policies to persons because 
application blank in its 
which they must certify 
will become 


set out 


to an 
give, 
such 


blank, 
before he 


contract. 
contains 
regard to the 


whom 


act. 


the same rules. Being 


the parties may make it 
incorporate such provisions 
and conditions as they see fit to adopt, and the 
measures their rights, pro- 
agreement does not violate 
common keww or any pro- 
a constitution “or statute.” 
a contract of insurance is 
the case of Ztenbenson vs. 
Insurance Company, 100,456,459-159, 
sevid : 
company has the right to de- 
it shall contract; instances 
occasionally when insurance 
into insurance contracts with 
is their right and _ privilege; 
right to determine for him- 
will do business with the other.” 
company, then, is entirely 
within its rights to refuse to issue a policy of 
applicant and for such refusal 
in fact even have, any 
refusal, unless some statutory 
provision might prohibit an arbitrary refusal. 
An examination of our statutes, however, fails 
any provision of that kind, unless it 
section 11 above set forth. 
after prohibiting discrimination be 
of the same class, in the 
amount of premium or rates or benefits or terms 
hearing, held on or conditions of 
erimination “in < 


policy, also prohibits dis 


y or manner whatsoever.” 


No Discrimination 


not be 


to sign the 
under 


contended that there is any 
as to premiums or 


nor in the terms or con 


readers of the 


a well-known rule of statutory construc 
tion that general words following particular 


(Continued on page 15) 


including the statement 
can secure this policy 
price, there is a violation 


companies 


rates charged 
who obtain policies, nor in 


and 











‘Pennsylvania 


VER forty per 


have matured. 








Provident Mutual 


Life Insurance Company of Philadelphia 





cent of 
Provident Mutual is upon the lives of old policyholders 

who not only evidence their satisfaction by insuring their own 

lives, but by recommending the Company te their friends. 


SPECIALI.Y valuable to the agents of the Provident Mutual | 
is the active good will of those whose Old Age Endowments 


Founded 1865 


the new business of the 

















| 








loyalty to its policyholders. 
growth and prosperity. 


A Record of Service 


The year 1925 marks the seventy-fourth anniversary 
Massachusetts Mutual Life Insurance Company. 
this Company has furnished unexcelled life insurance protection 
at a low net cost and has maintained its record of unswerving 
The years have brought wonderful 
To-day, as in the past, the whole per- 
sonnel of the Company is imbued with the spirit of service, a 
spirit that permeates the entire activity of the organization. 


JOSEPH C. BEHAN, Superintend 


t of Ag 


of the 
Ever since 1851 





Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASSACHUSETTS 


Organized 1851 
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First Twenty Leaders 
Among Life Companies 


SUN OF CANADA’S BIG GAINS 


Metropolitan Strongly Intrenched In All 
First Positions; Many Shifts In 
Companies’ Positions 





Following its custom of many years, 
the “Life Insurance Courant” has com- 
piled the business of the individual com- 
panies and ranked them according to 
various 


groupings, giving the twenty 
leaders among the companies of the 
country. The total business for last 


year, as reported by all companies, was 
6 per cent. over that of 1923, which in 
turn was 20 per cent. over the 1922 busi- 
ness and 15 per cent. higher than the 
then peak year of 1920. 

The Metropolitan Life led all com- 
panies in assets with a total of $1,628,- 
174,348. Two other companies have over 
a billion dollars in assets, The Pruden 
tial in second place with $1,196,348,261 and 
the New York Life third with $1,055,- 
896,210. The next three companies show 
assets in excess of one-half a billion dol- 
lars and eighteen in all have assets more 
than one hundred millions each. The 
three over half a billion are in their or- 
der—Fquitable Society of New York, 
Mutual Life and Northwestern Mutual. 
The Equitable Society passed the Mu- 
tual Life in assets and the Sun Life 
went into eleventh place ahead of the 
Aetna Life. 

In total insurance in force, ordinary 
business only but including group, the 
Metropolitan leads all by a wide mar- 
gin, with a total of over $6,000,000,000. 
The New York Life is second with over 
$4,000,000,000 and in easy reach of the 
$5,000,000,000 mark. Three other com- 
panies each have more than $3,000,000,000 
outstanding, two of which should pass 
$4,000,000,000 this year. These three 
companies rank as follows: Equitable 
Society, The Prudential and Mutual 
Life. Altogether there are thirteen 
billionaire companies. In respect to 
business in force, the Aetna passed the 
Mutual Benefit, taking eighth place, and 
the Sun Life jumped from sixteenth to 
fourteenth place, going ahead of the 
New England Mutual and the Bankers’ 
Life. In respect to business in force, 
he Pacific Mutual dropped out of the 
first twenty and the Connecticut Mutual 
moved up to nineteenth place, the Mis- 
souri State Life getting into the twen- 
tieth position. 

_ There were more changes in position 
in respect to gain in amount of insur- 
ance in force, although the leaders hold 
their places. The Metropolitan is 
strongly intrenched with $842,136,621 as 
against the next nearest competitor, 

The Prudential with $461,493,903. The 
Equitable Society and the Travelers 
hold the next positions. In respect to 
gain in business, the Aetna moved up 
again, taking fifth place away from the 
New York Life and the Mutual Life 
took seventh place away from the North- 
western Mutual. The Sun Life went up 
from number fifteen to number nine, 
Jumping over five other companies. The 
John Hancock and the Penn Mutual 
both went past the Union Central. 
The Canada Life went from twentieth 
to fifteenth position, passing four other 
companies. The New England Mutual 
advanced one place into eighteenth, the 
Ancoln National dropping back to twen- 
tieth, the Bankers’ Life coming in at 
nineteenth and the Pacific Mutual drop 
Ping out of the leading twenty. 

l'welve companies showed more than 
a hundred-million-dollar gain in insur 
ance in force for the vear, of which six 
were between one hundred and two hun- 
dred millions and the other six over 
three hundred millions. Two exceeded 
a four-hundred-million gain and the 
eader over eight hundred millions. It 
required approximately a fifty-million- 


dollar gain to get into the first twenty 
list this year, 














MORE THAN 50% 


of the business written by some 


direct result of the Fidelity lead service. Our agents interview 
interested prospects—people who have written the Head 


Office for information. 


Fidelity is a low-net-cost company operating in 40 
states. Full level net premium reserve 


of a Billion insurance in force. 
since 1878. 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER'LE MAR TALBOT, President 
A few agency openings for the right men. 


of our larger agencies is a 


basis. Over Quarter 
Faithfully serving insurers 














Assets, January 1, 1925 11 
Metropolitan .......... $1,628,174,348 12 
PRUG@Gntlal &é6sccnceosce 1,196,348,261 13 
New York. Elle... «<0. 1,055,896,210 14 
Equitable, N. ¥....06.. 725,611,956 15 
Mutual EHe ....60c0e. 714,063,793 16 
We We atiitlake ccc cc eens 632,002,040 17 
Mutual Benefit ........ 388,872,505 18 
John Hancock ......... 333,197,054 19 
"SORGOIEES. cd 0 oh evict 329,096,081 20 
Penn Mutual .......... 290,961,225 
Suh BHey 66 ics sees cones 274,130,407 
Aettia Le .dsccciccnces 245,556,619 : 
Union Central ....0<.5.:. 205,954,403 Ne 
Massachusetts Mutual . 204,464,412 1 
Provident Mutual ..... 158,952,000 2 
New England Mutual.. 153,956,139 3 
Connecticut Mutual 119,224,634 4 
Canada BWEe .....266: 102,886,094 5 
National, Vermont 94,147,173 6 
Pacific Mutual ........ 91,998,853 7 

8 

Gain in Amount of Insurance in i) 
Force During 1924 10 
Metropolitan ..,...<c0« $842,136,621 11 
PRUGQGHEAP 2c ccc cecisa es 461,493,903 12 
Eatitable, NN: Yo ccc. ccc. 404,214,685 13 
"EAVGIEES: 6 cksicckeins canes 376,981,387 14 
Rettia- EM@: cccccweceses 374,308,718 15 
New York Ete: «.25.55: 318,374,391 16 
Mutual EMG ..6..600e00. 191,230,417 17 
NW. OW... Mattiak ..cccccces 189,805,846 18 
Site Ur case conc ceeaes 164,302,340 19 
Mutual Benefit ......... 130,722,529 20 


Massachusetts Mutual .. 123,086,298 
John Flancock .....2.... 103,822,279 
Penn Mutual ........... 97,421,917 
Union Centfal ccc. ccccs 95,081,507 
Canada LMG \..6i. esc ve 74,797,522 
Connecticut General 66,716,860 
Missouri State ......... 62,476,315 
New England Mutual... 61,663,333 
Bankers’ Life Co........ 57,102,859 
Lincoln National......... 49,079,407 


Insurance in Force 


», January 1, 1925 
Metropolitan .......... $6,170,234 ,370 
New York Life........ 4,695,104,195 
Equitable, N. Y........ 3,850,789,152 
PEGGENGAl «2.60 cccecces 3,643,181,438 
Mittal EMG cccccccces é 3,008,991 612 
NW: Matual:.....6.4.. 2,879,023 ,884 
"EEGWOIEEE eixicdeccnweiss 2,815,298,532 
VC dS | ae oe 1,967,897,468 
Mutual Benefit ........ 1,784,000,311 
Penn Mittal ....ccecs. 1,359,840,184 
Massachusetts Mutual . 1,151,487,971 
John Hancock .....:... 1,125,304,637 
Union Central ......... 1,102,191 ,892 
Sag 1 | ei a 860,149,799 
New England Mutual.. 781,084,967 
Bankers’ Life Co....... 768,732,413 
Provident Mutual ..... 705,356,000 
Connecticut General ... 610,516,632 
Connecticut Mutual 541,268,925 
Missouri State ........ 538,212,313 


A. K. Dougall Succeeds 
P. R. Wendt In Newark 


HE GETS ,EQUITABLE OF IOWA 





Vice-President B. F. Hadley Also Ap- 
points C. B. Ogilvie General Agent For 
South Jersey; Other Changes 





Vice-President B. F. Hadley, of the 
Equitable Life of Iowa was in New 
York this week, and while here made 
several appointments in the eastern field. 
A. K. Dougall for four years conncted 
with the Paul R. Wendt Agency of the 
Equitable of Iowa at Newark has been 
appointed to succeed Mr. Wendt as gen- 
eral agent for northern New Jersey, 
Mr. Wendt, as announced in THE 
EASTERN UNDERWRITER last week, having 
been appointed general agent in New 
York City. Mr. Dougall has fine or- 
ganizing ability as well as being an ex- 
cellent personal producer. He is a grad- 
uate of the Lafayette College and, previ- 
ous to entering the life insurance busi- 
ness, he was a sales engineer for the 
General Electric Co. 

C. B. Ogilvie, who has been with the 
Wendt Agency for over three years, has 
been appointed general agent for the 
South Jersey territory with headquar- 
ters at Trenton. He also has an ex- 
cellent record of production and general 
organizing abilitv. Mr. Ogilvie is a 
graduate of Clark College and also has 
a master’s degree from Wesleyan Uni- 
versity. He was a chemical engineer in 
New Jersey before going with the Equi- 
table of Iowa. 

Thomas Hughes has been appointed 
general agent for the company at Erie, 
Pa., covering seven counties. Mr. 
Hughes is a graduate of Allegheny Col- 
lege and has been in training in the 
company’s field organization in Illinois 
and Pennsylvania. 

Lloyd E. Douglass, another member 
of the Paul R. Wendt Agency in New- 


ark, has been made general agent at 
Gary, Ind. Mr. Douglass also made 
an excellent production record which 


earned this promotion. 








(From the ‘Journal of Commerce’) 
Broker Sells $500,000 “Modified Life” 
in a Week 


The popularity of the “modified life’ policy 
as a selling proposition and the diversity of 
the classes to which it appeals is illustrated 
in the recent experience of Elmer G. Leter- 
man, vice-president of Arthur W. Stebbins 
& Co., Inc., insurance brokers, of this city. 
Mr. Leterman is twenty-seven years old and 
has been selling life insurance for two years. 
Recently in one week he placed through the 
Henry L. Rosenfeld agency of the Prudential 
in this city $500,000 of business, all on the 
“modified life’? plan. The list of persons in- 
sured during that week includes the presi- 
dent, a prominent director, the first vice- 
president and the assistant vice-president of 
a large New York bank, a judge of General 
Sessions and a judge of the City Court, a 
leading county official and an honorary police 
inspector of New York, the manager of a 
large department store, an import clothing 
manufacturer, a credit manager, a salesman, 
who was formerly 
housewife, 


a baseball star, and a 











Why not materially 


Phone John 4247-4248 for full information and try our service. 
It is complete in every way. Or we will call on you by request. 


HENRY L. ROSENFELD 


This record shows 
that the new 


Modified Life 


Policy 
of the 


Prudential 


(with change of rate at end 
of five years) 


meets the needs of a 
wide range of appli- 
cants. 


increase YOUR life insurance business by tak- 
ing advantage of the opportunities this new policy offers? 


Manager, Manhattan Agency, Prudential 








(From “The Eastern Underwriter’) 


E. G. Leterman’s Production in Week’s 
Time to Wide Diversity of Risks 
An indication of the diversity of the classes 


to which the Modified Life policy appeals is 
cited in the recent experience of Elmer G. 


Leterman, vice-president of Arthur W. 
Stebbins & Co., Inc., New York City, 
brokers. In one week’s time Mr. Leterman 
placed through the Henry L. Rosenfeld 
agency of The Prudential in New York City 
$500,000 of business all on this plan. His 
insured include the president, a prominent 
director, the first vice-president and the 
assistant vice-president of a large New York 
bank, a judge of General Sessions and a 


judge of the City Court, a leading county 
official’ and an honorary police inspector of 
New York, the manager of a large depart- 
ment store, an import clothing manufacturer, 
a credit manager, a salesman, who was 
formerly a baseball star, and a housewife. 
Mr. Leterman is 27 years old and has been 


selling life insurance for two years. 


46 CEDAR STREET 
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“If wishes were horses, beggars would ride” 








F beggars by wishing could ride they would nevertheless still be beggars. A ride 
would get them nowhere, nor would it, even to them, mean anything. 


The ride is the thing and that pre-supposes that the right to ride has been earned and 
the destination has been thought out before foot is put in the stirrup. 


But after all the old proverb has an appeal for us. Its sarcasm exposes the futility of 
wishing without working; it suggests that dreams do not come true without effort. 


It is all right to wish. The man who dreams of nothing and wishes for nothing gen- 
erally will not work and will get nothing. The man who gets something visualizes it 
first, wishes for it, and then works for it. 


When General Grant told his wife that they were poor because all their property had 
been lost through the rascality of a business partner, Mrs. Grant was naturally much 
grieved. “But,” said the general, “It is nothing to compare with what it would be 


if one of the children had gone wrong” 


The proverb suggests that there is a “wish” in most human hearts. Serious-minded 
men and women realize responsibilities, and if in moderate circumstances, they wonder 
how these obligations can be met. Therefore, they “wish”. 


About what does your dearest wish centre? Your children, of course. If you live you 
will take care of their training and education. Your productive power will give them a 
chance in life, a chance to ride. But suppose you do not live. 


Can they in that unhappy event be educated? Can they ride? They can. They 
can by your forethought; and they will not be beggars either, and in doing it you will not 
indulge in mere dreams. Your wish will become a reality. They will know how to 
ride, whither to ride, and what to do when they get there. 


All this can be done through Life Insurance. 


Life Insurance is a real magician 


It makes wishes real horses and the otherwise helpless can ride. 


Send for a New York Life agent. He will give you a good “mount” for which you 
can pay (no begging), and a destination—the protection of your dependents. 


NEW YORK LIFE INSURANCE COMPANY. 
DARWIN P. KINGSLEY, President. 








NOT A COMMODITY, BUT A SERVICE 
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Radio Broadcasting 
Helps Close Cases 


PROGRAM OF BANKERS’ 





LIFE 


J. E. Flanigan’s Production Increases 
40 Per Cent. As Result Of His 
Follow-up Of W-H-O Fans 


Behind the fact that the Bankers’ Life 
of Towa has forwarded to its New York 
general agent, J. EF. Flanigan, over a 
thousand letters from radio fans in New 
York and vicinity is a campaign which 
has over 40 per 
cent. increase in Mr. Flanigan’s produc 


been responsible for 


tion so far this year. These letters 
praise the attractive programs of the 
company’s radio broadcasting station. 
The Bankers’ Life was the first old line 


life insurance company to establish a sta 
tion, largely through President 'George 
Kuhns’ interest in radio. W-H-O is its 
name, indicating “We Help Others.” 
The first step is a radiocasting pro 
gram which is sent out twice a month 
to thousands of fans, giving the daily 
activities “on the air,’ no reference be 
ing made to life insurance. A radio map 


is mentioned by the broadeaster and 
listeners are invited to write for it. The 
request is also made that those in far 
away states, such as California, Maine, 


Massachusetts and New York, who have 


heard the program and were pleased 
with it to send a night letter to that 
effect. This naturally attracts a good 
many potential insurance prospects. 
When the radio map is received the 
reader finds on the inside front cove: 


the description of a new contract issued 
by the company, while on the back cover 


is listed the cities in which the Bankers’ 


Life has offices. 
Mr. Flanigan recently closed four 
cases, totaling $40,000, as a direct result 


of this indirect advertising. His follow 
ups include a radio letter, stressing that 
the company is just as progressive in its 
insurance protection as it is in its radio 
programs, and a personal 


by 
of his agents. 


visit one 


INCREASES GROUP LIMITS 


Aetna Life Also Increases Limit on 
Wholesale Insurance; Hazardous 
Trade Rates Reduced 
Phe Aetna Life announces an increase 
in its limits on both group and wholesale 
insurance. Many of the extra premium 
charges for hazardous industries 
removed. The maximum 
of insurance allowed on any one. life 
under the group policy will be $10,000 
under certain conditions instead of $5,000 


have 


been amount 


as formerly. The new limit for one in 
dividual under the wholesale policy is 
89,000 under certain conditions, instead 


of $3,000. These increases will be help 
ful to agents working for a good produc 
tion in the Aetna’s Diamond Jubilee cam 
paign as it will allow them to sell addi 
tional insurance to their group clients 


WRITES BIG CONTEST VOLUME 


The contest of the 
Connecticut General Life, just completed, 
brought the company the largest amount 
ot business it ever had in a 
weeks’ period. The company’s quota for 
the six weeks was $500,000 in new pre 
nmiums. The production of the agency 
exceeded the quota by 78%, writ- 
ten premiums totalling $892,000. New 
life insurance written amounted to $21,- 
865,000. New accident premiums amount 
ing to $65,000 were written. 


sixtieth anniversary 
has 


SIX 


lores 


MADE CHICAGO GENERAL AGENT 

Morris D. Tugendhaft 
pointed a general agent 
nental Life Insurance 
Louis, Mo. in Chicago. He formerly 
was with the Metropolitan Life. He 
was with that company for two and a 
half years and has a personal production 
record of $200,000 a year. 


has been ap- 
for the Conti 
Company of St. 
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State Mutual Life 


ACTIVE 


half vears. 


D. W. CARTER, Secretary 
STEPHEN IRELAND, 








of Worcester, Massachusetts 


A RECORD OF 80 YEARS OF 


noted for strict adherence to the principles 
of pure mutuality and a recent growth indi- 
cated by the fact that the Company has 


doubled in. size in less than seven and one- 


Assurance Company 


BUSINESS 














B. H. WRIGHT, President 


Superintendent of Agencies 

















DISABILITY WITH TERM 
Guardian Life Will Hereafter Issue Ad- 
ditional Benefits With Convertible 
Term Contracts 
The Guardian Life will hereafter issue 
convertible term policies with the pre- 
mium waiver and double indemnity 
clauses. The premium waived will be 
the term premium only. In the event 
of conversion during the term period, 
the insured remaining disabled, the pre- 
miums upon the converted plan will not 
be waived entirely, but merely reduced 
by the term premium waived, and only 
for the period during which the term 
premium would have been changed. 
This means that after the expiration of 
the original term period there will be 
no reduction of the premium on the con- 

verted policy. 


GOES INTO THE FIELD 

Joseph V. Klocker, for several years 
connected with the head office of the 
Boston Insurance Company, has resigned 
to join the New England field staff of 
the London Assurance as of April 16. 
He will have the title of associate spe 
cial agent and will make his headquar- 
ters with Special Agent F. FE. Walls in 
the Oliver Building in Boston. 


NEWSPAPER INSURANCE GROWS 
Federal Union Life of Cincinnati Now 
Has Fifteen Papers Under Plan 
With $2,293,000 in Force 
ThexFederal Union Life of Cincinnati 
had the best year in its history in 1924, 
with new business of $9,790,314, a gain of 
70% over 1923. At the close of last year 
the company had in force 53,729 policies 

for $21,570,910 of insurance. 

Last year the company launched a plan 
for supplying newspapers with life insur 
ance for their readers. The first paper 
to take up the plan was the Philadelphia 
Record and it has placed in force 3,027 
certificates of $500 each. There are now 
fifteen newspapers under similar con- 
tracts and the total insurance which they 
have in force is $2,293,000. 








PLANNING EXECUTIVE MEETING 
On April 6 a dinner meeting will be 


held at the Hotel Astor of the execu 
tive committee of the New York Life 
Underwriters’ Association and certain 
members of the National Association 


Ixecutive Committee. The meeting is 
called for 5:30 P. M., so as to give ampl 
time for a discussion of ways to increase 
the service of the association its 


to 
members. 





benefit of agents. 


THE MUTUAL 





Prestige and Good Will 


During eighty years of active service to policy- 
holders, the MUTUAL BENEFIT has demonstrated 
its dependability as a Life Insurance Company aim- 
ing to satisfy its membership. 
good will the Company enjoys are due to its long 


record of equitable service, which redounds to the 


INSURANCE COMPANY 


Newark, New Jersey 


The prestige and 


BENEFIT LIFE 








Home Life Appoints 
Egan General Agent 


TO MANAGE UPTOWN OFFICE 





Formerly Manager of Hoey & Ellison 
Life Department; Paid for $1,000,000 
in 1924 
The Home Life of New York has ap- 
pointed John M. Egan as its general 
agent in uptown New York, with offices 
in the Canadian Pacific Building, 342 
Madison Avenue. Mr. Egan has been in 
charge of the life insurance department 
of Hoey & Ellison for the past year and 
under his management the department 
has paid for a million dollars in insur- 

ance. 

Mr. Egan’s entire business career has 
been in the life insurance business. He 
started as a mail boy in the home office 
of the Metropolitan Life and advanced 
through practically every position in the 
ordinary department. He then went into 
the field as an inspector and later be- 
came a supervisor in the ordinary de- 
partment. When Second Vice-President 
James EF. Kavanagh was superintendent 
of agencies in charge of the Canadian 
Territory, Mr. Egan traveled from coast 
to coast as a supervisor. 

In 1919 he was made manager at 
Cleveland and during the four years he 
was in that post he was the leading man- 
ager in the Middle West territory. In 
1922 he returned to the home office as a 
group supervisor, which position he re- 
signed to join Hoey & Ellison. 


NEW YORK LIFE 80 YEARS OLD 


Organized April 10, 1845; First Policy 
Issued April 17 to Lewis Benton, 
Then Secretary 


The New York Life is eighty years 
old this month. It was in April, 1845, 
that a little group of men met and or- 


ganized the company. The first board of 
trustees was elected April 10, 1845, and 
on April 17 policy No. 1 for $5,000 on 
the life of Lewis Benton, secretary of 
the company, and policy No. 2 for $5,000 
on the life of Pliny Freeman, actuary of 
the company, were issued. 

One of the early policyholders, John 
Rice, on May 17, 1845, took out a $5,000 
ordinary life policy, at age 41, and paid 
an annual premium of $165.50. The pol- 
icy had no provision for paid-up insur- 
ance, extended insurance, dividends, cash 
values, or month of grace, and was re- 
stricted as to travel and the manner of 
death. At the same age today an 
insured can take out a policy for the 
same amount, same plan, same company, 
for practically the same premium, $170.80, 
an increase of only $1.06 per thousand 
over what John Rice paid 80 years ago. 
And policies today contain incomparable 


advantages and benefits over those of 
that day. 
The company was organized as the 


“Nautilus Insurance Co.” 


SOLDIERS’ BONUS NOT TAXED 

Numerous inquiries have come to the 
Internal Revenue Bureau as to whether 
the amounts received under the Adjusted 
Compensation Act of last year, known 
as the Soldiers’ Bonus Act, are subject 
to tax as income. By a ruling of the 
Treasury Department these payments 
are “adjusted service pay” and under the 
law are not required to be reported or 
included in the income tax return. 


/ 








OKLAHOMA SUMMER SCHOOL 

Starting some time in June, there will 
be a summer school of life insurance 
alesmanship under the direction of Grif- 
fin M. Lovelace, held in Oklahoma City. 
Orville Thorp announced that the school 
would run for six weeks and would draw 
from Texas as well as Oklahoma. An 
enrollment of one hundred has already 
been assured and there is some talk of 
throwing the classes open to all who 
wish to enroll. 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















The Equitable Life 


Why Not Assurance Society 

Die at has a booklet on in- 

Par? surance for inherit- 

ance tax purposes 

and the company suggests to its repre 


sentatives that the following type ot 
letter be used in conveyance of the book- 
let The letter contains a good approach 
to the subject: 

My dear Mr. Doe: 

You know that the 1924 Revenue Act 
provides for substantial increases in the 
tax rates imposed by the Government on 
large estates. And you know that when 
your affairs become the affairs of your 
estate, both the Federal and State taxes 
must be met promptly. 

It is not the purpose of the State or 
the Federal Government to impair capi 
tal or injure estates, yet this has often 
resulted when no funds have been spe 
cifically provided for the payment of in 
heritance taxes. Also, it is often impos- 
sible for the executor of an estate fully 
to carry out the provisions of a will un 
less funds have been aside to meet 
these charges, together with other ex- 
penses incurred in the administration of 
an estate. 

Life insurance furnishes a_ practical 
plan to meet these obligations, since the 
event of death, which matures the debts, 
makes available the funds to discharge 
these debts for and not from the estate. 

The accompanying booklet, “Why Not 
Die at Par?” explains this subject briefly. 
We shall be glad to consult with you as 
to any you may wish to take 
toward safeguarding your own estate. 

Yours very truly, 


set 


steps 


x oe Ox 


How large a policy 


Who Can should a man be able 
Buy Income? to afford before you 
Everybody! recommend “Income 


for Life’? asked the 

agent, says the Fidelity lieldman. 

“Ten dollars a month,” snapped 
manager, 

That agent portrayed in his question 

an impression, held by many agents, that 

“income for life” is for the large insur- 


the 


ance buyer. only. That is not so. It 
is for all insurers. 

The purpose of life insurance is to 
protect against loss incurred by the 


termination of a producing or earning 
power—whether that loss affects benefi- 
ciary or insured and whether that termi- 
nation is by death, disability or old age, 
matters not. 

Ordinary and limited payment life pro- 
tection assumes that there can be no 
termination of producing power prior to 
ige 96 except by death of the insured. 
Time was when that was considered suf 


ficient protection; but civilization has 
moved on. We realize today that the 
power to produce value—to earn may 
also be terminated by economic death 
such as disability or old age; and the 
loss is just as effective as that accom 


plished by actual death. The disability 
elause in life insurance protects against 
termination by the first cause, and “in 
come for life” against termination by the 
second cause. 

Man’s earning power starts to diminish 
between ages 60 and 65. Do you know 
100 men now 40 years old? Twenty 
five years from now 70 of that 100 will 
be living. How many of them will be 


entirely independent and living com- 
fortably and well as a result of their 
own efforts? How many men—65 years 
old—of your acquaintance are inde- 


pendent? 

When people get old, their faculties 
wane, they are less valuable in business 
and few concerns will employ them—yet 
they must live. As their earning power 


decreases they should have an assured 
income from some other source in order 
‘o maintain their standard of living. 
his income need not be large—regular- 
ty is the important thing. 

In old age the wants of man are not 
pretentious. He isn’t so style-sensitive. 
doesn’t need so many clothes, nor need 
them so often, and, not being so spry 
and agile, his pleasures are less expen- 
sive. Taken all in all—it does not cost 
so much for age as for youth. 

x ok Ok 
Phil Braniff, of Ok- 
lahoma City, made 
this apt comment the 
other day: “I’ve been 
looking over my last 
When I got through | 
didn’t brag about it to anybody. | 
couldn't. But the thing that struck me 
was that there was mighty little of that 
business that had not been on some other 
agent’s books before. If you'll just stop 
and think it over you'll agree that we are 
overlooking some choice business as we 
go humping along through life, strug- 
gling for success, taking our profit, sav- 
ing some of it, spending most of it, often 
losing sight of the great objective, im- 
proving conditions. 

“Of course, it’s true that the cultivated 
field of the other agent’s business is the 
easiest source of premium and there is 
a great kick in taking a risk away from 
a competitor, but there is another field—- 
a virgin territory—a fertile pasture where 
premiums are plentiful, and in that field 
there is a chance to increase your busi- 
ness and improve business in general. It 
is the field of new business. It is true 
that only the strong minded and capable 
agents can thrive in this field, but it is 
equally true that persistence and intelli- 
gence will produce wonderful results if 
used along with a certain amount of leg- 
work.” 


New or 
Worked Over 


Business 


year’s business. 


* * * 


One very success- 
ful salesman of dis- 
ability insurance says 
that he has secured 
many a signature on 
the app. by just showing the prospect 
some letters he always carries, says the 
Missouri State Life. 

Those letters were answers from the 
local hospitals to his inquiry regarding 
rates for rooms or ward accommodations. 
When the average man sees in black and 
white what it costs to be sick, it makes 
him “sit up and take notice.” 

If the prospect has ever been confined 
in a hospital, he knows, and it is not 
difficult to make him admit the desir- 
ability of an income that will cover usual 
and some extra expenses during dis- 
abilitv. But the man who “never had a 
sick day in his life” doesn’t seriously con- 
sider the possibility that he may have a 
good many sick days next month. 

Something he can see—proof of the 
big expense of adequate hospital care- 
will convince him that provision should 
be made in advance so that his savings 
will not be seriously depleted if it does 
happen to him. 

And don't forget to pound home the 
fact that our policies pay increased bene- 
fits for hospital confinement. We know 
hospital treatment costs a lot of money, 
even though it may be worth what it 
costs. Show your prospect that it is 
expensive, show him just how expensive 
it is and how we provide for that extra 
expense. Get him to see himself in a 
hospital, well cared for physically and 


This Makes 
Convincing 
Evidence 


financially by our universal disability 
policy, and he'll buy. 
Write your local hospital for rates 


Then try showing the letters to pros- 
pects. They will help you make more 
sales, too. 





“An Agency of Service to Agents” 
‘BIBLE HOUSE AGENCY 


The Union Central Life Insurance Co. 


S. S. WOLFSON, INC., Managers 


350-352 BIBLE HOUSE 
EIGHTH STREET and THIRD AVENUE, NEW YORK CITY 


’Phones: Stuyvesant 3044-3045 














SQUARE DEALING 


with Agents and Policyholders made possible last 
year’s splendid Record of New Business 


~ $103,955,200. 
A Pledge of Still Greater Achievement in 1925 


New England Mutual Life Insurance Company 


Boston, Mass. 











INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually or quarterly, 
and 
INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1924 


on ae Rea ae ee eer en oN REIS! iehenetdased $ 41,521,283.13 
DMMUMOON hu anadenlotsawagasaneceaseucnen ho RS aveMavesawNiOnaesaaees sew eesaneee mn, seeeees 36,164,159.74 
RCMSUSUMN ANNA) SHEUINIB s 555-5055 c'5.4.0'na'o cieinaeauditia vine 4e.6u.seeoedsigawaceaweeucsenens pevenoonees «. 5,357,123.43 
SUNINON ON STONING 555.3-< 0a xcbsnscecadecinecestaresspaweaesenees nos hicesdieesvescceues +» 273,540,675.00 
RN: US CH TAOER oss Wacisn acduenGerpainkes oa RSlosKeew enue vnnecesnsinandoarencnne 3,036,319.80 


Total Payments to Policyholders Since Organization...... 
JOHN G. WALKER, President 


+++. -$35,784,215.15 
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THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York has a 
record of EIGHTY-TWO YEARS of prosperous and suc- 
cessf", business. It has passed through panics, pestilence 
and wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magni- 


tude, leadership, and life insurance service. 


Those considering life insurance as 


a proiession are invited to apply to 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street New York 
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Youngest Managers in 
Hub Pay New York Visit 


CLARK AND SANBORN CAREERS 
Former Is evgese Producer in Boston; 
Latter at 24 Is in Million 
Dollar Class 





Two of the most successful personal 
writers in Boston, Joshua B. Clark and 
Paul C. Sanborn, were New York vis- 
itors a few days ago. They called upon 
some general agents here. As announced 
in last week’s issue of THE EASTERN 
UnperwriterR, Mr. Sanborn has_ been 
taken into Williams & Clark, the State 
Mutual Life’s general agency in Boston, 
as an associate. Mr. Williams retired 
from active interest in the agency a year 
ago last March. Williams & Clark did a 
little in excess of $3,000,000 paid last 
year. 

Boston’s Leading Producer 


Joshua B. Clark is said to be leading 
fn Boston in the amount of personal 
production. In his largest year he gave 
$2,210,000 in business to the State Mu- 
tual and other companies. Mr. Sanborn 
paid for $1,250,000 last year. 

Mr. Clark is a Dartmouth man who 
spent a year and a half in the advertis- 
ing business, but left it because he could 
not induce his employers to permit him 
to become a salesman, for which type of 
work he felt he had a penchant. He had 
relatives and close associates who were 
insurance men and his attention was 
early attracted to insurance. In looking 
over the situation he became convinced 
that life insurance offered him the best 
opportunity and he was successful in 
obtaining a position as supervisor of 
agents of the State Mutual in Boston, 
being engaged because of his personality, 
his viewpoint, his sales potentialities. 

His first move was characteristic. He 
immeditaely bought a State Mutual pol- 
icy for $1,000 and made the agent sell it 
to him in an exhaustive argument in 
order that he might obtain a “close-up” 
of the reasons advanced by insurance 
salesmen in selling policies; and also 
later to closely question the medical ex- 
aminer. He was in the habit of arriving 
at his advertising office at 8 o’clock in 
the morning and went down to the life 
insurance office on his first day at 7:45, 
to find that the general agency offices 
opened at 9 o'clock. On the night of 
his second day he was given a dinner 
by the agency and was greatly perplexed 
to know what to say. On the third day 
he started out to see as many people 
s he could, sell as much insurance as 
he could, believing that he could learn 
more in actual contact with the people 
than he could by shutting himself up and 
studying technique. 

One of the first things he did was was 
to consider carefully everyone he knew 
who was a prospect. He fixed up a list 
of a hundred names and had an inter- 
view with every one on the list. He has 
since sold 72 out of the 100. As a result 
of his wide contacts and personal selling ; 
his interviews with a large number of 
persons and discussing with them in 
some detail insurance needs and require- 
ments; closely watching the work of 
other men whom he has trained and 
whose stories he has heard in detail, he 
has reached the conclusion that the most 
effective way of selling life insurance in 
Boston is through the trust fund idea, 
the conservation of insurance. He began 
to write large policies and by 1920 was 
growing at a pretty swift production 
rate. He had not written a million until 
that year, but in those twelve months 
did over two millions. In January, 1924, 
he wrote $974,000 on ten lives. 


Mr. Sanborn’s Career 


Mr. Sanborn, who is only twenty-four 
years old, entered the business in a novel 
fashion, He was making a fair salary 
working for his father, who is a manu- 
facturer of surgical instruments. He 
had met in the Ocean House at Swamp- 


scott, Mass., two very live insurance 
men, Paul F. Clark and William B. 
O’Connor, one of whom is now manager 
of the John Hancock in Boston and the 
other manager of the same company in 
San Francisco. Both of them came to 
the conclusion that Sanborn had the 
makings of a rattling good agent, and on 
several occasions asked him to try his 
fortunes in insurance. One day San- 
born, who had a lunch date with O’Con- 
nor, told him arid Clark that he would 
bring in a friend whom he thought was 
an insurance prospect. Arriving with 
the friend, O’Connor closed him for 
$4,000. 

“There you are,” said O’Connor, “you 
have sold your first insurance policy,” 
and he took him around in the John 
Hancock office and introduced him as a 
new agent. Somewhat perturbed, San- 
born later went home to dinner and told 
his father what had been done. 

“T’m afraid I'll have to quit the surgi- 
cal instrument business,” he said. “Bill 
O'Connor has told everybody around the 
Hancock office that ’m an agent and 
have sold a policy. I must make good 
on his estimate of me and my alleged 
insurance ability.” 


Early Experience as An Agent 


On the following day, Sanborn became 
an agent. By 10 o’clock in the morning 
he had sold a $5,000 policy. The next 
day he sold three policies for $14,000. 
On the third day he went out to sell a 
$25,000 policy, but sold a $1,000 one in- 
stead. He wrote $50,000 his first month 
and decided that insurance would be his 
lifetime work. During his first year 
he insured 74 lives. 

Both Clark and Sanborn 
there is no such thing as young age 
handicap in an agent. They both have 
learned that older men will talk to them 
as readily as to any older agents. 


think that 


DRIVE FOR NEW MEMBERS 

A meeting of the membership com- 
mittee of the Life Underwriters’ Asso- 
ciation of New York has been called by 
President Harry E. Morrow for Wed- 
nesday noon, April 8, in room 915 of the 
Mutual Life Building. Plans for an in- 
tensive membership drive, lasting for 
two weeks, will be outlined. 





HEADS NOMINATING COMMITTEE 
C. A. Foehl, manager for The Pru- 
dential in New York, has been appointed 
chairman of the nominating committee, 
Life Underwriters’ Association of New 
York, which will choose the candidates 
for offices to be voted on at the asso- 
ciation’s annual meeting in June. 





available. 


Concord 


A Policy You Can Sell 


Here, Life and Accident Insurance are “United” in 
one policy. Interesting and descriptive literature is 


Correspondence is invited concerning YOUR terri- 
tory. (Pennsylvania offers particularly good oppor- 
tunities at the present time.) 


UNITED LIFE 


AND ACCIDENT INSURANCE CO. 


New Hampshire 





Address Inquiries to EUGENE E. REED, Vice-Pres. 





Cost only $26.61, O. L., Class I, Age 35 














PAUL R. WENDT AGENT HERE 
Takes Suite On - "Peente-oscenil Floor 
Of Woolworth Building, Com- 


prising Several Rooms 


Paul R. Wendt, whose appointment as 
general agent for the Equitable Life of 
lowa in New York City was announced 
in THE Eastern UNpDERWRITER last week, 
has leased offices in the Woolworth 
Building. Mr. Wendt wl have ample 
room for growth, as the suite comprises 
rooms 2246 to 2250 on the twenty-second 
floor. The space is approximately 1,500 
square feet. The agency will be espe- 
cially equipped to give every service to 
brokers and agents doing business with 
the company. 


GRAHAM’S PRODUCTION IN 
MARCH 

The Forty-second Street office of the 
Hart & Eubank Aetna Life Agency, un- 
der the management of James P. Gra- 
ham, Jr. has written during March the 
largest volume ever written by the 
Forty-second Street office, same being 
slightly in excess of one million dollars. 
This was written on the first leg of the 
Diamond Jubilee Campaign, extending 
over ninety days. 





1846 





SHORT CUTS 
and GOOD WILL 


Neither a satisfactory nor an endur- 
ing relationship of good will between 
a business and its patrons is created on 
the basis of short cuts or expediency. 

For seventy-nine years we have been 
building the good will structure of 
good service upon which our present 
progress is founded. 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Conn. 


1925 








METROPOLITAN BROADCASTS 





Secretary Hoover Talks for Company; 
Second Vice-President Cox Opens 
Tower Studio Program 

The Metropolitan Life went on the air 
with its health broadcasting Monday 
evening with a talk by Secretary of Com- 
merce Herbert C. Hoover. Secretary 
Hoover was introduced by Second Vice- 
President Robert Lynn Cox. The Met- 
ropolitan Life’s broadcasting studio is 
located in the Metropolitan Tower on 
the twenty-seventh floor. An interesting 
feature of the occasion was that Mr. 
Cox introduced Secretary Hoover from 
this studio room, but the later spoke 
from Washington, the two cynchroniz- 
ing perfectly “on the air.” The next day 
the Metropolitan received over six hun- 
dred letters and telegrams and several 
long distance telephone calls. 

The Metropolitan Life has appointed 
Arthur E. Bagley, director of health 
broadcasting. Mr. Bagley has had many 
years of experience as a physical director 
and he was formerly in charge of the 
physical exercises broadcasted by WOR, 
Newark. The Metropolitan Life will 
broadcast exercises every morning and 
will have a general entertainment pro- 
gram every Monday evening. The broad- 
casting is done through WEAF, New 
York; WCAP, Washington, and WEEI, 
Boston. 





Aetna Life Executives Making 
Survey in New York Office 


James Slimmon, newly elected secre- 
tary of the Aetna Life, together with 
Harry Pelton, assistant secretary; Louis 
O. Kinne, supervisor of the issue depart- 
ment, and W. B. Carroll, supervisor of 
the inspection department of Hartford, 
Conn., are spending a few days in the 
New York office making a survey of the 
service situation with a view to effecting 
improved service plans for the prompter 
issuance of policies by the Aetna Life. 





HOME LIFE HONOR CONVENTION 

A splendid program is being planned 
for the annual convention of Honor Roll 
agents of the Home Life of New York, 
to be held May 14 and 15 at the May- 
flower Hotel, Washington, D. C. Lead- 
ing agents of the company from all 
parts of the country are expected and 
the attendance is expected to reach 150. 





McCONKEY AND WOODS SAIL 

T. J. McConkey, general manager of 
the Canada Life, and W. A. P. Woods, - 
famous Canadian actuary, arrived in 
England this week on the “Olympic.” 
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Dye 


National growth in the latter half of 
the last century went hand in hand with 
railroad development. It is impossi- 
ble, as it is unnecessary, to know which 
of the two was cause and which effect. 
For railroad extension and geographi- 
cal expansion seemingly operated in a 








cycle, each making possible the other, 
each co-ordinating with the other to- 
ward the common result of progress. 


of saturation? Or 


The Travelers 


to travel on. 


THE TRAVELERS INSURANCE COMPANY 


Hartford, L. F. BUTLER, PRESIDE 


wh, ae Add New Tracks 


—and you add new passengers! 


Potential traffic clamored for new 
tracks, and new tracks created poten- 
tial traffic. Just so, in the tremendous 
expansion of the insurance field during 
the present generation, have we seen 
the demand arisen for an ever-broaden- 
ing insurance-service, and a fuller 
insurance-service arousing an ever 
broadening demand. In insurance as 
in railroading, potential patrons have 
clamored for new lines, and new lines 
have created potential patrons. 


HERE is a text here that many an insurance man has 
Testa taken unto himself. He says, “If the above is 
true of the expansion of the insurance field as a whole, 
may it not logically apply to the expansion of my own partic- 
ular niche in that field? My intensive cultivation of a single 
specialized line of insurance has brought its rewards; shall I 


continue to concentrate on it in my community to the point 


should I not travel faster and farther to- 


wards success with a broader service, one that will extend 
my clientele to infinity, one that will embrace all the insurance 
needs of each client?”’ 

Travelers representatives, choosing the latter route, 
find themselves equipped to perform a more comprehensive 
and a more appreciated service to their clients; they find 
their points of contact with the new, old, or prospective client, 
confined only within the broad limits of The Travelers multi- 
ple lines. By adding new tracks they not only serve old 
passengers better, but they add new passengers as well. 


is the largest multiple track insurance 


organization in the world. And the swelling traffic of its 
policy-holding passengers testifies that it is a very good road 


THE TRAVELERS INDEMNItyY COMPAN 
NT Connecticut 


LHe TRA VY Bee S 


ACCIDENT, LIFE, LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSAT 


Be More than a S:ngle 





ION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY 


Track Line! 
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Prudential Changes In 
Home Office Staff 


BIRKETT IN CHARGE OF GROUP 





F. A. C. Baker To Assist Vice-President 
Munsick In Agency Work; Other 


Promotions 





President Edward D. Duffield an- 
nounces a number of important promo- 
tions in The Prudential organization, due 
to the growth of the business and partly 
to the sudden death of Vice-President 
EF. W. 

frederick A. C. Baker, assistant secre- 
tary in the Southeastern 
assigned to 


‘Tasney. 


charge of 
Group of Divisions, assist 
the vice-president in charge of agencies, 
George W. Munsick. Mr. Baker en- 
tered the company’s service as a clerk 
on April 18, 1892. He was made as- 
sistant head, the old title for assistant 
manager, of Division A in 1894, and was 
made head four months later. He had 
charge of Division H from January, 
1897, until midsummer, 1898, going then 
to Division G. In 1907 he was promoted 
to supervisor, and in 1912 to assistant 
secretary. A student and analyst, Mr. 
Baker is thoroughly familiar with every 
detail of the business, and especially well 
equipped to assist Mr. Munsick in field 
supervision. 

Henry B. Sutphen, supervisor, has 
been elected assistant secretary, succeed- 
ing Mr. Baker in the Southeastern 
Group. Mr. Sutphen went to work for 
the company as a clerk in Division J 
on August 1, 1900. He became an as- 
sistant manager in 1906 and a manager 
in 1909, His promotion to a supervisor- 
ship occurred in 1918. Mr. Sutphen is 
a man of well-tempered aggressiveness, 
and has the faculty of quickly making 
correct decisions on important matters. 

John H. Birkett, assistant secretary 
of the Western Group, is placed in 
charge of the company’s Group and 
Wholesale insurance. 

John P. Mackin, supervisor, has been 
elected assistant secretary, succeeding 
Mr. Birkett in the Western Group. Mr. 
Mackin will celebrate his thirtieth Pru- 
dential anniversary on September 9th of 
this year. He has had extensive train- 
ing in home office division work, and 
frequent trips to the field have not only 


added to his equipment for his new 
duties, but have established him as a 
man of fine balance and real good- 


fellowship. 

George W. Williams, manager of Di 
vision J, becomes a supervisor, succeed- 
ing Mr. Mackin in the Western Group. 
Mr. Williams’ start with us 
home office inspector, on 
1896. In 1909 he was 
home office and made a special clerk 
in Division D. In 1911 he became an 
assistant manager. In 1915 he assumed 
the title and duties of manager. Mr. 
Williams has been uniformly successful. 


was aS a 
January 20, 
invited to the 


His knowledge of field conditions made 
him a valuable director of division 
progress, and his new position will give 
him wider scope for the exercise of his 
abilities as a producer. 

Benjamin L. Worthington, manager 
of Division D, becomes a_ supervisor, 
succeeding Mr. Sutphen in the South- 
eastern Group. Mr. Worthington’s Pru- 
dential record dates back to 1897, when 
he entered Division C as a clerk. He 
became an assistant manager in 1909 and 
a manager in 1912. Since 1912 he has 
had charge of Philadelphia and its ad- 
jacent territory. A student of the busi- 
ness, possessed of marked ability in 
handling detail, an da tireless worker, 
Mr. Worthington’s qualifications for the 
larger work he is entering upon are 
evident. 


TO GO AFTER WORLD’S RECORD 


R. L. Korndorfer of Hart & Eubank 
Plans to Write Largest Number 
of Applications in April 

Raymond L. Korndorfer, an agent for 
Hart & Eubank, Aetna Life general 
agents in New York, will endeavor dur- 
ing April to better the record held by 
Harry Glatz, Mutual Benefit agent at 
Jamestown, N. Y., for the largest num- 
ber of applications written in a single 
month. Mr. Glatz now holds the world’s 
championship of 515 prepaid applications. 

Mr. Korndorfer, while only twenty- 
nine years old, is a million-dollar-a-year 
producer. His campaign will include let- 
ters, telegrams and personal solicitation, 
and he is planning to start off with 100 


applications the first day. Mr. Korn- 
dorfer will work with the close advice 
and assistance of Messrs. Hart & 


Eubank. 
AN UNUSUAL DELAY 

A delay of four years after the expira- 
tion of the seven-year period from the 
disappearance of an insured, before pre- 
senting proofs of loss and commencing 
action on the policy, is held to be un- 
reasonable as a matter of law, and to 
bar a right to recover on the policy, in 
Warner v. Modern Woodmen of Amer- 
ica, 124 Wash. 252, 214 Pac. 161, says 
“Case and Comment.” 

Statutory or contractual limitation 
where the presumption of death of the 
insured from seven years’ absence is 
relied upon, is the subject of the note 
treated in 34 A. L. R. 87. 


MAKES PHILIPPINES BRANCH 

The West Coast Life of San Fran- 
cisco has changed its Philippine organi- 
zation from a general agency to a branch 
office. Ray P. Flood has been appointed 
manager. He was formerly vice-presi- 
dent of the J. Northcott Co., which had 
the general agency. Mr. Flood has al- 
ready served the company seven years 
in the Philippines. The change was 
brought about through the death of 
John Northcott, head of the general 
agency. 


Endowment With 
Income To Insured 


UNFAMILIAR FORM OF VALUE 





One Use Is to Cover Slightly Impaired 
Risks at Regular Rates; Its 
Conditions 





An endowment contract, with income to 
insured only, is an unfamiliar form, but 
one that has special uses of value. Actuary 
Herbert B. Dow of the New English 
Mutual Life calls the attention of the 
representatives of that company to this 
policy and its uses. 


“The endowment with income to insured 
only” is written by the New England 
Mutual in units of $1041, an amount which 
is equivalent to $10 a month for one- 
hundred-and-twenty months, and guarantees 
this same income to the beneficiary in case 
of the death of the insured during the 
endowment period. If the insured survives 
the endowment period, the income will be 
paid to him as long as he lives, one-hun- 
dred-and-twenty months being guaranteed, 
and his annuity for life is secured at a 
moderate cost. 


This policy only accomplishes the pur- 
pose to which it has been put, but offers 
particular advantage to applicants who as 
a class show, by examination, some im- 
pairment which, without especial care on 
their part, would prove a decided obstacle 
to their securing at regular rates the ordin- 
ary forms of life and endowment policies, 
Actuary Dow points out. Such persons 
are classed by many companies as sub- 
standard risks, and are offered policies at 
greatly increased rates. 

The New England Mutual accepts such 
risks at regular rates on a form of policy 
which gives the maximum advantages to 
all who survive the endowment period, 
but at the same time covers, by the annuity 
portion of the premium, the greater risk 
of early death due to impairment. 

It is a very common experience to meet 
men who say that they were rejected when 
they applied a number of years ago, but 
that they have outlived many who were 
accepted at the time they were declined. 
By the use of the endowment with income, 
the company in the future can extend all 
the advantages of insurance which the 
strong and robust can secure, in case of 
survival, to those applicants whose ex- 
amination and personal history show such 
impairments as may be overcome by special 
care in manner of living. 

When such policies are issued as a 
modilication of the application, the agent 
can easily satisfy his prospect with the 
argument, that, while the endowment with 
income at maturity to insured only, costs 
more than the ordinary life or regular 
endowment, it is correspondingly so much 
the better for him if he survives, because 
all the extra cost accrues to his benefit. 
while in every case where an_ extra 
premium is charged on the life form for a 
doubtful risk, the insured is paying for the 
extra hazard of death and getting no com- 
pensating advantage if he lives. 


——s 


Every form of policy that the company 
writes has its reason for existence in its 
proper adaptability, to certain classes of 
insurance risks. The intelligent agent does 
not confine his soliciting to one form of 
insurance, for he cannot choose so wisely 
in his specialization as to find a form 
adapted equally well to all men. 


With the majority of applicants, insur- 
ance for the whole period of life, or at 
least until the insured reaches advanced 
age, is the best for the agent to recom- 
mend; but an agent wastes his time in 
trying to place a whole life policy on a 
man who has some obvious impairment 
which makes it evident that the insured 
should exercise more than usual care in 
his habits, if he is to live to old age. The 
agent can offer the endowment policy with 
life income from maturity to this class 
of applicants, and easily satisfy his 
prospect. 
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THE EQUITABLE LIFE OF IOWA 


ANNOUNCES THE 
LARGEST DIVIDENDS 
IN ITS HISTORY 


E-Q-U-I-T-A-B-L-E_ L-I-F-E 
Q-F I-0-W-A 


Founded: 1867 Home Office: Des Moines 











We Believe in Men 


The rank and file of men are honest, earnest and loyal. They 
are eager to learn and quick to appreciate genuine helpfulness. 
They will fight for business ideals that ring true. 


These natural virtues in men form the basis of the close co- 
operation between the Home Office and the agency force of The 
Lincoln National Life Insurance Company. These instinctive 
traits cause the Lincoln National Life agency force to give back 
a harvest of better results for all service expended in their behalf. 





Men who benefit from such a spirit of whole-hearted teamwork 
find it profitable to 


(Cink up (wins tHe (LINCOLN) 


The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 











Lincoln Life Building Fort Wayne, Indiana 


Now More Than $350,000,000 in Force 
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Why Insurance Career 
Appeals to Young Men 


JOHN HANCOCK’S BROCHURE 


Large Enough Field of Endeavor to Ap- 
peal to Any Man; Stability Com- 
parison 


The John Hancock has issued a 
brochure on the subject of life insur- 
ance, explaining facts about the com- 
pany, its policy contracts and the oppor- 
tunities in the grasp of insurance agents, 
which goes to new agents in order that 
they may grasp the main facts about 
life insurance in a few minutes time. It 
i> most attractively printed and _ illus- 
trated, the cover design in blue and 
white being particularly appealing. 

Some artist in the use of language 
has especially handled the section of the 
brochure dealing with explanations of 
the policy contract as it would be im- 
possible to say more in each of the 
various short paragraphs and at the 
same time vividly present the story. 

The Appeal of Insurance 

The brochure’s last page tells why life 
insurance should appeal to the young 
man seeking permanent remungrative 
employment, and reads as follows (the 
eutire brochure being copyrighted by 
the John Hancock :) 

“It renders a real economic service 
to society. It is a big fiduciary institu- 
tion. It encourages systematic thrift and 
savings on a scientific basis. The Com- 
panies are well managed and all under 
state supervision, 

“No man needs a larger field for en- 
deavor than Life Insurance. It affords 
a healthy, out-door, permanent occupa- 
tion. It requires no capital or investment 
on your part. In sales it offers the un- 
trained man with a good education, a 
permanent position with opportunity for 
promotion and an income large in pro- 
portion to that paid to untrained men in 
most occupations. 

“There is always a big job ahead ii 
you can fill it. There is also a lucra- 
tive, independent field for the man who 
prefers to produce and not seek promo- 
tion. The degree of success depends 
upon the caliber of the man and _ his 
willingness to fit himself for his work. 
The better the preparation, the greater 
the achievement. Its greatest drawback 
is hard work and persistent effort. There 
is a large field for expansion. You pick 
your own customers. 

“The stability of life insurance com- 
panies, in comparison with other big in- 
stitutions, is shown by the following: 
Resources of National Banks as of June 
30, 1923, $21,512,000,000 ; resources of Sav- 
ings Banks as of June 30, 1923, $8,696,- 
000,000; resources of Life Ins. Companies 
as of December 31, 1923, $9,455,000,000. 


PASS NICOLL BILL 

The New York Senate has passed the 
Nicoll Bill (Senate Print No. 1565), 
amending Section 231, Insurance Law, 
relative to death benefits of fraternal 
benefit societies, the bill having been 
amended so as to include the increase 
in amount of benefit that such society 
nay write as well as to include societies 
composed entirely of the Jewish religion 





A Woman Agent’s Poise 

Miss Marion B. Sanders, Sisley & 
Brinkerhoff agency of the Travelers, the 
only woman speaker at the recent New 
York Sales Congress, gave a fine exhi- 
bition of poise in an emergency. As 
she started her talk she was interrupted 
by cries of “Louder,” and “Use the mi- 
crophone.” Every man on the platform 
scrambled to her rescue, and in the 
emergency the microphone was placed 
high upon a piano stool on the table. 
Many a speaker would have been dis- 
concerted and stage-struck, but Miss 
Sanders kept right on and delivered an 
interesting talk. 


Prize Letter for 
Policy Conservation 


WON BY GIRL STENOGRAPHER 


Lincoln National Announces Results in 
Policyholders’ Letter Contest; Miss 
Stoner’s Letter 





The Lincoln National recently announced 
that it would give prizes for the best 
letters submitted by its representatives as 
suitable to be addressed to policyholders 
during the first year, prior to the time of 
sending out notices for the second year’s 
premium. The first prize of $25 was won 
by Miss Mert Stoner of the secretarial 
department of the company, and follows: 


The Lincoln National Life Insurance Co, 
“Its Name Indicates Its Character” 
Fort Wayne, Indiana. 
Baas. Wviccessccconsessscceces 

Did you know that The Lincoln National Life 
Insurance Company has had one of the most, if 
not the most, remarkable records of growth of 
any company in the United States? 

And that its rapid growth is due to its 
thoroughly sound business methods—to the fact 
that it pays its claims promptly and justly, it 
invests its fund safely, it endeavors to have only 
the highest type of agents in the different com- 
munities, and it strives always to serve its 
policyholders—and humanity—in every possible 
way? 

The company is built on the ideal of service. 
This service to you merely begins when your 
policy is delivered to you. Our agent in your 
locality will be glad to answer any questions 
or give you any advice or information regarding 
your policy—or life insurance in general; or, if 
you prefer, write the home office at Fort Wayne, 
Indiana, if we can be of service to you. 

Especially do we urge you to do thig if you 
are dissatisfied with your policy or if you feel 
unable to take care of a premium at any time. 
Do not allow your policy to lapse without first 
having seen our agent or written us about it. A 
plan which, without a doubt, will be satisfactory 
to you can and will be suggested to assist you 
in keeping your policy in force and yourself and 
beneficiaries protected against wnat would be 
an unnecessary loss. 

Please feel free to consult us regarding in- 
surance questions just as you would consult 
your physician or attorney—only without cost 
to you, of course. 

Yours very truly, 
President, Secretary or 
Policyholders’ Service Dept. 

P. S.—This letter is not written for the pur- 
pose of selling you more insurance; yet we do 
want you to be so well pleased with your 
Lincoln National Life policy that when you feel 
the need of more protection you will want more 
Lincoln National Life protection. 


(Signed) 


WILKINSON’S PRODUCTION 


Member Of Peter M. Fraser Agency 
Writes 24 Applications for $40,000 
In a Day 


Erwin R. Wilkinson tops the list in the 
Peter M. Fraser agency of the Con- 
necticut Mutual in New York for the 
largest number of applications written 
ina single day. Shortly after returning 
from his honeymoon, he wrote to policy - 
holders, prospects and friends, asking for 
any appointment on March 25. He made 
thirty calls and wrote twenty-four -ap- 
plications, totaling $40,000. No effort 
was made to sell these people in his let- 
ter to them. Mr. Wilkinson has been 
with the Fraser Agency since November, 
1923, having previously been a clerk in 
the Equitable Life Society. 


BEST’S ILLUSTRATIONS. 

The 1925 edition of Best’s Illustrations 
of net costs, cash values and premium 
rates of all legal reserve life companies 
has just been issued. This’ handy little 
book is in loose leaf form this year and 
contains all the valuable compilations 
that have made the volume so popular 
with life insurance salesmen and much 
other material. The data are arranged 
under each company name for both 
United States and Canadian companies. 


The Acacia Mutual Life Association 
of Washington, D. C. will hold its an- 
nual agency meeting in Colorado next 
September. A visit to Pikes Peak is 
a feature of the trip. 





The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies in the country, having ample 
capital, surplus and highest standard of reserves. 














PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 
proposition. 


| Address, PERMANENT, 
Care ef The Eastern Underwriter, 86 Fulton Street, New York City 

















THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ORGANIZED 1850 NON-PARTICIPATING POLICIES ONLY 
Over 70 Years of Service to Policyholders 
Good territory for personal producers, under direct contract. 


HOME OFFICE 


10£ 107 Fifth Avenue New York City 











HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 

ree } ated issues all modern forms of policy contracts from BIRTH to 6@ years next 
thday. 

INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue and 
are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 
are guaranteed by State Endorsement. 

A HOME LIFE POLICY BRINGS 

PEACE OF MIND TO THE 

MAN WHO LOVES HIS FAMILY 
BASIL S. WALSH, President P. J. CUNNINGHAM, Vice-President 
JOSEPH L. DURKIN, Secr JOHN J. GALLAGHER, Treasurer 


etary 
DR. E. BRYAN KYLE, Medical Director 
INDEPENDENCE SQUARE PHILADELPHIA, PA. 

















Over 114 Million Policies Now in Force 


Only four other life insurance companies in America have more policy 
contracts in force than this Company. The following figures show its 
remarkable growth in the last ten years: 


Jan. 1, 1915 Jan. 1, 1925 
MR one pth ct crnctstaca cia Noratioin teow teases $ 8,763,565 $ 47,866,964 
WOACBE BH OHIO Soni. 5 She: 6:0'o0e 0 pawiecdnacsiele ele oes 552,311 1,671,557 
imeuramce in Force.........0..cccccccsccececvce $79,954,935 $391 ,193,848 


Attractive opportunities open to competent agents in Ohio, Indiana, 
Kentucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


The Western and Southern Life Insurance Company 


W. J. Williams, President CINCINNATI, OHIO 
Organized February 23, 1888 




















| Amexions Central Life 


Insurance Company 
INDIANAPOLIS 
Retablished 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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Davis and Hunsicker To 
Speak At Life Banquet 


SPLENDID PROGRAM PROMISED 


New York Underwriters To Hear Busi- 
ness Insurance and Inspirational 
Talks on April 14 





Frank H. Davis, agency vice-president 
of the Equitable Society, and Clayton 
M. Hunsicker, manager of the Fidelity 
Mutual in Philadelphia, both of whom 
are constantly in demand as speakers at 
banquets and conventions, have been se 
lected by the New York Life Under 
writers’ Association to talk at its 
monthly banquet on April 14. 

Mr. Davis, one of the 
figures in life 
whom the 


outstanding 
insurance, and about 
American Magazine ran a 


big feature story in 1923, is noted for 
his inspirational addresses. He entered 
life insurance about fifteen years ago 


with the Middle-Western Life, after a 
series of miscellaneous jobs, among 
them being farming, teaching country 
school, clerking in a seed store and sell- 
ing school supplies. His first position 
with the Equitable Society was as or- 
ganizer in a Northwestern district. He 
made such a great reputation with it 
that he was called to the home office 
with the whole country as his territory. 
His rise to agency vice-president of the 
company is largely due to his ability to 
lead men and his vigorous, persuasive 
personality. : ; 

Mr. Hunsicker, former president of 
the Philadelphia Life Underwriters’ As- 
sociation and one of the best writers of 
business insurance in the country, will 
have as his subject, “Life Insurance for 
the Protection and Perpetuation of the 
3usiness.” Mr. Hunsicker specializes on 
all kinds of partnership, corporation and 
business insurance and has for many 
vears been a star producer for the 
Fidelity Mutual. 


TO TAKE NEW QUARTERS 
Johnston & Collins i Moves May 
1 To Federal Reserve Bank 
Building 
On May 1 the Johnston & Collins 
Agency of the Travelers in New York 
will move from 55 Liberty Street to the 
Federal Reserve Bank Building, 33 Lib- 
erty Street. The agency has its new 
offices on the fifth floor with over 5,000 
square feet of space, one-half as large 
as its former location. Accommodations 
have been provided for forty agents, in- 
cluding fourteen private offices, with 
every facility for increased service to 

agents and brokers. 
Colonel Saws A. ‘Pevesll has been 
eighteen years with the Travelers organ- 
ization. He is now manager at the 42nd 
Street, New York, office of the com- 
pany. Colonel Persell first joined the 
Travelers in 1907 as a special agent at 








ag ittsburgh, later being made super- 
vising special agent at Reading. 
The following year he was _ pro- 


moted to manager at Reading and in 
1910 he was advanced to the manager- 
ship at Pittsburgh. He gained his mili- 
tary title in service during the World 
War in France and in this country and 
he also saw service in the Mexican bor- 
der trouble. After the war he returned 
to his duties at the Pittsburgh office and 
in 1921 he was made manager of the 42nd 
Street branch office. 

UNITED LIFE AT WORCESTER 

Chas. A. Pike will represent the er 
Life and Accident of Concord, N. H., 
Worcester, Mass. His office will be at 10 
King Street. 











The Equitable Society has brought 
out a new booklet on the salary con- 
tinuance agreement which continues the 
income for five years after death of the 


Insured, a critical time in the family 
economy, 


JONES SPEAKS UPSTATE 





Cites Progress of Life Insurance at 
Poughkeepsie Meeting; Coffin 
Also a Speaker 
Robert L. Jones, New York general 
agent for the State Mutual and treasurer 
of the National Association of Life Un- 
derwriters, and Vincent B. Coffin, of 
Albany, secretary of the New York State 
Association of Life Underwriters, were 
guests of the Poughkeepsie Life Under- 
writers at their monthly meeting on 
March 30. Mr. Coffin explained briefly 
the purposes of the state association. 
Mr. Jones also spoke on the aims of the 

national association. 

Despite the enormous strides in the 
business in the past ten years, Mr. Jones 
pointed out that the work of the life 
underwriters had scarcely begun. Out 
of every dollar spent by the American 
public annually, only three cents goes 
for life insurance, notwithstanding that 
of every dollar left by Americans at 
death, eighty- seven cents is provided by 
life insurance policies. 





HOLDING “ANNIVERSARY DRIVE 


Allen Agency In ‘Competition For Larg- 
est Production During April; Din- 
ner For Winners 

A production drive is in progress this 
month in the Edward W. Allen Agency 
of the New England Mutual in New 
York in celebration of the ninetieth an- 
niversary of the company’s chartering. 


Seven of the best producers of the 
agency are in competition with the 
remaining twenty-two agents, each 


man having his quota. A friendly spirit 
is being manifested in the contest, inas- 
much as the winning side will be given 
a dinner by the losers and will also be 
given a trip to Boston with General 
Agent Allen. 


CUTS RED TAPE ON CLAIMS 


When the extent of the fatalities re- 
sulting from the recent tornado became 
known, the Western and Southern Life 
of Cincinnati wired to all of its branch 
offices in the territory affected to pay 
all claims on the spot, submitting proofs 
to the home office later. A corps of spe- 
cial representatives were sent to the ter- 
ritory to give assistance. 


STARTS NEW HOME OFFICE 

The Ohio State Life of Columbus has 
let contracts for the first unit of its new 
office building. This section will be 
three stories high and will have a front 
age of 120 feet on Broad Street and 60 
feet on Grant Avenue. 


President Edward D. Duffield, of The 
Prudential, and his party, who have been 
making a business tour of the South, 
have returned to the home office. Presi- 
dent Duffield has had conferences with 
agents of the company in various South- 
ern cities and has spoken at several life 
association meetings. 


GARDINER AGENCY GAINS 
The Harry Gardiner Agency of the 
John Hancock in New York paid for 
$2,297,500 in the first three months of 
this year as compared with $1,622,500 
produced for the same period of last 
year, showing an increase of $675,000. 


J. Stanley Edwards, district manager 
of the Aetna Life, Denver, has been 
chosen by the University of Denver to 
serve as chairman of the campaign com- 
mittee to secure $2,500,000 for the bet- 
terment and the enlargement of Denver’s 
pride educational institution. Mr. Ed- 
wards is a trustee and a member of the 
executive committee of the university 
and is an untiring worker. For years, 
it has been the custom of Denverites 
when they want something big to go 
over, to say: “Let Stanley Edwards do 
it,” and he does. 
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THE PASS KEY— 


ALL the ODDS a SALESMAN asks ARE: 


To be admitted within the door. 
To be invited to have a seat. 
To be granted a chance to talk. 


ALL the ODDS a PROSPECT asks ARE: 
To be frankly advised of his needs. 


To be intelligently informed of insurance advan- 
tages. 


To be properly covered with adequate protection. 


ACCIDENT AND HEALTH INSURANCE— 
IS THE PASS KEY—THAT OPENS— 


FOR THE SALESMAN, the opportunity to 


acquire desirable information. 


FOR THE PROSPECT, the opportunity to 


receive wholesome advice. 


ACCIDENT AND HEALTH INSURANCE— 
HAS BEEN PROVEN—AN ALLY— 


FOR THE SALESMAN, in providing an 
unlimited field of prospects. 


FOR THE PROSPECT, in providing an in- 


valuable form of protection. 


THE SAME COMMISSION HERE AND 
HEREAFTER—THIS YEAR AND NEXT 


Missouri STATE LIFE 
INSURANCE Co. 


HOME OFFICE, ST. LOUIS 


LIFE 
HEALTH 


M. E. SINGLETON, President 


ACCIDENT 
GROUP 
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A Campaign in Behalf of Women and 
Children 


First Fatract 


A new book will be published shortly by The Equitable Life Assurance 


Society of the United States describing a campaign for the benefit of widows and 


‘orphans. The following is the first of a series of extracts from that book: 


The province of the life insurance Company is to furnish protection against financial 
injuries. The province of the life insurance Agent is to aid his clients in gaining this pro- 
tection. 


_ ‘The agent’s most important duty is to determine the insurance needs of the people round 
about him, and then to see that these needs are adequately provided for. His position is pre- 
cisely like that of the physician, although he works in a different field. ‘The doctor discovers 
the physical needs of each patient and then applies the proper remedies. The agent discovers 
the financial needs of each client and then applies the proper remedies. 


There are many insurance needs. Some relate to the interests of the family, while others 
relate to the business interests of individuals, firms, and corporations. 


Certain of these needs are of more importance than others, and if any intelligent person 
should be asked to name the.one need that is most pressing and widespread, he would undoubtedly 


say, “An income for the wife and her children when the support of the breadwinner has been 
cut off.” 

Ever since the business of life insurance has been conducted on a scientific basis the insur- 
ance companies have offered sound insurance for the protection’ of the family. But for many 
years the policies issued, while adequate theoretically, were in one respect defective in practice. 
This has been because the proceeds of these policies have been paid ina sivgle sum. So, a new 
kind of insurance was devised under which the Money goes to the beneficiary in the form of 
an imcome, 


The importance of this change cannot be overestimated; and the increasing 
popularity ot this newer kind of insurance demonstrates its value. Consequently 
the extracts to be given hereatter, explaining why this kind of insurance is safest 


and best, cannot fail to interest and instruct all those who have families to protect. 


The Equitable is on the lookout for young men who, although unfamiliar with 
life insurance practice, have had experience in some other line of business, and ar: 
willing to learn how to place Income Insurance. 
ereat public utility. 


THE EQUITABLE LIFE ASSURANCE SOGIETY OF THE UNITED STATES 


393 SEVENTH AVENUE, NEW YORK 


Such work is remunerative and of 
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Pacific | Mutual Life’ Ss 
New Dividend Scale 














‘Weline On $1 Policy 


(Continued from page 4) 


specific words can refer only to things of the 


ime kind. (Sutherland Statutory Construction, 








The Fraternal Aid Union of Lawrence, 
Kansas, announces that its admitted as- 
sets increased $1,148,209 last year and 
totaled $7,571,880 on December 31. Re- 
serves now total $7,150,919. Insurance in 


FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Manser Building 
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ADVANCES OVER LAST YEAR joi, $i.) ‘Diserimination prohibited hy thig f9Fee at close of year was $81,854,726. Habeelt Bebdtes 
general lean must he of the same kind The sum of $1,880,776 was paid in claims 
: prohibited by the specific language preceding it. to members during 1924. Des Moines, Iowa 
Preliminary Illustrations Of Dividend _In view ie this rule , can not be said that 
Disbursements To Be Made On pend an ‘in rye en bi une ae = 
and After May 1 1 This Year insurance, The insurance company could, if. it 
saw fit, issue policies to applicants direct, at a 
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advance over the scale for last year on manner whatsoever. between individuals Can always be given an interesting ETHELBERT IDE LOW, President 
ieee : ie 1 the same class of risk : proposition, much territory still : = 
Comparisons tor some policy forms anid On the other hand. it ean, within the law. cae . co 
at selected ages follow: refuse to issue such policies, and it is my un awaiting capable , representatives. The 65th Annual Report shows: 
‘ sone derstanding that it has se refused to do. In Your inquiries will have consid- 
ORDINARY LIFE 20PAYMENT LIFE this there is no discrimination under the pro eration Premiums received dur- 
; visions af section 11 of the act y > ing the year 1924..... $8,003,453 
Sala : a UNION MUTUAL LIFE apt. 
I= Soh » 8 : “8 CE LETTER Payments to Policyhold- 
84 ABT a 6 : INSURANCE COMPANY ers and their Benefi- 
oy eee 5 : & Form That Has Produced Good Results PORTLAND, MAINE ciaries in Death 
a5 487 a os = In Guardian Life Organization Claims, Endowments, 
i750 Dividends, etc........ 6,321,524 
End Ist Yeo End Ist Year rhe Guardian Life “Service” cites the , 
$3.03 $3.84 $ 81 20 $3.78 $4.68 ¢ 99 ‘following letter on business insurance i “f Increase in Assets Trete 2,801,996 
44.45 81 30 4425.30 gg that has produced excellent results: George Washington Life Actual Mortality 62.4% 
paper pe - “Dear. Sir: sefore considering any _ 
i! 65.72 06D 5.60 6. AY) ig > so: of the amount ex 
me 2 cn Re bs ran iz other side of this question, just imagine Insurance Company pected. 
10.35 12.58 2.23 60 1084 1225 241 that your partner has been taken away Cheslesten, W. Ve. Insurance in Force... ..260,530,414 
: a x : ae by death. A remote possibility, perhaps, HARRISON B. SMITH, President ; 
Erd 3rd Year End 3rd Year but a possibility nevertheless. What will presents opportunity for liberal contracts Admitted Assets........ 51,457,218 
24 620c - 9 x PA i aioe happen then? covering definite territory with Home 
$5.23 $9.99 $12 20 4.17 $4. 4 $ id “In the first place, to protect your own op li power of ap- 
ee be 2 ye re y holdings, you may have to buy out the one States of West Virginia Virginia, FOR AGENCY AFFLY TO 
on oo ; dps ge ee interest of your partner's heirs. This Ohio, Kentucky, Tennessee, South Caro- 
8.13 9.12 ie 50 o — 1.08 will require ready cash. Secondly, you lina, North Carolina, Georgia, Michigan, GEORGE W. MURRAY 
11.54 13.46 1.92 60 12.10 14.02 1.92 will have to stabilize your credit. Most Oklahoma, and Washington. Superintendent of Agents 
End Sth Y End Sth Y men do not realize that credit lines Address: 
Dae ee Pgs stig: naturally tighten when a partner dies. ERNEST C. MILAIR 256 Broadway New York 
$3.30 $4.08 $ .78 20 $4.40 $5.24 $ 84 Perhaps it is because creditors feel that Vice-President and Secretary 
412 4.76 64 30 5.22 5.95 43 the surviving partner, forced to carry a 
5.67 6.38 71 40 6.73 7.45 72° double load, will not succeed so well, 
8.76 9.78 1.02 50 9.63 10.71 1.08 “You may feel that there is sufficient e e ° 
12.34 14.25 1.91 60 1283 14.77) 1.94 cash capital in your business to take care The Colonial Life Insurance Co. of America 
of these emergencies, but why should 
End 8th Year End 8th Year vou use this money on which you are | Whole Life, Limited Payment and Endowment a 
$3.41 $4.31 $ .90 20 $4.78 $5.74 $ .96 making an excellent profit, when Busi-  — High Value ITS OWN 
438 5.07 69 30 5.76 6.54 78 ness Insurance will supply the needed eaiceD Attractive and Novel Features AGENCY 
6.22 6,94 72 4 $7.49 826 77. ~cash when wanted? Jesides this, Busi Low Cost ; STAFF ONLY 
9.71 10.77, 1.06 50 10.71 11.83 1.12 ness Insurance, as an investment for Which, with especially favorable Industrial Contracts, 
13.34 15.31 1.97 60 13.81 15.80 1.99 both you and your partner, will create give Agents unsurpassed money-making opportunities. 
; i recanue await . ms EPPENHEIME resident 
a cash reserve available on demand, ititc:e. esti unity nua” H oH =o NETTLESHIP, 200 Viee- Presldant 
End 10th Year End 10th Year a cash reserve available on demand, es DUNBAR JOHNSTON, Secretary 8. R. DROWN, Asst. Sec’y and Asst. Treasurer 
$3.50 $4.47 $ 97 20 $5.09 $6.11 $1.02 tablished a sinking fund and strengthen HOME OFFICE, JERSEY CITY, N. J. 
4.57 "5.30 73 30. 620 6,99 79 credit, even though the possible emer 
6.59 7.35 7 40 807 887 RQ genev mentione dabove never occurs 
10.31 11.41 1.10 50.11.41 12.57 1.16 “There is no ‘cost’ to Business fii Incorporated 1851 
13.83 15.83 2.00 60 14.35 16.36 2.01 ance. It is a safe, sound, profitable in BERKSHIRE LIFE INSURANCE COMPANY 
: -s vestment which you should investigate, 
70 YEAR ENDT. ENDT. AT 65 Let us a it Da blag: is - = PITTSFIELD, MASS. 
7 vation mvolved, ec CLOW ve day —_- -— 
a ; Bi and hour most convenient to you, tear FREDERIC H_ RHODES, President 
4 - re 3A r ff the bottom of this letter and return his Company has always pursued those policies in the conduct of its business that have given it a high 
“ ~ G a ce beat ye . ‘ 4 i anueiainn ‘ reputation for stability and fair dealine. iim dadataleadided 
5 ot g Se ee : it Has pn extended pot oy gesitanee “and encouragement to its representatives to develop and hold 
p=} — — heir & e858 
EX-MOTORMAN NOW LEADER Its polley contracts give to each individual insurer full protection, safeguarding, at the same time, the 
End Ist Year End Ist Yea — : sie JOHN BARKER, Vice President ROBERT H. DAVENPORT, Secretary 
$4.53 $5.45 $ 92 20 $293 $3.76 $ 83 Started Writing Small Policies, But Soon 
5.08 598 90 30 384 465 8I Learned Trick of Selling Higher r 
644° 751 1.07 40 6.26 7.33 1.07 Grade Prospects — 
8.53 10.07. 1.54 50 8.94 10.54 1.60 There is a Metropolitan Life agent in NEW POLIC y 
11.06 13.51 2.45 60 21.10 2468 3.58 Wakefield, Mass., who used to be a mo- ual 
: torman on the street railroad and who Disability Benefits of $15.00 per $1,000.00 
End 3rd Year End 3rd Year recently received from the company a - 
$5.38 $6.15 $ .77 20 $318 $3.91 $ .73 check for $1,783 in payment for one Waiver of Premium 
5.94 6.63 69 30 424 4.91 67 week's commissions. For a long time 
739 817 78 40 7.04 7.80 .76 he wrote only $1,000 and $2,000 cases. BROADER DOUBLE INDEMNITY CLAUSE 
972 1086 114 50 10.37 11.56 1.19 Then he began to take an interest. in 
1230 14.32 2.02 60 24.84 27.61 2.77 business insurance and now he writes Loans at end of 2nd year EN York 
very substantial lines. He is now one of : Insurance Co. o ew Yor 
End Sth Year End 5th Year the Metropolitan leaders. The Manhattan Life _- 
%6.07 $6.89 $ 82 20 $3.28 $4.09 $ 81 
ae a a a kgs s “9 A $25,000 Premium Resulted | 
8.06 8. 8: 7.5: ‘ 77 ” ‘ 
49 11.68 1.19 50 11.43 12.68 1.25 from Call Over the Telephone LIFE INSURANCE C0 
13.05 15.11 2.06 60 27.81 30.69 2.88 \bout a year ago Mervin L. Lane, e 
of the 1. A. Lewis Agency of the Equit- if 
End 8th Year End 8th Year able Society, noted a paragraph in the Home Office Building: 
$7.26 $8.15 $ 89 20 $3.47 $4.38 $ .91 morning paper about a prominent busi- 111 NORTH BROAD STREET, PHILADELPHIA, PA. 
778 8.57 79 30 4.89 5.64 75 ness man. Mr. Lane promptly _ tele- ; 
9.24 10.14 20 40 839 9.23 84 phoned for an appointment to discuss President, CLIFTON MALONEY 
11.75 1297 1.22 50 13.10 14.42 1.32 inheritance tax insurance. At the second ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
1409 16.19 210 60 interview he secured an application TO REPRESENT THIS COMPANY. 
which developed into a $200,000 case. R SALESMEN AND SAL ESWOMEN OF SUCH TYPE WE HAVE 
. End 10th Year End 10th Year Last week he again interviewed _ this FO AN INTERESTING CONTRACT TO OFFER, BACKED BY 
a $9.09 $ 92 20 $3.61 $4.60 $ .99 man and placed $337,500 on the $16,750, REAL CO-OPERATION. 
05 948 80 305.22 6.02, ~— 80s teed investment form, premium $16 A. MOSELEY HOPKINS 
10.12 11.04 92 40 9.05 9.91 86 making the total first year premium from ——— a ‘Manager of Agencies 
12.58 13.87 1.20 S50 14.26 15.63 1.37 this chance telephone call more than ce-Pre st 
14.68 1681 213 60 $25,000. = 3 
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FIRE INSURANCE ACQUISITION 


COST IN THE EAST 


It is as easy as standing up in the 
subway for an editor to be didactic; 
to point out that this is right and that 
is wrong; to argue that salvation will 
follow the treading of one path and 
damnation the treading of the other. 
But who has more right to be didactic 
—who is so well fitted and available for 
making blunt comments than an editor 
with a paper at his command in which 
to give voice to his impressions and 
readers to read them and no axe to 
grind? 

Sitting on top of the mountain with 
his field glass scanning the struggling 
figures below, his view unobscured, he 
may speak the truth and at as great a 
length as he desires. The people under 
view are pretty close to each other; are 
sometimes at drawn swords; are in the 
thick of events; have not the time, even 
if their attention be distracted for a 
moment or two, to note the significance 
of what is happening. 

And sitting up on that mountain the 
insurance editor sees much to perturb 
his equanimity. Much taking place is 
entirely beyond his comprehension, not 
that he is unable to understand the un- 
folding drama, but he cannot grasp the 
motivation. He notes with dismay that 
some of the actors at grips are strug- 
gling out of the valleys very close to the 
precipices—some already on the edge— 
and with all his lung power he desires 
to call a halt lest the participants topple 
over into the abyss. 

THe EASTERN UNDERWRITER sees two 
thrilling dramas on this insurance stage 
—a major drama which may develop 
into a tragedy; a minor drama which 
also has tragic possibilities. The theme 
of the major drama is the commissions 
paid to fire insurance agents in the Fast. 
The plot is complicated, very puzzling, 
difficult to analyze, hard to explain. The 
companies have a supervisory organiza- 
tion which has fixed a 15, 20 and 25 per 
cent. scale, but local conditions have 
upset this scale and, by various devices, 
a higher rate of commission is paid in 


some counties or cities. The tendency 
to break away from 15, 20 and 25 per 
cent. is growing, carrying with it com- 
plete demoralization in a few centers, 
such as Camden County, in New Jersey, 
and Rochester, N. Y. 

Throughout the insurance world there 
is a general recognition that the acqui- 
sition cost situation in fire insurance 
cannot be defended by any process of 
logic. The fire protection, building con- 
struction and type of local agent in 
Camden County; are not superior to 
those in dozens of other counties. The 
statement can be made than 
that. The type of agent and _ solicitor 
in Camden County does not average so 
high as in 


stronger 


many other counties. In 
the wake of high commissions has come 
a sad deterioration of production rep- 
resentatives. Why sell something else 
at 25 per cent. when you can sell insur- 


ance for 40 per cent.? 
,” 


“Let’s hecome 
‘insurance agents’” is the cry. It is a 
poison which spreads. Agents elsewhere 
who are regular and competent are dis- 
criminated against. Grumblings are 
heard. They will grow louder. 

What are the companies going to do 
to meet such a situation? They must 
act or the consequences will be upon 
their heads. They have gotten together 


in other wavs, solving problems of 
tremendous difficultv: so why can’t they 
harmonize and_ co-ordinate 


important 


respecting 
such an item as acquisition 
cost? The line must be drawn some- 
where, sometime. Otherwise, a strange 
and pathetic spectacle is presented in 
which one of the greatest businesses in 
the world confesses inability to control 
itself. 

The minor drama has to do with the 
largely unsupervised and cut-throat com- 
petition of furnishing insurance by the 
“general cover” route. But here, anv- 
wav, the companies have started a move 
ment to correct some of these abuses in 
a business which in manv respects has 
grown unprofitable. A ray of light! 


STOCKHOLDERS VOTE INCREASE 





Fireman’s Fund Plan to Raise Capital 
to $5,090,000 and Reduce Par Value 
Unanimously Approved 

Stockholders of the Fireman’s Fund of 
San Francisco this week at a general 
meeting unanimously approved — the 
recommendation of the board of direc- 
tors increasine the capital stock of the 
company to $500,000 and reducing the 
par value to $25. 


Metropolitan Casualtv On 
Maiden Lane Diamond Loss 


The Metronolitan Casualty was on the 
risk of Tevil Kaleko, the diamond broker 
of Maiden Lane who was held up in his 
office with others and robhed of some 
$50,000 in diamonds early this week. 

BROOKLYN BROKERS MOVE 

The Brooklyn Insurance Brokers’ Asso 
ciation has moved its headquarters from 
26 Court Street to the Watson Service 
Agency, 186 Joralemon Street. This 
month’s meeting will be held in the Aetna 
Life Building, 176 Montague Street. 
Brooklyn, Thursday evening, April 9. 
Tames A. McQuade, register of Kings 
County, will be the principal speaker. 

SALARY SAVINGS PLAN 

The Connecticut General announces 
salary savings insurance without medical 
examination on groups of twenty lives, at 
ages 51. Above this age the company 
will continue to require full medical ex- 
amination. 
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Reading left to right: 
T. Alfred Fleming, National Fire Protection Association; F. M. Smalley, 
secretary, Glens Falls. 


W. W. Orr, National Association of Credit Men; 


F. M. Smalley, secretary of the Glens Falls Insurance Company, was in New 
York last week in order to turn over to officials of the National Fire Protection 
Association the slogans on fire prevention in the nation-wide contest conducted by 
the Glens Falls Insurance Company and its agency body throughout the country. 
A picture of Mr. Smalley standing beside some of the slogans as he announced 


the prize winners, appears above. 


With Mr. Smalley are T. Alfred Fleming, chair- 


man of the Fire Committee Week of the National Fire Protection Association, 
(also head of the conservation department of the National Board of Fire Under- 
writers), and William W. Orr, of the National Association of Credit Men. 

About a year ago Mr. Fleming said there was a great demand for effective 
slogans to use in bringing home to the public the necessity of fire prevention thought 


and care. 


The Glens Falls took up the suggestion and announced a contest for the 
hest slogans, offering $2,000 in cash prizes. 


The thousands of local agents of the 


Glens Falls expressed a willingness to co-operate and did so through the distribution 
of literature and local advertising, the slogans being sent to them, and by the agents 


forwarded to the Glens Falls. 


Tremendous interest in the subject was disclosed 


by the fact that there were 150,000 slogans entered. 
The slogan receiving the highest number of votes was submitted by Mrs. W. 
Carey Matthews of New Orleans and read, “Answer the Burning Question With 


Fire Prevention.” 


will be used by the N. F. P 


This slogan lent itself to treatment in a striking cartoon which 


At the presentation, Mr. Smalley made an interesting talk, and in accepting the 
slogan Mr. Fleming said that nearly 15,000 lives and over half a billion dollars in 


industry were sacrificed last year b 
prehension. 





George W. Bahlke, manager of the 
Homewood district in Baltimore for the 
Metropolitan Life, attended the annual 
conference of the Thirty-seventh Rotary 
district in Richmond last week. He was 
manager of the Lee district in Richmond 
for the Metropolitan for nine years and 
while there organized the Richmond Ro- 
tary Club and served as vice-president 
of the club. He holds honorary mem- 
bership in the Richmond club and _ al- 
ways is a welcomed visitor in Rotarian 
circles when he returns to that city. He 
was transferred from Richmond to Bal- 
timore by the Metropolitan twelve years 
ago. While located in Richmond he 
served as a mayor of Highland Park, a 
northside suburb, now a part of the city. 
Since moving to Baltimore, he has 
served as governor of the Thirty-fourth 
Rotary district. He is one of the leading 
and most active members of the Balti- 
more club. 

* ok Ok 


Leslie Mange, state fire prevention in- 
spector for Ohio, was in New York last 
week conferring with Chief John Kenlon 
of the New York Fire Department, and 
has made a study of the fire equipment 
and fire prevention methods here. He 
says that chemical fire extinguishers used 
in interior fires is cutting down the loss 
of life and property to a large degree in 
Akron, Ohio. ; 


y reason of carelessness almost beyond com 


B. D. Cole, brother of F. E. Cole, pres- 
ident of the National Union of Pitts- 
burg, was a New York visitor a few days 
ago. Mr. Cole has one of the leading 
local agencies in West Palm Beach, 
Florida, and, what is most important 
from a financial standpoint, he owns a 
lot of land in that section of the coun- 
try, which means to those who know 
about Florida real estate that it was not 
necessary for him to eat in the Automat 
while in this town. 

* 


George S. Stanisland, for many years 
connected with the Metropolitan Life 
and recently vice-president of the Kar- 
dex Co. of Tonawanda, N. Y., becomes 
vice-president in charge of sales for a 
new combination of the Kardex Co. and 
the Rand Co., making the largest con- 
cern in the country manufacturing visible 
card record systems. 

x ok Ok 


Bradford H. Walker, vice-president of 
the Life Insurance Company of Virginia, 
and Angus O. Swink, Virginia manager 
for the Atlantic Life, were elected directors 
of the Virginia Trust Company of Rich- 
mond at the annual meeting of this com- 
pany last week. 


*x * 


Walter Buckner, second vice-president 
of the New York Life, sailed for Europe 
last week. 











Apr 


Th 


U 
port 
fire 
con 
tion 
mot 
Cod 
hav 
che 
gro 
We 
poi 
ing 

| 
yea 
Atl 
len 
col 
the 
tiv 
rur 
ge 
me 
fac 
tal 
ust 
sid 














April 3, 1925 


















FIRE 





INSURANCE 





Review of Rising Costs 
of Acquisition in East 


Number of Cities Which Have Extra Commission 
Scales is Growing; Camden County, New Jersey, 
- Flooded With “Agents”; Up-State New York 
Agents Restless; Effort to Get Companies 
Together in N. Y. State 


Unquestionably one of the most im- 
portant unsolved problems facing the 
fire insurance companies today is that of 
commissions paid to agents in many sec- 
tions of the East. Acquisition costs are 
mounting in states along the Atlantic 
Coast and with few exceptions there 
have been no successful attempts to 
check these rises. While at one time the 
group of excepted cities in the Middle 
West constituted the principal danger 
point, the center of anxiety is now shift- 
ing to the seaboard. 

It has been only within the last few 
years that the New England and Middle 
Atlantic States have become a real prob- 
lem as regards commissions for the fire 
companies to handle. For a long period 
the Kastern Union enjoyed compara- 
tively good control not only over the 
rural districts but also over the con- 
gested areas. The competition of non- 
member companies was an ever-present 
factor, but one which was considered and 
taken care of. These outside companies 
usually offered higher rates of commis- 
sion than the Eastern Union scales pro- 
vided, but, on the other hand, they were 
unwilling to accept all classes of busi- 
ness. In order to assure full and safe 
protection for all his assureds, an agent 
was practically obliged to represent Last- 
ern Union companies. 

This serenity in the Eastern field left 
the companies free to center their atten- 
tions on problems arising in the West, 
where the country was developing fast, 
and where there were special induce- 
ments to pay higher commissions for 
select business. Recently, however, the 
territory between the Appalachians and 
the Rocky Mountains has been brought 
under better control. 


Commissioners Watching Developments 


Despite the resistance of agents, the 
companies have cleared up Chicago and 
St. Louis. If arrangements there con- 
tinue to prove satisfactory, the other ex- 
cepted cities which enjoy high rates of 
commissions will undoubtedly cease to 
prove sore spots. Moreover, the com- 
missioners are watching the commission 
development so closely that a return to 
chaotic conditions would more than 
likely bring commission control bills into 
several state legislatures. The tendency, 
meanwhile, seems to be to allow the fire 
companies to solve their own internal 
Problems without state interference so 
long as they, the companies, display a 
sincere spirit of co-operation and make 
concerted efforts themselves to eliminate 
abuses cropping up within their ranks. 

With the Western commission prob- 
lem less acute, attention has been cen- 
tered within the last twelve months on 
the South. Today there are efforts being 
made, and every hope is held out of 
eventual success, for some sort of. alli- 
ance between the Southeastern Under- 
Writers’ Association and non-member 
companies to cut down the excessive 
rates of commissions being paid in sev- 
eral states below the Mason-Dixon line. 
The proposal is for a 20% flat. scale. 

ome companies rather favor a contin- 
sent commission on top of the flat 
a, These differences, however, are 
omparatively minor and should be 


ironed out in due course of time without 
difficulty. 
West Virginia 

The West Virginia commission settle- 
ment of last October and November has 
been described as a striking example of 
what can be done to control commis- 
sions if the companies can get together 
and sanction a united plan of action. 
When local agents in West Virginia 
were informed that after many years of 
uncontrolled commissions, with every 
company paying what it wanted, the 
commission rate for everyone would be 
fixed at 20%, there was an immediate 
hostile reaction. The test was to see 
whether certain companies would not re- 
treat from the 20% position in the face 
of agents’ demands. 

Apparently, the company line has held 
in West Virginia. An executive of a 
large fire company last week said that 
betore the close of 1924 the West Vir- 
ginia situation was well in hand, and to- 
day the commission problem there is as 
good as eliminated. 


Why Commissions Are Excessive 

Why have concerted efforts been made 
in St. Louis, Chicago, West Virginia and 
the South to bring acquisition costs 
within reason? Compared with commis- 
sions paid to salesmen of many varieties 
of goods those paid to fire insurance 
agents are not beyond reason. But these 
two facts confront fire insurance exec- 
utives. Iirst, over a period of ten years 
or more, fire insurance companies on the 
whole have not made a profit on their 
underwriting of more than 1 to 2%. For 
the last three or four years the National 
Board of Fire Underwriters has reported 
an underwriting loss for its members. In 
other words, there is no room for the 
shaving of profits in order to pay higher 
commissions to agents. 

Then, too, the payment of excess com- 
missions in certain spots constitutes dis- 
crimination among agents. Those agents 
writing for fire companies in territory 
under Eastern Union rules, for example, 
and receiving 15, 20 and 25% for their 
business fail to appreciate why other 
agents in towns or cities of the same size 
and with approximately the same fire 
loss ratio should be getting 10 to 15% 
more in commissions. If the fire insur- 
ance business in the past could be con- 
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Advantageous 
Agency Openings 


The Philadelphia Fire and Marine In- 
surance Company will establish a few 
more agency connections. 


This is the kind of company it pays to rep- 
resent—a powerful organization, reliable serv- 
ice and a full line of desirable policies offering 
protection on property and commercial ac- 


tivities. 


PHILADELPHIA 
FIRE AND MARINE 
INSURANCE COMPANY 


1711 Chestnut Street, Philadelphia, Pa. 
508 Walnut Street, Philadelphia, Pa. 
209 West Jackson Boulevard, Chicago, DIL 


125 Trumbull Street, Hartford, Conn 


204-14 Pine Street, 


an :Francisco, Cal. 


Trust Company of Georgia Building, Atlanta, Ga. 


ducted satisfactorily to agents and com- 
panies on the Eastern Union scale, why 
cannot it be continued that way? What 
factors have arisen, which can be justi- 
fied in the public eye, necessitating an 
increase in commissions? 

In large cities one reason for higher 
commissions, from the agents’ stand- 
point, is growing overhead cost. It in- 
volves large expenditures to maintain 
elaborate offices, to pay clerks, to keep 
engineering experts on the payroll, and 
to pay solicitors and brokers for bring- 
ing in new business. In the country dis- 
tricts where office rent amounts to very 
little and the local agent brings in the 
greater part of his own business, the 
expense item is much less, according to 
the big city agent. But even that argu- 
ment does not explain why agents in one 
city of 75,000 population are getting more 
than agents in another city of the same 
size. 

The insurance commissioners nearly 
two years ago were instrumental in call- 
ing an acquisition cost conference among 
the casualty companies after those com- 
panies had seemingly gone beyond 
bounds in paying commissions and ap- 
pointing agents. A plan was evolved, 
put into effect, and is functioning today, 
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Established 1879 


J. A. KELSEY, General Agent 





ASSETS .. - 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS .. . 


. . . . 


U. S.—Statement December 31, 1924 


The Tokio Marine & Fire Ins. Co., Ltd. 


United States Fire Branch: 45 John Street, New York 


GEORGE Z. DAY, Ass’t General Agent 


$6,691,491.57 
1,499,924.92 
750,177.51 
4,441,388.93 








with fair success. Without a voluntary 
limitation some commissioners might 
have gone to their respective legisla- 
tures with pet schemes of regulation. 

In the East today the fire companies 
are face to face with conditions similar 
to those prevailing in the South and 
West previously, and to those existing in 
casualty insurance before the limitation 
move started. The “excepted” city and 
territory idea is spreading rapidly. Com- 
panies are paying more than is profitable 
and getting within their agency ranks 
hundreds of persons admittedly unqual- 
ified to call themselves insurance agents. 
A survey of the situation from Boston 
- Washington discloses some interesting 
acts. 


Situation in Massachusetts 

Although the Eastern Union scale of 
15, 20 and 25% prevails throughout most 
of Massachusetts and is observed gen- 
erally, Boston is an excepted city by 
virtue of a special agreement on in- 
creased commissions, and Worcester is a 
sore spot where excess commissions have 
come to be the rule without any special 
arrangements. A representative of THE 
EASTERN UNDERWRITER visited Worcester 
early last year and found the city honey- 
combed with so-called sole agencies. 
Eastern Union companies were alleged 
to be paying upwards of 25 and 30% for 
their business in some instances. And 
those companies which tried to adhere to 
the spirit as well as the letter of the 
Eastern Union agreement were rapidly 
losing business to others willing to pay 
higher commissions. 

In reality Worcester did not import 
any trained agents in order that sixty 
or seventy companies might have sole 
agents, whereas previously ten to twenty 
qualified agents representing ' several 
companies each had satisfactorily taken 
care of the city’s fire insurance needs. 
What did happen was the appointment 
of dummy agents who affixed their sig- 
natures to policies of companies they 
individually represented, but did prac- 
tically no soliciting nor did they do any 
of the clerical work connected with the 








BS Meer MK” CEES m2 — 


“THE EASTERN 


SS seep a UNDERWRITER pemee 4 


April 3, 1925 





writing of the policies, collection of pre 
miums, or adjustment of losses. The 
original agents continued to maintain 
their organized’ establishments, but 
“brokered” their business through their 
dummy appointees. 

The latter, as “agents,” were allowed 
to keep a small percentage of the com- 
mission for acting in the official capacity 
of agent, and the remainder of the com- 
mission each agent handed over as brok 
erage to the man who had previously 
been the agent on the company’s books 
and who still was the agent for all in- 
tents and purposes. The net result is 
that through the appointment of sole 
agencies the small group of qualified 
agents in Worcester have been receiving 
more in the form of brokerages through 
dummy agencies than they did formerly 
as agents themselves. Of course every 
real agent remained the legitimate repre- 
sentative of one company so that he was 
a sole agent himself as well as the broker 
or solicitor for six to a dozen other 
companies. 


Dissatisfaction Spreading 


With such a situation as that in 
Worcester developing because of the 
competition of non-board companies and 
the desire of certain Eastern Union com 
panies to add greatly to their premium 
income, it is easy to see that agents tn 
other localities are not going to remain 
atished with the Eastern Union scale 
if the companies do not correct condi 
tions in the sore spots. 

Rochester, N. Y., has caused trouble 
for several years. Like Worcester, most 
of the companies there have gone on 
salaried agency, or sole agency, basis, 
paying high rates of commissions fot 
practically the same business they un 
derwrote before the trouble began. At 
first, of course, those companies paying 
obtained the advantage 
and secured the choice risks. But when 
the majority of companies had advanced 
their commission rates, evening up the 
although at a much higher 
competitive advantage was 


the excess rates 


cale again, 
level, the 


largely wiped out, at great cost to nearly 
everyone involved. And once the gen- 
eral level of commissions has been raised 
it is a terrific task to lower them. Agents 
willingly accept increases, but fight to 
the last ditch against commission cuts. 
Witness the short-lived but nevertheless 
bitter struggle in West Virginia. 

Rochester is not the only volcano in 
New York State. Agents in other cities 
are chafing under the current scales. One 
agent in an up-state city gives his views 
of the problem as follows: 


How New York State Stands 

“The courts ruled that the N. Y. Fire 
Insurance Rating Organization cannot 
dictate terms to the company members. 
The thirty-one companies which under- 
took resistance met and agreed as to the 
commission situation as far as New York 
City Division, the Suburban Division and 

Suffalo Division were concerned, but left 
Syracuse open. Eastern Union com 
panies represent 106 out of 223 mem 
bers of the Rating Organization and we 
understand that all member companies 
have been circularized with an idea of 
getting an expression as to whether they 
would join a movement to regulate com 
missions from the Syracuse Division. 

“We are advised that it will be some 
time before the companies can get to 
gether on the question. The outcome of 
the commission question in the South 
seems to have a bearing on the situa 
tion, and, apparently, if a large per 
centage of the companies can agree as 
in this part of the State, something will 
be done. Apparently, the Eastern Union 
companies are anxious to do something 
to smooth out the situation.” 

Buffalo and Albany are recognized 
excepted cities, exceptions having been 
made by the Eastern Union. 

Swinging over to the New Jersey 
side of the Hudson, one: finds conditions 
still more aggravated and acute. New 
ark, fortunately, has within the last few 
weeks solved its problem of controlling 
the payment of excess commissions by 


avrecing to a modified arrangement to 

















O. J. PRIOR, President 








INCORPORATED 1868 


Che Stadard Fire Insurance Ca. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 

















reduce the number of agents each com- 
pany can appoint. 

All through the northern half of New 
Jersey high rates of commission are 
being paid, high when compared with the 
regular [astern Union scale. The chief 
reason advanced for this is the overhead 
costs to be borne by agents and the 
competition of New York City brokers. 
Hudson County, which includes Jersey 
City, pays 25 and 30% and 5% contin 
gent. Ten other counties in that part 
of the state, including Bergen, Hunter 
don, Mercer, Middlesex, Morris, Passaic, 
Somerset, Sussex, Union and Warren 
are on a 20 and 25% scale. 

A year ago agents from counties in 
southern New Jersey complained of the 
apparent discrimination in favor of other 
agents and sought to get commission in 
creases by legislative action. Their at- 
tempt failed. Nevertheless, the attention 
of the legislators was called to the fact 
that fire willing to in- 
crease their acquisition costs in order to 
get new business or hold old accounts 
from competitors. 


companies are 


Running Riot in Camden 


\t the moment attention is centered 
on Camden County, New Jersey, and the 
Philadelphia suburban territory, embrac 
ing four Pennsylvania counties, Bucks, 
Chester, Delaware and Montgomery 
Camden is just across the river from 
Philadelphia and for this reason ha 
come into the limelight. The county is 


classed as open territory and lives up to 
its name. 

With the exception of two or three 
large factories, Camden County is not 
regarded’ as choice territory, and yet 
commissions as high as 40% are being 
paid there. To make matters worse, 
companies are appointing agents whole- 
sale, so that there are reported to be 
over 500 agents in Camden, a city with 
a population of about 120,000. Most of 
these appointees are non-policy writing 
agents, merely bringing in a few appli- 
cations and getting full agency commis 
sions. A few of the Philadelphia com 
panies have established branch offices in 
Camden to investigate and write the 
business of these agents who are nothing 
more nor less than solicitors receiving 
excess commissions. Many of them are 
seid to be ignorant of the terms of the 
policies they sell. 

The usual scale in Camden is 30 and 
35% to policy-writing agents and a few 
are reported to be receiving 35 and 40% 
This excessive cost for new business has 
kept out of Camden certain companies 
who cannot perceive any profit in busi 
ness being acquired at that high cost. 
Some companies have written their Cam 
den agents informing them of increases 
in their commissions without any pre 
vious solicitation on the part of the 
avents, 

In Philadelphia the general opinion is 
that the Camden controversy will not 


(Continued on page 20) 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 


Organized 1855 


Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital ....... $3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus... . 


8,536,871.80 
3,586,660.11 


Assets ....... $15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaughan, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


irardF.<M. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 

Statement January 1, 1925 

ASSETS AND LIABILITIES 


Capital ....... $1,000,000.00 
Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus.... 


3,213,098.14 
1,260,934.06 


Assets ........ $5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 














Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
John A. Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


THE 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 
Statement January 1, 1925 


ASSETS AND LIABILITIES 
Capital ......: $ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 


all other liabilities 


2,575,127.95 
1,000,362.98 


Net Surplus.... 


Policyholders’ Surplus 
$1,600,362.98 








H. M. Schmitt, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Thos. A. Hathaway, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Orugantzed (X66 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Copltal ....... $1,000,000.00 
Reserve Reinsur- 

ance Fund and 


Reserve for all 
other liabilities. . 


Net Surplus.... 


3,751,385.75 
501,427.56 


Assets ........ $5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 
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Companies Meet About 
General Cover Abuses 





WANT STAMPING OFFICE VISE 





Suggestion Offered Of New Organiza- 
tion For Home Office Audits Of 


These Policies 





Insurance companies have become so 
dissatisfied with conditions governing 
the writing of so-called general cover 
contracts—or, as they may be more cor- 
rectly termed, “automatic binders”—that 
there was a meeting of companies in 
New York a few days ago to discuss the 
situation, as it is felt that abuses arising 
in the writing of this insurance must be 
corrected. 

One of the most interesting sugges- 
tions made at the conference, and which 
met with a serious reception, was for 
the formation of a voluntary organiza- 
tion of insurance companies by which 
members will agree to submit for audit 
the home office activities in relation to 
these contracts, especially in regard to 
the issuance of underlying policies which 
should go for submission to the stamp- 
ing offices of each interested rating 
organization. 

It also developed at the meeting that 
whereas formerly a few offices special- 
ized in general covers, competition has 
become so keen that most of the com- 
panies are after the business—standing 
ready to do what the other fellow does— 
with the result that it is frequently 
unprofitable. 


Not a Contract Of Insurance 


It should be understood that an open 
policy is not a contract of insurance. It 
is a contract to insure. The automatic 
binder does two things. It covers at 
certain definite locations certain values 
which are varied monthly on the date 
when new values are reported and also 
covers on unknown locations up to the 
date of reporting. After the values are 
reported regular underlying policies are 
issued the same as under specific insur- 
ance, but here is one of the places where 
some of the difficulties have arisen. It 
is alleged that there are some companies 
which do not issue underlying policies. 
There are others which, after issuing 
them, do not send them on to the stamp- 
ing offices for O.K. The insured, by 
the way, does not come into possession 
of the underlying policies as they re- 
main in the hands of the issuing 
company. 

Another unsatisfactory feature of the 
situation is the fact that under marine 
insurance policies, goods in warehouses 
are taken care of for a few days and the 
time is gradually extended, sometimes 
almost indefinitely, until it is really a 
fire cover instead of a marine cover. 


Country-Wide Floaters 


Under the form for United States 
floaters no opportunity is offered to give 
the interested stamping policies in the 
territory a chance to pass upon the form. 
There are millions of dollars of insur- 
ance written in this way which do not 
come to the attention of the stamping 
offices at all. One of the underwriters 
said to Tire Eastern UNDERWRITER this 
week, “The time has arrived when there 
must be some check on extra territorial 
contracts which lie not within the con- 
fines of one rating organization, but 
many. Otherwise, this end of fire insur- 
ance or of the marine department of fire 
surance companies will be in a state 
ol chaos. There is no particular reason 
why one large division of insurance writ- 
ten by companies which are under stamp- 
Ing office jurisdiction in other respects 
should be free of that jurisdiction in any 
respect. It is a practice inconsistent with 
underwriting standards and will lead to 
demoralization in many directions. It is 
the same old story of the rotten apples 
i the good barrel of apples.” 











Hart Darlington, Manager 


Hart Darlington, President 


Worth Having 





are worth protecting with 
sound and dependable insur- 


ance, 


This is the only safeguard 
against the misfortunes of 
Fate, which sometimes ruth- 
lessly destroys that which has 


taken years to accumulate. 


are Nationally Known 


Norwich Union Policies and’ Service 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 


ot New York 


Incorporated 1806 


75 Maiden Lane, New York 


The Oldest New York Ineurance Company 


NORWICH UNION 
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75 Maiden Lane, New York 
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The Agent Who Seeks to Give Service 
Must Himself be Well Served 


COMPANIES 








G. R. Branson, Famous 
N. Y. Adjuster, Dies 


A DOMINANT FIGURE HERE 





Broad Experience, Keen Judge of Values 
and Mathematical Genius Made 
His Work Invaluable 





George R. Branson, one of the greatest 
of the loss adjusters of America and 
former president of a fire insurance com- 
pany, died on Friday afternoon of last 
week, being ill for some months with 
typhoid fever. 

Mr. Branson was a dominant person- 
ality in many respects and in the adjust- 
ment of business losses he had no supe- 
rior. His position was somewhat differ- 
ent from other independent adjusters 
because there was one group of com- 
panies which gave him unlimited swing 
in adjustments and which stood stead- 
fastly behind him in controversial cases. 
His experience was very broad. His es- 
timates of losses, often based upon a 
quick glance of the premises, were held 
in high esteem by his confreres, the 
other adjusters. He was one of the 
quickest figurers in the business, a mar- 
velous judge of values, was decisive in 
his actions, and respect-compelling in 
his manner of speech. He had a broad 
vision, did things in a big way, and like 
many other men of similar type, was 
impatient of details and routine. When 
he attended a loss committee meeting, 
there was never any doubt about his atti- 
tude on any subject. He was ready to 
fight for his points when other men did 
not agree with him. 

Impressive Personality 

Mr. Branson was a tall, broad-shoul- 
dered man, good-looking, impressive, and 
took control of a situation as quickly 
as possible. He was well paid for his 
services and his annual income was 
larger than that of any other adjuster. 

Since his death many interesting 
stories are floating around the Street 
about interesting incidents in which he 
figured. One of these had to do with 
a difficult use and occupancy loss in the 
South, the assured being a great cor- 
poration with many Wall Street connec- 
tions. The companies did not feel that 
they were liable for one large item of 
the loss as the damage occurred some 
distance from the main plant. The as- 
sured turned the matter over to two 
well-known Wall Street men, strong 
characters, men of affairs and blunt 
talkers. In Mr. Branson, however, they 
found no weakling. The interview was 
dramatic and exciting. 


What His Confreres Say 


THe EastERN UNDERWRITER asked some 
prominent figures in the loss and legal 
world for estimates of Mr. Branson. 

William J. Greer, of the General Ad- 
justment Bureau: “George Branson was 
an unusual man. He combined, in a 
rare degree, energy, ability, intuition, 
tact, industry and a genial personality, 
coupled with a knowledge and experi- 
ence which but few men are privileged 
to attain. He left his impress upon the 
business and will long be remembered 
among adjusters as one of the ablest 
men the business has yet produced.” 

Allen E. Clough, Loss Committee, New 
York Board: “Three of his outstanding 
features were his commanding person- 
ality, his brain power and his untiring 
physique. I know of no man who could 
do more work in a day than he could. 
His insight was keen, his grasp of a 
situation immediate, while he could be 
aggressive without losing friendship. His 
death is a real loss to fire insurance.” 

L. A. Moore, general adjuster of the 
New York Underwriters’ Agency: “It 
was with deep regret that I learned of 
the death of Mr. George R. Branson. 
Our acquaintance dates back to the San 
Francisco earthquake and conflagration, 
when I formed a high regard for him. 
From my association with him there and 

(Continued on page 28) 
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Norman ee Robertson 
With National Liberty 


ELECTED VICE-PRESIDENT 
Former a ee Continental Has 
Had Wide Experience in Fire 
Insurance 





Norman T. Robertson, who resigned 
some months ago as president of the 
Continental Insurance Co., following the 


adoption by the America Fore Companies . 





NORMAN T. 


LOBERTSON 


of the unit plan of operation, has been 
elected vice-president of the National 
Liberty and of the Baltimore American. 
He begins his new duties April 1. 

This is a very important appointment 
as Mr. Robertson is an exceptionally able 
man who has had an unusually wide ex- 
perience in the business and has a 
nation-wide grasp of insurance matters. 
He is a Texan and attended the Uni 
versity of Texas. 

His first insurance experience was in 
Houston with Cravens & Kelly (now 
Cravens, Dargan & Co.), with which 
office he got his first field experience in 
1903. In 1904 he joined the forces of the 
Continental as Texas special agent, being 
transferred in 1906 to the home office of 
the company as examiner in the South- 
ern department. In 1912 he was assigned 
to the management of the Southern de- 
partment of the Fidelity-Phenix, being 
elected secretary of the company in 1918. 
In 1919 he was transferred to the West- 
ern department of the Fidelity-Phenix as 
assistant manager, and in 1921 he was 
elected president of the American Eagle, 
and later in that year president of the 
Continental, which position he held un- 
til November, 1924, when he resigned. 





AGENT SHOOTS HIMSELF 

H. T. Hedrick, Jr., special agent for 
the Virginia Inspection and Rating Bu- 
reau, shot himself with a pistol the other 
day in 2 Danville, Va., hotel while en- 
gaged in that city in making a survey 
for the bureau. He fired one bullet into 
his mouth and two into his head. He 
gives promise of recovering, but the doc- 
tors say that he wil. be blind in one eye. 
He said that he attempted suicide in a 
moment of despondency. 


JOHNSON & HIGGINS SUE 

Johnson & Higgins have started suit 
against J. H. Gildea, former Baltimore 
manager for the brokerage firm, his wife 
and J. H. Gildea, Jr., Inc., in order. to 
collect a judgment for $113,000 rendered 
last year in favor of Johnson & Hig- 
gins. It 
York brokers that Gildea is transferring 
his property te others in order to escape 
paying the judgment. 





The twenty-fourth annual meeting and 
dinner of the Insurance Society of New 
York will be held on May 26 at the 
Hotel Astor. 


is the contention of the New , 





North Agency, N. Haven, Moves; 
Striking Ads in Daily Papers 
More and more agencies are moving 
to ground floor offices, finding that such 
locations afford great convenience both 
for their customers and themselves and 
make possible the effective use of vari- 
ous kinds of window display material. 
North’s Insurance Agency of New Ha- 
ven, Connecticut, one of the oldest and 
best known in the state, made such a 
move on April 4 and advertised it in 
an unusually striking way. Full pages 
were bought in two New Haven papers. 
Half of each page was occupied by a 
map showing the old location at No. 39 
Church Street, with an arrow leading to 
the new office at No. 96 Elm. The 
other half of the page carried a selling 
message. 

Donald North, president of the firm, 
is the grandson of the founder, John 
G. North, who established the agency 
in 1843. Donald North’s father joined 
the agency in 1870, and his older brother, 
J. Richard, was also a member of the 
firm until his death in 1920. The pres- 
ent head became connected with the 
agency in 1913, later spent two years as 
special agent for the Hartford Accident 
and Indemnity Company, and rejoined 
the agency in 1917. He served overseas 
during the war, returned to the firm 
in 1919 and took control in 1920. 


SENTINEL ENTERS VIRGINIA 

The Sentinel Fire, new running mate 
of the Springfield I’. & M., has been ad- 
mitted to Virginia. 





Franklin W. Fort 





Fire Reinsurance Treaties 


Eagle Fire Insurance Company (New Jersey) 
Baltica Insurance Co., Ltd. 


New England Fire Insurance Co. (Massachusetts) 


18 WASHINGTON PLACE, NEWARK, N. J. 


(Denmark) 


Thomas B. Donaldson 








S. SLOAN COLT A DIRECTOR 

S. Sloan Colt, vice-president of the 
Farmers’ Loan & Trust Company, has 
been appointed a member of the local 
board of directors of the Royal Ex 
change to fill the vacancy caused sev 
eral months ago by the death of Uberto 
C. Crosby. 


MADE SPECIAL AGENT 
The Virginia Fire & Marine announces 
the appointment of FE. M. Mallory as a 
special agent. Mr. Mallory has been as- 
signed to territory in Southwest Vir- 
ginia. He has been working in the home 
office for the, past few years. 


The Irvin Underwriting Company has 
moved its Brooklyn office from Remsen 
Street to 145 Montague Street. The 
company also has an office at 80 Maiden 
Lane. 
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States Government. 


only practical plan « 


to do so. 


you particularly. If, 


Budget. 





Uncle Sam and 
President Coolidge 


Keep Budgets—Why Not You? 


Vice-President Charles G. Dawes earned national 
acclaim by working out a budget for the United 
This was adopted as the 


of 


Federal expenditures and of knowing the finan- 
cial status of the nation. 


President Calvin Coolidge says that he keeps a 
personal budget and runs his home on that basis. 
He believes in it for himself and for others. 


susiness men and practical women (of large as 
well as of small income) have put their homes 
on the budget basis, or believe it a good thing 


If you have found the budget system easy to 
operate at home, we believe a copy of the JOHN 
HANCOCK BUDGET SHEETS would interest 
like 
believe a budget is too much trouble, then we 
went you to see how simple is the John Hancock 


This will help you to start your home affairs 
along the right lines. Without charge or obliga- 
tion a copy will be sent on request. 


reducing unnecessary 


some others, you 
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LUFE INSURANCE COMPANY 


Over Sixty Years in Business. 
Billion Dollars on 3,500,000 Lives. 


A,SA4CMUSETTS 


Now Insuring Over Two 














HOST TO ROTARIANS 
The Virginia Fire & Marine was host 
at a breakfast tendered insurance men 
visiting Richmond during the annua! 
conference of the Thirty-seventh Rotary 
district last week. The breakfast was 


held at Rueger’s Hotel with more than 
a score of guests on hand. Prominent 
among those from out of town were 


Paul B. Hulfish, manager of the North 
Carolina Inspection and Rating Bureau 
at Raleigh; Richard S. Busby, secre 
tary of the Atlantic Fire, Raleigh; Ed 
mund Harding, Washington, D. C.; Guy 
I. Via, Charlottesville; J. Thornton 
Withers, Suffolk; W. W. Waddill, Dan 
ville: Howard Saunders, Hampton; 
W. L. Pierce, Christiansburg; C. Grat 
tan Price, Harrisonburg. 


SUBURBAN CLUB MEETING 

The April meeting of the Suburban 
New York Field Club will be held at 
noon on April 6 at the Hotel St. George 
in Brooklyn. Hickman Price, secretary 
of the Motion Producers and Distrib. 
utors of America, Inc., will speak on the 
subject of “A Model Film Law.” 


Acquisition Costs 
(Continued from page 18) 


long continue. The companies will even 
tually see that they are paying through 
the nose for business which is obviously 
not worth high rates, despite the compe 
tition of Philadelphia brokers and others. 


In the four Philadelphia suburban 
counties which have been enumerated 
the commission rate is 25% with 10% 


contingent. Some companies are known 
to be paying higher rates than these, but 
on the whole the situation is not beyond 
control. At least it is not nearly so dan 
gcrous or costly as in Camden. 

The major part of Pennsylvania is 
governed by the Eastern Union scale, 
15, 20 and 25%. In the western half of 
the state, Allegheny County, Pittsburgh, 
has a special agreement for higher rates. 

Baltimore, Md., has a special commis- 
sion agreement, as has Washington, D. 
C., by virtue of arrangement with the 
local board there. 

One well-known fire underwriter who 
has seen over fifty years of changes in 
the fire insurance field, offers the opin- 
ion that there will never be complete 
uniformity among fire companies on all 
matters, and that the suburban terri 
tories will be battlegrounds always. 
There factories and other valuable risks 
adjacent to a large city are usually lo 
cated and it is such business the fire 
companies are especially eager for. 

This same company executive believes 
there will always be competition of some 
variety. Formerly rates were altered; 
then the legislatures interfered, and to 
day rate discrimination is illegal. 5o 
commissions and engineering services are 
the bait used to attract business. Ii 
commissions are cut by law to a low 
and uniform scale the companies will vie 
with one another to extend engineering 
services, which is rapidly becoming an 
expensive item. Competition in one torm 
or another must continue to exist 1m 
order to give companies an individuality. 
Whether it will be in the shape of com- 
missions or gross lines or engineering 
services, it is hard to predict. At any 
rate, the commission rate is fast reach- 
ing the point beyond which it cannot 
profitably or safely be extended. 
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Governor Smith Has 
16 Bills To Sign 


MUST ACT WITHIN 30 DAYS 
More Than Half of the Insurance Bills 
Passed Legislature This Year; 
Five Are Now Law 





As in previous years, the responsibility 
for handling insurance legislation at Al- 
bany was left largely to the chairman of 
the Assembly Insurance Committee, and 
too much credit cannot be accorded to 
Leon F. Wheatley, of Steuben County, 
the chairman of this committee, as well 
as to the clerk of the committee, Frank 
W. Sherwood, of Hornell, for the able 
manner in which the bills on 36 separate 
subjects were handled. Mr. Wheatley 
had served for many years as vice-chair- 
man of the committee, while Eberly 
Hutchinson was its chairman. 

The total subjects covered by the bills 
introduced during the 1925 session of the 
legislature was 36. Counting companion 
measures, a total of 66 insurance bills 
were introduced. With but one or two 
exceptions, however, it was the Wheat- 
ley bill which was passed. Below is 
given a table showing the disposition of 
the various measures: 


Abandoned by department....... 2 

Passed Assembly and died in 
SAMMNI, «Sty aeratrgien a werensigla eee ana 3 
Dred tn ALSs@iDly. 6 ccc one cciene ess y 
Died in Rules Committee........ 3 
Killed in Insurance Committee... 5 

Passed and became law before 
HOIOUPAIIERE 3. ooo kbc ccgucee ces 5 

In the hands of the Governor as 
SUSU DME occ hscnanseseeenes 16 
THEE a ccostwes cede weanes 36 


Governor Has 16 Bills 


Jills in hands of the Governor as 30- 
day bills: 
The Wheatley bill 


(Assembly Intro 


No. 962, Senate Reprint 1691, amending 
$142, Insurance Law, in relation to con- 
tents of application for agent’s certificate 
of authority. 

The Wheatley bill (Assembly Intro 
964, Print 1016), amending §91-a, rela- 
tive revocation agent’s certificate of au- 
thority health and accident companies. 

The Wheatley bill (Assembly Intro 
963, Senate Reprint 1642), §50, Penalty, 
agent’s non-admitted insurers. 

The Wheatley bill (Assembly Intro 
1038, Print 1950), amending §16, relative 
to investments by companies other than 
life. 

The Wheatley bill (Assembly Intro 
1040, Print 1103), amending §324, forbid- 
ding splitting of commission by mutual 
automobile fire companies. 

The Wheatley bill (Assembly Intro 
1035, Print 1098), amending §344, forbid- 
ding splitting of commissions by mutual 
automobile casualty companies. 

The Wheatley bill (Assembly Intro 
1037, Print 1100), amending §197, forbid- 
ding splitting of commissions by mutual 
employers’ liability and workmen’s com- 
pensation companies. 

The Porter bill (Assembly Intro 1591, 
Print 1756), amending §266, relative to 
powers of co-operative fire insurance 
companies doing business on assessment 
plan. 

The Gibbs bill (Senate Intro 849, Print 

895), amending subdivision 4 of §231, in 
relation to insurable interest of bene- 
ficiary under fraternal benefit contract 
and allowing societies to write from age 
one the same as industrial stock com- 
panies. 
The Nicoll bill (Senate Intro 1024, 
Print 1565), amending subdivision 2, 
§231, providing any members may desig- 
nate as beneficiary certain Jewish chari- 
table funds. 

The Wheatley bill (Assembly Intro 
1307, Print 1410), amending §101-a, group 
life insurance for state troopers and 
members’ labor unions. 

The Wheatley bill (Assembly Intro 
1337, Print 1892), §150, marine companies, 


Misrepresentations Do 
Not Void All Policies 


ONLY WHEN FRAUD IS PROVED 





N. Y. Appellate Division Approves De- 
cision Holding Innocent Misstate- 


ment Is All Right 





Fire policies issued to persons who 
have misrepresented conditions are valid 
and must be enforced, if it is shown that 
the misrepresentations were made inno- 
cently and without intention to deceive 





jeweller’s block policy. 

The Wheatley bill (Assembly Intro 
1336, Print 1891), §70, casualty companies 
insure precious metals. 

The Wheatley bill (Assembly Intro 
591, Print 594), §210, life and casualty 
companies on co-operative plan. 


_ The Wheatley bill (Assembly Intro 
592, Print 955), adds new §210-a, re- 


serves life and casualty companies’ co 
operative plan. 

The Wheatley bill (Assembly Intro 
916, Print 941), amending §9, permitting 
charitable, religious and missionary cor 
porations to write death benefits of 
limited amount as well as annuities. 

Duplicate Measures 

In a number of instances it will be 
noted that several bills were introduced, 
each amending a section of the law, 
where one bill would have accomplished 
the same purpose and with 
fusion. The bills amending §210 and 
adding new section 210-a should have 
been combined. If they are signed in 
the wrong order, neither one of them 
will be effective. The three bills pro- 
hibiting splitting of commissions by mu 
tual automobile, fire, casualty ‘and work- 
men’s compensation companies should 
have been combined in one measure, as 
they relate to the same subject as should 
the two bills permitting the issuance 
of the jeweller’s block policy. 


less con- 


or defraud. This principle was upheld in 
a decision rendered in favor of the 
American Surety Company against the 
Patriotic, which was unanimously af- 
firmed by the Appellate Division of the 
New York State Supreme Court late last 
week. In its opinion, the court said: 
“Fraud consists of the following essen- 
tial elements: Representation, falsity, 


knowledge, deception and injury. The 
representation must be of a material 
fact; the alleged representation must 


have been relied upon in this case by the 
defendant, and that it would not have 
made the binder had not such alleged 
representations been made; the alleged 
representations must have been made 
with intent to defraud and deceive the 
defendant.” 

The amount of insurance involved was 
$55,000° and was to cover the value of 
65,000 bags of cement that was to be 
used in a twenty-story structure to be 
erected by the surety company. There 
was a fire and the cement was destroyed 
by water. The defendant declined to 
pay on the ground that there was a mis- 
description of the location of the cement 
and that the broker’s placer had falsely 
represented that the cement was in the 
open and not under a shed. 

At the trial it was disclosed that 
Richard Deming, vice-president of the 
surety company, had described the prem- 
ises from a lease, that the talk between 
him and the broker was over a telephone 
and that the binder was obtained without 
any further inquiry. William Otis Bad- 
ger, of counsel for the plaintiff, said: 

“The charge of the trial judge places 
a heavy burden upon the insurance com- 
panies. It has heretofore been regarded 
as the law that any material misrepre- 
sentation, though innocently made to an 
insurance company in getting a policy of 
insurance, would violate the policy and 
prevent a recovery. Supreme Court 


Justice Giegerich ruled that the insur- 
ance companies could not succeed unless 
it was proved that these misrepresenta- 
tions were fraudulently made.” 
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| Reciprocals U. & O. Form 


(Continued from page 1) 


II] Any increase over normal ex 
penses which may necessarily be in 
curred for the purpose of reducing the 
loss under this policy, not exceeding the 
amount the loss is thereby reduced, 
for not exceeding such length of time as 
would be required, with the exercise of 
due diligence and dispatch, to rebuild, 
repair or replace such part of the prop 
erty described in said policy as may be 
destroyed or damaged (commencing with 
the date of the fire and not limited by 
the date of expiration of this policy), 
due consideration being given to the ex 
perience of the business before the fire 
and the probable experience thereafter. 

Co-Insurance Clause: In consideration 
of the reduced rate at which, and the 
form under which this policy is written, 
it is expressly stipulated and made a con 
dition of the contract that, in the event 
of lo his company shall be liable for 
no greater proportion thereof than the 
amount hereby insured bears to...... per 
cent (. “) of the sum of the net 
profits, fixed charges and other expenses 
which would normally have been earned 
(had no fire occurred), during a period of 
twelve (12) months immediately follow 
ing a fire, nor for more than the propor 
tion which this policy bears to the total 
insurance thereon 

Limit of Liability: The liability here 
under shall not exceed the amount of in 
surance by this poli y, nor a greater pro 
portion of any loss than the insurance 
hereunder shall bear to all insurance, 
whether valid or not, and whether col 
lectible or not, covering in any mannes 
the loss insured against by this policy. 


Special Conditions 


Payments on Account: In the event of 
loss for which this company is liable 
under this policy, payments on account 
hall be made not later than the 15th oi 
the next calendar month and monthly 
thereafter Plie extent of such payment 
hall be at the diseretion of the insurer 
ind shall be as large as is compatible 
with the progre of the adjustment, but 
itis agreed that such monthly payments 
hall be made without prejudice to the 
final adjustment 

Local Ordinances: It is a condition 
of this imsurance that the insured shall 
not be entitled to compensation on ac 
count of delay which may be occasioned 
by any ordinance or law regulating con 
truction or repair of buildings or by the 
suspension, lapse or cancellation of any 
license, or for any other consequential 
loss 

Use of Other Property: It is a condi 
tion of this insurance that as soon as 
practicable after any loss, the insured 
shall resume complete or partial opera 
tion of the property herein described and 
shall make use of other suitable property 
if obtainable, if by so doing the amount 
of loss hereunder will be reduced, and 
in the event of the insured continuing 
business (in whole or in part) at some 
other location, or using other property 
during the time occupied in repairing or 
reconstructing the property described 
herein, the results of the operations so 
conducted shall be taken into considera 
tion in adjusting the loss under this 
policy. 

Surplus Equipment and Supplies: It is 
i condition of this insurance that surplus 
mmachinery or duplicate parts thereof, 
equipment or supplies, and surplus or re 
erve stock, which may be owned, con 
trolled er used by the insured shall, in 
the event of loss, be used in placing the 
property in condition for continuing or 
resuming business. 

Exclusion of Stock: It is a condition 
of this insurance, if this policy covers 
liability for suspension of business due 
to damage to or destruction of build- 
ing(s), machinery and equipment only, 
that this company shall not be liable for 
any loss due to damage to or destruction 
of finished product and/or such mate- 
rials as enter into and become a part of 
the finished product. 


Manufacturing Property: It is a con- 
dition of this insurance, if covering on a 
manufacturing property: 

First, that no liability is assumed on 
account of damage to the finished prod- 
uct on for the time required to repro- 
duce any finished product which may be 
damaged. 

Second, that liability for curtailment 
of production due to darhage to, or loss 
of, raw materials shall be limited to that 
period of time for which the damaged or 
destroyed raw materials would have fur- 
nished operating conditions for the plant. 
No liability shall exist on this account, 
unless or until actual curtailment of pro- 
duction shall have occurred through the 
insured’s inability to procure suitable 
materials to take the place of those dam 
aged or destroyed. 

Special Privileges: Permit for ex 
traordinary alterations and repairs; light- 
ning and electrical clause, and other 
clauses required by local conditions. 

Note: It is sometimes advisable to 
carry Use and Occupancy insurance 
against loss due to interruption of. busi 
ness that may be caused by Sprinkler 
Leakage or Windstorm. Such _ policies 
are furnished upon request, the forms 
being similar to the above. 





F. L. ARMSTRONG COMBINATION 


“The Insurance Age” and “Insurance 
Journal” Become “The Insurance 
Age-Journal,” a Weekly Publication 


“The Insurance Age” is issued this 
week in a new size and appearance, with 
the tithe “The Insurance Age-Journal.” 
In this form it combines “The Insurance 
Age” of Boston, “The Insurance Jour- 
nal,” and a monthly publication. The 
new publication will be continued as a 
weekly. Both papers are owned and 
published by Frank L. Armstrong, well 
known in Boston as a printer and pub 
lisher, and to the Insurance fraternity of 
New [England for nearly twenty years. 

The page size of the new publication 
has been reduced for convenience, and 
the number of pages increased. 

The cover design of Persian orange 
background, with arabesque border in 
black and white was designed by J. 
Jarker Petrie, Jr., of New York. Into 
the border has been woven the seals of 
the six New England States and of New 
York State, thereby illustrating the fields 
in which the two publications have 
served insurance for over half a century, 
“The Insurance Age” having been estab- 
lished in New York City in 1872, and 
“The Insurance Journal” in Hartford the 
following year. 


Karl M. Keefer State Agent 
for New York for the Star 


The Star Insurance Company of Amer- 
ica announces the appointment of Karl 
M. Keefer as state agent for New York 
succeeding W. E,. Gildersleeve, Jr., who 
has recently been advanced to the posi- 
tion of agency superintendent at the 
home office of the company in New 
York City. 

Mr. Keefe graduated from Syracuse 
University with the degree of civil en- 
gineering and entered the employ of the 
Underwriters’ Association of New York 
State. Later he was manager of a large 
local agency in Buffalo for several years. 
Upon leaving this position, he travelled 
New York as state agent for the Svea, 
which position he resigned to come with 
the Star. His headquarters will be in 
Syracuse. 


40 YEARS IN BOSTON OFFICE 


Howard S. Adams, office manager of 
the Boston of the Liverpool & London & 
Globe, has completed forty years of con- 
tinuous service with the company in 
Boston. 


Work Sheet for Computing A t of 
Use and Occupancy Insurance Needed 
Instructions : 

For each item applicable to your busi- 
ness, determine the amount which would 
be incurred and earned during one entire 
year of normal operations, making 
proper allowances for probable future in- 
crease or decrease in business opera- 
tions. Enter these amounts in Column 
A, the sum of which represents the an- 
ticipated earnings for a period of one 
full year. Insurance covering those fixed 
charges and other expenses which would 
certainly be eliminated is not needed. 





VALUES AND CHARGES 
Making Up the 
Use and Occupancy Valuation or 
Anticipated Earnings of the Plant. 


NET PROFITS, which might reasonably 
be anticipated 


FIXED CHARGES and OTHER EX- 
PIENSES which would normally be 
carned during one year, if no fire 
occurred : 


LP MEORE SE: 55 esac hime t ca atin geen 
i MOS) fbi Sista are edn bales Sia 
SMAMONOAIGS «005 Sar se male are ee eles ee eee 
4, Advertising and Publicity........... 
5. Salaries atid Wages. .ioc.scssccscses 
Classification of Payroll: 
a. Officers, executives and em- 
ployees under contract......... 
b. Employees not under contract, 
but whose services could not be 
dispensed with pending resump- 
tion of normal operations...... 
c. All other employees............ 
6: Delwery S@Qvice b6ccaioss vss cece scs 
7. Donations, Membership Fees, etc.... 
8, Heat, bight and Powe? <i. c< cscs 
9; Insurance Premiwims ...c06005.¢00.064% 
10. Postage, Telephone, Telegraph and 
Sundry Operating Expenses....... 
LY, Peotessioval SETvices: 6 osc:ses o os:s ove 
12. Repairs and Depreciation of Fixtures, 
PeuAIORY EEGs 5 os cs ccsslacies-cwe e's 
RS NES) sre ese eae ane a lonbalrats 
l4. Traveling [Expenses of Buyers and 
PACCULIVES sc ccewseaassgesecows sins 
DOT Nae cas wea sei oe 
Agnaal Net: Sales 3.665 ice scocc Sines 


Experience shows that under average 
loss conditions, not more than 25% of 
normal expenses could be eliminated. 
Enter such items in Column B. 

Enter in Column C the difference be- 
tween Column A and Column B. The 
sum of Column C represents the amount 
of insurance needed for complete pro- 
tection. The minimum rate is granted 
when the sum of Column C is not less 
than 75% of the sum of Column A. 

All figures should be revised each year 
prior to expriation of policies and insur- 





Column A Column B Column C 
A—B 

Anticipated Fixed Portion of 
Earnings Charges and Anticipated 
for Period Other Ex- Earnings 
of One penses which on which 
Full Year could be coverage 
eliminated is desired 

under aver- 

age loss 

conditions 
Dives (rea None Sosincciistes 


fe 


% of Col. A 


‘Tariff rates per $100 insurance applying on L’IRE policies for term of one year 


are as follows: 


Juilding lixtures Merchandise Contents Bldg. & Contents 
BN RMI © vaca us ats 0 avane 5c a ba ee sweeps eG Se TSYC Ta STO DG Op rer aU ere ercisavecenesiaeaer 
Letation-of Property: Sect and NGO. .5.0c60s cone creswaweoceents Revises ha eeneean 
LOC ea iar Gearon are Seng CEE os er oislertcre ciao URES s csreraaictaw erereieinet sen 


Newark Takes Steps to Form 
Local Board of Fire Agents 


lire imsurance agents in Newark are 
forming an association to be known as 
the Newark Board of Fire Underwriters. 
Arthur D. Reeve has been appointed 
chairman of a committee consisting of 
Thomas C. Moffatt, president of the Na- 
tional Association of Insurance Agents; 
Frank Heller and Mr. Reeve to prepare 
a constitution and by-laws. Copies of 
these by-laws will be gone over carefully 
by agents interested in forming the as- 
sociation, and the committee will again 
call a meeting in a few weeks to adopt 
the same formally. Newark has been 
for years without any local board con- 
sisting entirely of agents. 


MONEY FROM MUTUALS 
In 1924 the sum of $82,202 was col- 
lected by New York State from state 
mutual fire companies for distribution to 
fire departments and organizations. 








PHILADELPHIA CHANGES 

The Philadelphia Fire Underwriters’ 
Association has announced the following 
agency changes: 

Appointed Robert M. Coyle & Co., for 
the Northern of London; Stokes, Pack- 
ard, Haughton & Smith, for the In- 
dependence Fire; Van Horne & Van 
Sciver, for the World Fire & Marine. 

Discontinued—William Arrott, Inc., for 
the Northern of London. 





DISTRIBUTING BOOKLET 

The National Association of Insut- 
ance Agents is sending out to all its 
10,000 members copies of the booklet 
entitled “Report of the Committee of 
Nine on Financial Responsibility for 
Automobile Accidents,” which contains 
arguments against compulsory automo: 
bile insurance. President Thomas 


Moftatt of the National Association 1 
a member of the committee of nine. 
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Personal Sketches of 
British Underwriters 


SPECIAL INSURANCE NUMBER 





“National Underwriter” Tells About 
Conditions in London, Liverpool 
and Some Other Centers 





E. Jay Wohlgemuth, president, and 
Nora Vincent Paul, vice-president of the 
National Underwriter Co., were in Eu- 
rope some months ago, and one result 
of their visit was the publication last 
week of the International Number of 
the “National Underwriter.” It is a 
readable edition, and one of the im- 
portant stories discussed Liverpool as a 
great center of insurance, it being the 
home of the Royal and Liverpool & Lon- 
don & Glove. 

Of two famous figures in insurance 
who live in Liverpool, the International 
Number said: 

“The Liverpool & London & Globe, 
the general manager of which, Hugh 
Lewis, is so well known in insurance cir- 
cles both in Great Britain and the United 
States, has always been a_ well-loved 
company in the States. Mr. Lewis is 
an ardent champion of Liverpool and a 
believer in its present and future great- 
ness. He is one of the five or six lead- 
ing underwriters of Great Britain and is 
included with J. J. Atkinson, the general 
manager of the Royal, in the small list 
of men who are a distinct force in un- 
derwriting in all parts of the world.” 


Worley and Sketch 


Going to London, the issue gives the 
following picture of Sir Arthur Worley, 
head of the North British & Mercantile 
group, and of R. Y. Sketch, head of the 
Phoenix, Norwich Union, London Guar- 
antee & Accident group: 

“Sir Arthur Worley is the genial head 
of the great North British & Mercantile 
group. Some would place him as the 
most prominent insurance manager in 
London. Like the other general man- 
agers, he has come up through the ranks 
and has had first-hand acquaintance with 
every phase of underwriting. He is big 
physically, companionable, and the kind 
of man who would make his way any- 
way. Like the other British managers, 
there is nothing stand-offish in his man- 
ner. The development of the North 
British shows that he is a manager of 
vision and has a firm grasp of large 
affairs. His intimate friends call him 
‘Arthur,’ notwithstanding that he has a 
handle to his name. He is of the type 
of modern British business men who 
have reached the highest rungs of the 
ladder through sheer ability combined 
with a pleasing personality. 

“R. Y. Sketch, head of the Phoenix, 
Norwich Union, London Guarantee & 
Accident group, embracing many other 
small subsidiaries, come to the headship 
of the Phoenix through the purchase by 
the Phoenix of the Norwich Union, with 
which latter company he had been asso- 
ciated. Mr. Sketch is at present the 
president of the Chartered Insurance In- 
stitute, a man who plays hard and works 
hard, and who is at the present time 
at the height of his powers. In all these 
great organizations the business is so 
departmentized and subdivided that the 
general manager deals only with ‘higher 
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policy,’ leaving the underwriting details 
and management to the very capable de- 
partment managers. As one general 
manager said to his board of directors 
recently, ‘This organization is now large 
enough so that the general manager 
should have nothing to do but to think.’ 

“In these larger groups of amalga- 
mated companies the general managers 
do not attend to underwriting or business 
detail. Their office time is taken up by 
more or less formal appointments, board 
and committee meetings, and so forth. 
The widest latitude in the management 
of the individual companies comprising 
the group is left to the managers of 
each, but the central head is usually the 
general manager of the parent company. 
The general manager in each one of 
these great groups is a practical and 
experienced underwriter, but he has 
passed from the underwriting to the 
purely executive stage. Yet he does not 
hold himself aloof in any way and is 
easily accessible to any one who has a 
real occasion for seeing him. Perhaps 
his chief business is the selection of 
proper managers for each of the many 
departments and separate companies 
whom he holds responsible for results in 
their respective fields.” 


Rutter a Pioneer 


Another towering figure in the busi- 
ness is F. W. P. Rutter, governor of the 
London & Lancashire, and of him the 
National Underwriter said: 

“RF. W. P. Rutter, governor of the 
London & Lancashire, was the great 
pioneer in building the composite com- 
pany, and in his last annual report gave 
his views of the matter from the com- 
pany’s or stockholders’ standpoint. In 
referring to the fact that each of the 
four profit-producing factors—fire, acci- 
dent, marine and life—had contributed to 
the profits in 1923, he said that this is 
not always the case, and cannot be ex- 
pected as a matter of course. ‘When we 
explain that the activities of the com- 


pany years ago branched out, first into 
accident business, then into marine, and 
then into life, we did not expect always 
to make a profit from every section, but 
hoped that, in the aggregate, we should 
increase both our premium income and 
our profits. But an equally pertinent 
reason for our extensions was to in- 
sure, so far as we could insure, that, 
if one section of our business fail, we 
should still make a net profit on the 
whole.’ A composite company, he feels, 
makes for a well-rounded stability. 

“There is no doubt also an advantage 
to a British company which does busi- 
ness in all quarters of the globe. In 
many of the newer places, where there 
is not much insurance organization or 
indeed very much demand for many of 
the branches of insurance, a company 
which writes all the lines has an advan- 
tage and gives its agents great facility 
to pick up the occasional risks in the 
odd lines.” 


Page About the Yorkshire 


A page is devoted to the Yorkshire, 
and in discussing that company this in- 
teresting comment is made: 

“After visiting York, Eng., one thinks 
of the Ohio Farmers as in some ways 
the American prototype of the splendid 
Yorkshire Insurance Company of Eng- 
land. Here is one provincial insurance 
company, nurtured in and characteristic 
of the soil in a rich agricultural com- 
munity, which has not been absorbed 
into one of the great world-wide com- 
binations, but has itself absorbed many 
other companies, without losing its York- 
shire individuality, and which has itself 
become one of the great ‘composite’ 
companies.” 


Non-Marine Lloyd’s Underwriters 


In discussing some non-marine Lon- 
don Lloyds’ underwriters, the National 
Underwriter says: 

“In the non-marine class, there are 
large and small operators and syndicates. 


One you hear much about in the non- 
marine class is C. F. Heath & Co., for 
whom Montague Evans is the under- 
writer. C. T. Bowring & Co., for which 
firm M. W. Drysdale is the underwriter, 
is another well-known name. W. C. 
Campbell does not operate for any brok- 
erage firm, but is independent, as is also 
S. J. Aubrey. There are, of course, 
many other well-known names in the 
non-marine department. In the marine 
department some of the well-known 
names are E. R. Pulbrook, L. J. Fried- 
lander, Percy Janson, Rex Mountain and 
Charles de Rougement, whose family has 
been at Lloyds for over 100 years. An 
uncle was chairman of Lloyds, as was 
he. Naturally certain firms and syndi- 
cates specialize in certain classes of risk. 
One underwriter will make a specialty 
of workmen’s compensation or jewelry 
coverages or fidelity and surety; another 
will be just the man to see for insurance 
against tornadoes or to guarantee the 
directors of a fair against non-attend- 
ance because of rain. Virtually anything 
can be insured at Lloyds at a rate. 

_ “Lloyds is a great school for the turn- 
ing out of underwriters. Many of the 
future heads of big companies are re- 
ceiving their initial training in the vari- 
ous brokerage offices doing business at 
Lloyds. Whether regular insurance men 
like Lloyds or not they recognize it as 
an underwriting school and a consider- 
able factor in the business at home and 
abroad.” 

Oné interesting story in the issue is to 
the effect that the English have not yet 
been sold on the general idea of adver- 
tising. 


ADJUSTER REACHES HAITI 


W. E. Hill, Fourth Home of New York 
Man To Visit Island On 
Ochoa Loss 


W. E. Hill, manager of the Philadel- 
phia adjusting department of the Home, 
has arrived in Haiti, having sailed on 
March 27th. He is there in connection 
with the loss of A. M. Ochoa, a mer- 
chant of Port au Prince, Haiti, who had 
a loss in September, 1924. 

Mr. Hill is the fourth Home man who 
has listed Haiti relative to this loss. One 
of the quartette was George Harrington, 
manager of the Metropolitan loss de- 
partment of Home. 

Ochoa was in the general merchan 
dising business, and his insurance was 
for $66,000. The insurance company be- 
lieves the actual amount of stock was 
greatly below this insurance. In fact, 
the loss was so suspicious that, follow- 
ing the fire, Ochoa was arrested and he 
has been in secret confinement in jail 
ever since. The case will come up in 
a Haitian court this month. There are 
a great many interesting angles to the 
loss outside of the insurance features. 


P. J. MORGAN’S FINE JOB 

The Indianapolis “Star” is being con- 
gratulated upon the manner in which it 
handled the Indiana Insurance Day. It 
got out quite a paper, covering the event 
with lots of good news material, pictures 
and advertising. Paul J. Morgan is man- 
ager of the advertising and promotion 
department of the Indianapolis “Star.” 
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Builder’s Risk Insurance 





UILDING operations, large or small, 
should have complete insurance pro- 
tection from the time the material reaches 
the ground until the structure is com- 


or who is investing money in material 
that may be destroyed in a few minutes 


by 


fire. 


pleted. Every city, town or village will have 
its new building construction this spring 
Builder’s Risk Insurance is a necess- —an opportunity for every agent. 


ity for the owner, mortgagee or contract- 
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Agents of this Company are entitled to know what we are ready to do for them to increase 
their Specialty Line business. A distinctive service is being offered. 


Speak to our field representative about it! 


THE PALATINE 
INSURANCE COMPANY, LTD. 


NEW YORK 





CHICAGO SAN FRANCISCO ‘ ~ DALLAS 
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Suggestions to Crimp 
Stolen Car Market 


ALSO TO ASSIST POLICEMEN 





Comments On New York’s Motor Ve- 
hicle Law And How It Can 
Be Improved 





By H. Grebert 
Automobile Department, General Adjust- 
ment Bureau, Albany, N. Y. 


Some of the good effects of the new 
Motor Vehicle Law that went into -ef- 
fect in this State on July 1, 1924, are 
commencing to show, even though some 
of the penalties may have to be made 
more stringent to give it the force it 
should have and to help in its enforce- 
ment. Those of us interested from an 
insurance standpoint should co-operate 
with the Motor Vehicle Bureau when- 
ever possible, reporting all infractions of 
the law that come to our attention 
whether discovered in connection with 
theft work or the adjustment of fire or 
collision losses. 

The present method of numbering 
New York State Automobile license 
plates is already proving to be another 
big step in the right direction to reduce 
automobile thefts and will be of valu- 
able aid to those who are constantly en- 
gaged in the work of recovering stolen 
cars for the reason that cars from other 
branches of the State will be very con- 
spicuous and more susceptible to quick 
recognition. 

Could Still Further Improve License 
System 

This license system could be. still 
further improved and made tamperproof 
by a regulation or requirement that li- 
cense plates be attached to the automo- 
bile for which they are issued with a 
seal similar to the seals now used on 
freight cars bearing the official insignia 
of the Secretary of State’s Office, the 
cost of the seal and the expense of at- 
taching same could be added to the li- 
cense fee and at the utmost would not 
amount to twenty-five cents, to which 
additional tax no car owner would ob 
ject. Statistics show that the percentage 
of freight car seals of the better type, 
broken or tampered with is relatively 
small and the number in daily use is very 
great. 

At the present time stolen cars are 
in most instances recovered with plates 
on them issued for another car, which 
generally comes to light after the car is 
picked up, although quite a few cars are 
spotted by observing that the license 
plates have been hastily or temporarily 
attached with wire, while occasionally 
rust marks on license plates, left by 
former fasteners have attracted atten- 
tion to stolen cars and led to their re- 
covery. If this system were in use any 
car, with the exception of one bearing 
dealer’s demonstration plates with the 
seal missing, broken or tampered with, 
could not get very far without being 


TORNADO 
USE AND 
OCCUPANCY 


UNITED 


noticed and could be held up by any 
police officer, pending inquiry, no matter 
how little he knew about the work of 
recovering stolen automobiles, also any 
car other than a new one that did not 
have an intact seal on the license plate 
when presented for re-licensing would 
call for an examination. No person, 
after such a system had been in use for 
a while, would have any excuse for buy- 
ing a second-hand car on which the seal 
was missing, broken or tampered with, 
and the purchase of a second-hand car 
with changed number without the in- 
tact seal, would without doubt be prima 
facie evidence sufficient to prove the 
purchaser guilty of criminally receiving 
stolen property. 

The License Bureau could be assisted 
in the task of attaching the seals by the 
various local police officers, state police 
and sheriffs, and the system could be 
perfected by comparing the motor num- 
ber on the car with the motor number 
shown on the applicant’s registration 
card at that time, which would prac- 
tically amount to the annual inspection 
of all licensed cars and would overcome 
the present situation where certain cars 
are examined three or four times, while 


others go without any examination 
whatsoever. The Automobile Under- 
writers’ Detective Bureau’s operators 


could render very valuable assistance by 
co-operating with the authorities when 
the seals were attached to the cars, 
while their work in checking up cars 
stored in public garages would be greatly 
simplified and quickened in return, as it 
would only be necessary for them to 
examine the seals on most cars and only 
in instances where they show tampering 
would a very complete and critical ex- 
amination be necessary. This plan has 
been discussed with a number of police 
officials and others engaged in the work 
of actually locating stolen cars, all of 
whom seemed to agree that it would 
without doubt go far towards greatly 
depleting the stolen car market and the 
trafficing in stolen cars. 


Outside Companies Said to be 
Seeking Membership in S. E. U. A. 


As a result of a conference held in 
this city last week between members 
of the Southeastern Underwriters’ Asso- 
ciation and representatives of non-mem- 
ber companies in the South, it is likely 
that another step forward will be taken 
in the movement to end the commis- 
sion warfare, through the entrance of 
some of these outside companies into 
the S. E. U. A. A conference will be 
held next Thursday in Washington at 
which time applications for membership 
in the association will be passed upon. 


T. F. ALLEN A SOLICITOR 

Thomas F. Allen has been appointed 
a solicitor for the Importers & Ex- 
porters and will be attached to the 
brokerage department. He was formerly 
with the Commonwealth and a member 
of the brokerage firm of Skinner & 
Allen. 
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Horatio N. Kelsey, Manager 
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Capital $500,000 Surplus $700,000 
AMERICAN UNION 


Insurance Company of New York 


Administrative Offices, Hartford, Conn. 
J. H. Vreeland, President 


FIRE INSURANCE AND ALL ALLIED LINES 














Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
555 Asylum Street, Hartford, Conn. 
R. C. CHRISTOPHER, U.S. Mgr. 
NEW YORK CITY OFFICE 
1 Liberty Street, New York 











ANTHONY MATRE, Pres. 


LICENSED in 
Colurado, Illinois, Indiana, Iowa, Kansas, Kentucky, 
Louisiana, Maryland, Massachusetts, Michigan. 
Minnesota, Missouri, Montana, Nevada, New Hamp- 
shire, New Jersey, New York, North Carolina, Ohio, 
Pennsylvania, Sovth Carolina, Tennessee, Texas 
West Virginia, Wisconsin 


MARQUETTE 
NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
A good company for good agents. 
Assets Over Two Million Dollars 
Under Same Management THE GREAT WESTERN FIRE 
INSURANCE CO.—A Reinsurance Co.—Capital $400.000 


CHICAGO 



































National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1925 


Se eS ivcccdnancandacdddsesuspaaicinacncesavenewesaens $ 3,000,000.00 
RESERVE FOR ALE. LEABILITIEG eo ccicccccccccccescccosscccece 21,371,802.69 
FE I ce ddedacteccdedssudsnndradantdnnbesideaabedeokeuvens 10,972,349.08 
COT NCee Se TO BO ive ccncccckccsdsesciccdcccceces 700,000.00 
EE gids Pad dcadeaatatnadcaceduasdeumidcnnedenesasedusaedecne 36,044,151.77 
TOTAL SURPLUS TO POLICYHOLDERS. 2. ccccccccseccccsccoes 14,672,349.08 
H. A. Smith, President S. T. Maxwell, Secretary R. M. Anderson, Ass’t Sec’y 
F. D. Layton, Vice-President © B. Roulet, Ass’t Secretary F. B. Seymour, Treasurer 


Cowee, Ass’t Secretary 

















THE YORKSHIRE 


INSURANCE CO., LTD., 
OF YORK, ENGLAND 
Established 1824 
FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION INSURANCE 

U. S. BRANCH, 12 Gold Street, New York 


FRANK & DUBOIS, United States Managers. ERNEST B, BOYD, Underwriting Mgr. 
FRANK B. MARTIN, Asst. Manager. WALLACE KELLY, Branch Secretary. 











Assets, $3,008,963. Liabilities, $1,625,185.05 Surplus, $1,383,778.31 
DEPARTMENT MANAGERS: 
METROPOLITAN 3 cciccccccccesece Willard S. Brown & Co........ «-New York, N. Y. 
PACIFIC COAST cccccccce «McClure Kelly.... . «San Francisco, Cal. 
CAROLINA-VIRGINIA -Harry R. Bush. -Greensboro, N. C. 
SOUTHEASTERN ...... .A. H. Turner... -.-Atlanta, Ga 
LA. & MISSISSIPPI...... ames R. Ross.... - New Orleans, La. 
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Rossia Moves To Buy 
First Re-insurance 


OFFERS $225 FOR EACH SHARE 


But at Least 51% of Stock Must Be 
Sold For Deal To Go Through; 
Closing Out Life Risks 


The Rossia of America has offered to 
purchase the controlling stock of the 
First Re-insurance of Hartford, provid 


ing the latter company eliminates from 
its assets and liabilities all business in 
relation to life re-insurance. The offer 
made to the committee of Rossia stock 


holders, H. H. Stryker, Samuel Ludlow, 
Ir.. and Richard H. Bissell, is $225 a 
hare for at least 51% of the stock, and 
all of it if the present stockholders care 


their shares. A_ tentative 
irrangement has already been made with 


fo turn over 


the Rossia and the First Re-insurance 
has disposed of its life business to the 
Sun Life of Canada. The offer expires 
April 9. 

In a statement to stockholders of the 


First Re-insurance the committee says: 
“The Rossia agrees that from the gains 
or savings arising out of the liquidation 


of the ‘life’ business, a dividend may be 
paid to stoc kholders of record prior to 
the transfer of the deposited stock to 
the Rossia. 

“Tf the holders of 51% or more of the 
tock deposit their shares, then it is the 
intention of the directors of your com- 
pany, pursuant to such agreement of the 
Rossia at once to declare a dividend of 
twenty-five dollars ($25.00) per share te 
stockholders of record prior to the trans 
fer of the stock to the Rossia. 


“The stockholders, comprising the 
Board of Directors of your company, 
have accepted the offer of the Rossia 


for all of the stock owned by them and 
by the corporations and firms which 
they represent and will deposit such 
hares with the State Bank and Trust 
Company of Hartford. They have also 
requested this committee to communi 
cate these facts with their recommenda 
tion to all stockholders so that each 


may take advantage of the opportunity 
offered. 

“Tt will be apparent that each stock 
holder accepting this offer will receive 
two hundred and twenty-five dollars 
($225) per share, and in addition a divi 
dend of twenty-five dollars ($25) per 
hare.’ 

BOXING BOUTS 
The insurance fraternity will have a 


real opportunity to see some very high 
class boxing on April 28th when the In 
urance Square Club of the City of New 
York stages its bouts at the Association 
of Automotive Engineers, this city. The 
committee in charge of this affair have 
pared no efforts to obtain talent that 
vill please and give a good time to all 
who attend. 

Insurance men from whom tickets can 
he purchased include George Graham, 
Harttord, 59 Maiden Lane; Erwin Malk 
mus, Platt, Fuller & Co., 56 Beaver 
Street; Philip Schweitzer, J. W. De Mott 
& Son, 133 Remsen Street, Brooklyn: 
Kred Schmidt, J. G. Hilliard, 45 John 
Street, and Charles McConnell, Home 
Insurance Co., 59 Maiden 


Lane, and 
James Russell, N. B. & M., 76 William 
street 


VIRGINIA AGENTS ACT 


If a recommendation of the 
uncil of the 
Insurance 


| 


advisory 
Virginia Association § of 
\gents is adopted, the State 
ody will write into its by-laws and con 
titutions the well-known 


the national body as set 


forth at the 
meeting Recommen 
dation that these principles be adopted 
part ol the by 
tion of t ~‘ate 


recent Savannah 


as a and constitu 
association was made 
at a meeting of the advisory council 
held in Richmond last week. 


laws 


principles of 
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FRANK W. JENNESS DIES 
Veteran Fire Rater of Syracuse Division 
Was 74 Years Old; Held Very 
Difficult Position 

Frank W. Jenness, who, for many 
years was manager of the Syracuse Divi- 
sion of the New York Fire Insurance 
Rating Organization, died Monday of 
this week at Atlantic City, N. J., after a 
long illness. Funeral services were held 
vesterday afternoon at Skaneateles, N. 
Y., and interment will be this morning 
at Corning, N. Y., where Mr. Jenness 
spent his boyhood. He is survived by 
his widow, Mrs. Kate S. Jenness. 

In acting as fire insurance rater for 
the greater part of this state, Mr. Jen- 
ness held one of the hardest positions in 
the field. He succeeded Ralph Potter, 
who became secretary of the Eastern 
Union, and more than creditably carried 


NE a il Sa FR tech UL Said Pe 


It costs $4.05 to stop a train— 


on the difficult tasks connected with 
rate-making. It is a position calling for 
a high degree of diplomacy, which Mr. 
Jenness possessed in abundance. 

Zorn in 1851, Mr. Jenness became a 
local agent in Corning at the age of 
twenty. In 1883 he was appointed spe- 
cial agent of the Insurance Company of 
North America in New York State and 
five years later went with the Aetna in 
the same position. After serving for 
three years as secretary of the Aetna 
at the home office, he again returned to 
the field in this state as general agent 
in 1896. 

Mr. Jenness was elected superinten- 
dent of ratings of the Underwriters’ 
Association of New York in April, 1907, 
and in the following year became secre- 
tary-treasurer. After serving for four 
years he left in 1911 to become manager 
of the Rochester German Underwriters 


at Rochester. He came to New York 
later when the Rochester department 
moved here. In 1919 he returned to 
Syracuse as manager of the Underwrit- 
ers’ Association and held that position 
until its rating functions were taken over 
by the Rating Organization. Mr. Jen- 
ness was made manager of the Syracuse 
Division. He was retired on a pension 
March 1, 1924, because of ill health. 


JAMES H. MOORE DIES 


James H. Moore, head of Moore, Case, 
Lyman & Hubbard, and one of the oldest 
insurance agents in Chicago, died Sun 
day of heart disease at the age of eighty- 
four. He represented the Hartford in 
Chicago for fifty-seven years and the 
National and St. Paul for over fifty 
years. 
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and trains are meant to stop. 


OUR business is not meant to stop, although a fire, tornado or 
an explosion may stop it. What would be your loss in that case? 
What would it cost you in dividends to stockholders, salaries of 
essential employees, interest on indebtedness and all the other ex- 
penses that would continue after production and sales had ceased? 


You know what it costs to run your business; what would it cost 


to stop it? 


In this way Use and Occupancy INSURANCE is presented to the pros- 
pective insured on the cover of a new booklet on the subje for agents of the 
Fireman’s Fund and Home Fire and Marine Insurance Companies. 
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Partly Preventable 
Common Hazards 


HOW THEY MAY BE CHECKED 





General Agent of Large Group Who 
Has Had Wide Experience Draws 
On His Conclusions 





By W. B. Burchell, General Agent, 


Commercial Union Companies 





As our civilization is becoming more 
and more complex, we have been con- 
stantly adding to the causes from which 
fire may be expected. In the last 20 
years, we have added the following 
inventions or developments that have 
brought about new fire hazards. 

The automobile, many new machines, 
radio, many new uses for electricity, 
use of gasoline on the farm, oil burn- 
ing furnaces and many others. 

These new discoveries have all pre- 
sented underwriting problems and there 
is hardly a month goes by without 
bringing with it some new machine or 
industrial process tending to increase the 
fire hazard. 

There is one thing about partly pre- 
ventable causes of fire. They give the 
underwriter something with which to 
work. He cannot estimate in any way 
what someone will do with a match, 
but, he can determine rather definitely 
the dangers that may he expected from 
the partly preventable common _ haz- 
ards. 

Causes To Be Controlled 


The partly preventable causes of a 
fire are usually considered to be the fol- 
lowing: 

Electricity, 

Eposure, 

Explosions, 

Conflagrations, 

Sparks from machinery friction, 

Flying sparks from chimneys, 

Incendiarism, 

Lightning and spontaneous combus- 
tion. 


Each of these hazards presents a 
problem and I plan to run over them 
briefly in order to give you an outline 
of what you should study from the books 
of your society. I cannot possibly, in 
the time allowed me, give you any- 
thing else but a brief outline of each 
of them. 

Lighting hazards—Candles, torches, 
kerosene, gasoline, vapor, acetylene gas, 
gas and electricity. In naming these, 
we have started with the most primitive 
and worked up to the most modern. 
The protection of the primitive ones 
are simple, but the care of the more 
modern is quite a different story and 
the answer is that they are probably 
more dangerous because they are the 
least understood. Of all the lighting 
hazards, electricity, in my opinion, is 
the one which needs the most care and 
scrutiny. The cross wire and short cir- 
cuit are hazards that appear all too 
often in our proofs of loss. 

Heating hazards—Stoves, flues, chim- 
neys, smoke-stacks. The protection 
from such devices are apparent. Build 
vour chimneys and flues of brick and 
keep all combustible material a safe 
distance away from the heat. 


Construction Hazards 

Construction hazards — Combustible 
building material; lack of floor cut-offs, 
large unbroken areas, open stairways, 
light-wells, concealed spaces. 

The danger of each of these, I be- 
lieve, will be evident to you and a com- 
bination of two or more of these con- 
ditions in a building is altogether too 
frevalent. But, here are a few more 
that add trouble and difficulties to fire- 

hting—improper protection from ex- 
ppsing risks—shingle roofs—unprotected 
Windows and doorways—poorly built 
c imney flues—excessive height of build- 
Ine, 

| Permit me to call your attention_for 
aj few minutes to the Berkeley, Cali- 
fornia, fire, which started from. a brush 

@ on the outskirts of the town, started 
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several buildings going and then, with 
the aid of shingle roofs, frame build- 
ings and poor water supply, spread from 
one building to another until block after 
block had been levelled. Berkeley was 
the latest large fire of this kind, but 
there have been many other conflagra- 
tions of this kind and there will be 
more. 

Electric light and wiring hazards— 
There are a set of rules provided for 
the proper installation of wires and lights 
by the National Board and it is most 
important that they be followed out to 
the letter. I should advise that you get 
a copy and read it over. In most places, 
the power is furnished by an electric 
light and power company and brought 
to the door of the building in a safe 
manner. The installation in the build- 
ing should be put in by a licensed elec- 
trician, who will see to it that the 
municipal and National Board require- 
ments are complied with, that there is 
no possibility of overloading the circuit 
and that all wires are properly insulated. 

Most of our trouble comes from wir- 
ing which is installed by an amateur 
or incompetent electrician. Another 
thing to watch is temporary or addi- 
tional wiring put in by the owner or 
tenant, after the wiring has been in- 
stalled and inspected. 

Hazards of heating and ventilating— 
A clear space should be maintained, so 
that the heat from the stove will not 
affect combustible material nearby. 
Where combustible material is near, it 
should be protected by sheet metal. If 
stove-pipes are used, the stove should 
be placed as near the chimney as pos- 
sible, so as to limit the amount of stove- 
pipe used. As you increase the length 
of pipe used, the danger is proportion- 
ately increased. Contact with combust- 
ible partitions or ceilings should be 
avoided. Unfortunately, you will fre- 
quently see a stovepipe running through 
a roof or sidewall of a building. This 
is a bad practice and usually found in 
cheaper dwellings of the seasonal type 
or portable buildings. Sheet metal 
should be used to protect the pipe, but 
as a matter of fact, this will not give 
adequate protection and therefore, most 
companies look askance at any risk con- 
taining this feature. 

Tile chimneys is another hazard 
which might well be considered here, 
because they are usually found in the 
same type of risk. They are subject to 
cracking because of heat and cold, es- 
pecially the combination of both in the 
early spring and late fall. I do not be- 
lieve it is necessary to tell you that a 
cracked chimney presents a bad fire 
hazard. 

Another type of chimney used often 
on seasonal dwellings in the northern 
sections of our country is stub chim- 
neys, namely, a brick chimney, built on 
a bracket or support and not built from 
the ground up. It is argued by some 
builders that this type is safer than a 
brick chimney built from the ground up, 
in a cold climate, because ice and snow 
sometimes cause a building or chimney 
to creep, and this might weaken a chim- 
nev built from the ground, whereas a 
stub chimney would not be so affected. 
This contention, however, is not ac- 
cepted by underwriters, who maintain 
that a brick chimney built from the 
ground is the only safe chimney. 


F. B. Paschall has been appointed 
state agent of the Travelers Fire in 
Tennessee, with headquarters in Nash- 
ville. He is a native of that state and 
an alumnus of Vanderbilt University. 


F. A. HEWITT’S SALES LETTER 


Appeals To Farmers to Carry Enough 
Insurance to Furnish Complete 


Protection 


A letter bringing home to farmers the 
necessity for complete coverage written 
to clients and prospects by Frederick A. 
Hewitt, of Farmingdale, N. J., who rep 
resents the Home, Great American, Liv 
erpool & London & Globe and National 
Union among others, is published by 
“News From Home.” Its text follows: 

My Dear Sir: 

Did vou hear about the farmer in 
South Jersey whose dwelling and out- 
buildings, valued at $7,000, were de 
stroyed by fire, and the farmer having 
insurance covering them for 
$3,000. 

\ neighbor inquired of the farmer 
why he did not carry more insurance? 
The farmer replied, “T could not afford 
+f.” 

Oh, what a foolish man! T wonder 
how he figures he can afford to lose 
$4,000, the difference between the 
amount of insurance, and what it will 
cost him to replace the buildings. 

“Insure and be sure.” TI should not 
he expected to educate you as to the 
importance of carrying sufficient in 
surance to cover the full value of your 
buildings and their contents. I believe 
you fully realize the necessity of it. 
It is a duty you owe to vourself, to 
be thoroughly protected. 
without any warning. 
to act. 
too late. 


only 


Fire comes 

Now is the time 

Not after the fire: then it is 
Very truly yours, 


PUBLIC SERVICE COMPANIES 


Pennsylvania Bill Would Put Rating 
Organizations In That Category; 
Senator Buckman Measure 
Fire underwriters’ associations and 
bureaus which fix rates for fire insur 
ance would be declared public service 
companies subject to regulation by the 
Pennsylvania Public Service Commis 
sion, by terms of a bill introduced in the 
Pennsylvania Senate by Senator Clar 

ence J. Buckman, of Langhorne. 

The bill provides that “all fire under 
writers’ associations, corporations or 
bureaus engaged in estimating or estab 
lishing rates for fire insurance upon 
property in this Commonwealth, shall be 
known and classified as public service 
companies, and shall, as such, be amen 
able to the provisions of the Public Ser 
vice Company Law. The Public Service 
Commission shall have full authority to 
make all rules and regulations and carry 
this act into effect.” 

Senator Buckman is sponsor of a 
series of insurance bills. One would 
grant mutual companies powers to issue 
fire insurance on public buildings and 
public property. Another increases the 
reserve from $25,000 to $100,000 for com 
panies in their declarations to the In 
surance Commissioner for permission to 
begin business in Pennsylvania. 


59 YEARS WITH ONE COMPANY 


On April 1, John F. Zimmerman, Essex 
County (N. J.), adjuster for the Ameri- 
can Insurance Company of Newark, will 
celebrate the completion of  fifty-nine 
vears of continuous service with that 
company. 
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THE HANOVER 


FIRE INSURANCE COMPANY 
Conti ly in busin since 1852 

The real strength of an insurance eom- 

pany is in the conservatism of its man- 

agement, and the management of THE 


HANOVER is an absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 


MONTGOMERY CLARK, Vice-President 
J. G. HOLLMAN, Secy. 
H: T. GIBERSON, Treasure 
F. E. SAMMONS, Asst. Secy. 
A. E. GILBERT, Asst. Secy. 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


Howle, Jarvis & Wright, Ime, General Agente 
Metropolitan District 
81 JOHN STREET 
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EVEN the best of Agents 


cannot have the Universe 


But we will give them 


THE WORLD 


Fire and Marine Insurance Company 
if not already assigned 
in their territory. 


Write us today at 
670 Main Street, 
Hartford, Conn. 


“Then give to THE WORLD the best 
ou, have and the best will 


come back to you 
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Excelsior May Be 
An Agent’s Company 


STOCK Is BEING OFFERED 
Low Price to Enable Local Agent to 
Become Part Owner in Business 


Which He Represents 


The Excelsior of Syracuse, the newly 
reorganized fire company of which Fred 
erick V. Bruns is president, is going to 
be largely an giving the 
local through stock own 
ership and election to executive positions 
to participate in the profits of fire under 
writing and management. 

In a circular sent this week to agents 
the Excelsior describes as follows the 
plan for agency development : 

“This company is proceeding on an en 
tirely new plan of company organization 


agent’s company, 


agent a chance 


The president of the company has been 
for sixteen years a local insurance agent 
\ number of the directors of the com 


pany will be local insurance agents. The 
Excelsior Insurance Company will be 
placed in leading insurance agencies in 
and states, which have a record for 
profitable experience and the endeavor 
will be made to have every agent of the 
company a stockholder in the company. 

“Agents generally profit only through 
their labors by earned on 
policies In many leading this 
profit does not exceed 17%, and is the 
identical profit which agents earned for 
similar endeavor ten and twenty years 
ago, despite the fact that in every local 
s, salaries and other expenses 
have tremendously increased. The high 
grade local insurance agent appreciates 
this situation, and is endeavoring to in 
income, which today he can 


cities 


commissions 
othees 


avency rent 


crease his 


only do by increased volume, which 
means a tremendous increase in effort 
“Agents can buy stock in the larger 


insurance companies, but the cost of this 
stock at present market quotations does 
not make the investment particularly 
profitable. Experience already shows 
that insurance agents are desirous of 
buying stock in good, small insurance 
companies, where they can get in on the 
ground floor, and where there is a chance 
for them to participate in the profitable 
growth of the company and thus profit 
by the increased valuation of their hold 
ings, and the dividends paid as war 
ranted. 

“The active management 
pany will be in the hands of 
president and general manager, soon to 
be announced. This executive will le a 
man of wide and successful experience 
in all branches of the fire insurance 
business.” 


of the com 
a new vice 


RECIPROCAL BILLS KILLED 
Lansing, Mich., March 30 lefforts to 
put through legislation to place recipro 


cals under. stricter supervision of the 
State Insurance Department are appar 
ently balked for this session of the leg 


islature, as the insurance committce of 
the lower house late last week voted to 
table two measures which contained such 
regulatory provisions. Neither of the 
measures appeared in the legislature in 


a form which made possible a vote on 
reciptrocal regulation without other 
issues being involved. 


APPOINTED AUTO AGENT 

R. W. Sweeney, Inc., has been ap 
pointed Metropolitan agent of the auto 
mobile department of the Citv of New 
York with offices at 19 Liberty Street to 
succeed the Keystone Agency, Inc. Mr. 
Sweeney has been connected for sev- 
eral years with the Keystone Agency. 


G. R. Branson Dies 
(Continued from page 19) 
in New York, I was greatly impressed 
with his marked ability, high standards 
of business, pleasing personality, and 
eminently fair attitude in all matters, 
which inspired confidence in those with 
whom he dealt and in his fellow-adjust 
ers. J looked upon Mr. Branson ds one 
of the leading adjusters of the country, 
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ind on account of his valuable and con- and successful in the resistance of off- 
spicuous service as an adjuster, and his color claims.” 
large contribution in one way or another 


to other branches of the fire 
business, his passing will be 
loss, not only to the 
but to the fire 
whole. 
Robert 5. 


insurance 
Fox, 


in the 
The shock of it makes difficu 
impossible, at the moment, 
thinking of anything else. 
with Mr. Branson was not 
he was a staunch friend. 
sion, he was concededly 
figure. Years of 
of great import 


experience it 
and yet 


insurance 

a distinctive Mr. 
adjusting fraternity 
business as a_ tile, 


of Fox & Weller, law 
vers: “A great personal loss has come 
sudden taking away of a friend. 
It, 
writing or 
Friendship 
an idle word; 
In his profes- the 
an outstanding of the 


a willingness to 


His Career 


started his insurance 
North British & Mercan- 
He became an officer of the Pacific, 
and then opened an office as an inde- 
pendent adjuster. Next he was made 
general agent for a group of companies, 
including Globe & Rutgers, Stuyvesant, 
Insurance Company of State of Pennsyl- 
vania and Hamilton; and then was 
elected president of the Williamsburg 
City. When that company merged with 
United States he became president 
United States Fire. 

Among some of the losses in which his 
work as an adjuster stood out were the 


jranson 
career with the 


if not 


matters 


learn from others; a critical and intelli San Francisco conflagration; the Black 
vent study of the problem presented; its Tom and Kingsland, N. J., explosion 
solution, skillful, forceful and broad- losses; Green River distillery; and last 
minded, gave to those of us who had the’ year the Rosenwasser Bros. shoe loss. 

meade of an intimate association The funeral services were held in St. 
with him, not only great comfort, but, James’ Episcopal Church, Seventy-first 
indeed, instruction and education.” Street and Madison Avenue, on Monday 


As Seen by Harold Hyer 


Harold Hyer, independent 
and handling committee 
ican Eagle, Fidelity 
said to THE EAs 

“T was associated with 
Branson from 1919 to 1921 
him unquestionably as the 
insurance adjuster in the 
He had a wide circle of fast 
friends, intellectually was a 


Phenix 


morning, many of the most prominent 
adjusters in New York attending. 


adjuster 


losses of Amer- 
and Farmers, 
rERN UNDERWRITER: 
George R. 
and regard 
foremost fire 
United States. 
and sincere 
man far 
uncanny 
up a situa- 


work of the av- 


above the average, possessed 
judgment and ability to size 
tion instantly. His ability to 
double the quantity of 

erage man was 


He took a keen enjoyment in 
crooked losses, and there 


an adjuster as consistenly 


always amazing to me. 
spotting N 
never has been 
determined 
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FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. - New York 
WESTERN DEPARTMENT: 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
PACIFIC DEPARTMENT: 


W. Cor. Sansome and Sacramento Sts. 
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American Equitable 


Assurance Company 
of New York 


Knickerbocker Insurance 


Company 
of New York 


Metropolitan Assurance 


Underwriters 
of New York 


LARGE CAPACITY UPON AC. 
CEPTABLE BUSINESS 
FIRE—TORNADO — SPRINKLER 
LEAKAGE—CIVIL COMMOTION 
—RIOT AND EXPLOSION IN- 
SURANCE 


AGENTS DESIRED IN UNREPRE- 
SENTED TERRITORY 





Apply Home Office, 92 William 
Street, New York 








Brevoort 


Madison Street, east of LaSalle 
CHICAGO 


DOWNTOWN, near 
principal stores, 
banks, business 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 








E. N. Mathews, 
President. 


R. E. Kelliher, 
Manager. 
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UNITED STATES MANAGERS 


* 123 WILLIAM STREET, NEW YORK. 
CARROLL L. DE WITT 


Assistant United States Managers 


9. F. WALLIN 
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GENERAL FIRE ASSURANCE COMPANY 


of Paris, France 
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URBAINE FIRE INSURANCE COMPANY 


of Paris, France 
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EAGLE, STAR & BRITISH DOMINIONS INSURANCE CO., Ltd. 


of London, England 


















































175 West Jackson Boulevard , Chicago. 


rete soy 
as 























| 











April 3, 1925 





[Fi re p 


_ BE. SS 








Page 29 





Moffatt’s Picture 
Of American Agent 


COMMANDS GENERAL RESPECT 





Is a Good Fellow Socially, Understands 
His Policies, and Stands for 
Correct Practices 

Thomas C. Moffatt, president of the 
National Association of Insurance 
Agents, gave a talk last Saturday eve- 
ning at the annual dinner of the Fire 
Insurance Club of Cleveland in Cleve- 
land, Ohio, on the qualifications and per- 
sonal characteristics of the American 
fire insurance agent. Here are Mr. Mof- 
fatt’s impressions in part: 

“In my experience with men I can 
honestly say that the successful Ameri- 
can agent is one of the best of fellows 
you will meet the world over. There is 
something unique about him and the 
position he occupies in society. He 
stands alongside of the doctor, the law- 
yer, the minister, and commands the re- 
spect of all men. 

“T want to give you my idea of what 
a successful insurance agent is and what 
he does. I am sure you will agree that 
the formula fits very closely those out- 
standing men in our profession whose 
record of success is beyond question. In 
the first place, he keeps in good physical 
condition by proper exercise; gets it by 
running around after business or chasing 
a golf ball over the meadows, usually 
both. He understands human nature. He 
knows himself. He knows his insurance 
commissioner, his legislator and the cost 
of putting his business on the books and 
the profit therefrom, 

“He knows the policeman on his beat, 
a good bootlegger, and that compulsory 
automobile insurance will not reduce ac- 
cidents or be popular with the public 
it is supposed to protect. The agent 
cultivates his mind with good literature; 
he reads the insurance papers, the daily 
press, the Holy Bible, and last but not 
least, the standard insurance policy at 
least once a month. He acquaints him- 
self by constant study with the hazards 
of industry and the improvements in 
manufacturing processes that reduce the 
opportunity of fire or casualty. He in- 
vests part of his savings in fire insurance 
stock—every 


good agent saves some 
money each year. 
“The successful agent discriminates 


between good and bad risks. He picks 
his company, socially, I mean, and 
usually moves in good society. He ex- 
ercises even greater care in the selection 
of his company—insurance company, | 
mean now—having in mind its financial 
and moral responsibility. He is the de- 
termining factor in what company he 
represents and he shows a proper regard 
for his brother agents as well as his cus- 
tomers, in confining his business to those 
companies which are supporting the 
American Agency System as at present 
constituted. He has too great an in- 
vestment in time and money in the 
agency business to take chances with 
those who are not in sympathy with the 
aims and ideals of organized agents. 

“Knowing that competition is the life 
of trade and that that life must be kept 
healthy, the agent through his associa- 
tions establish rules of practice and 
standards of conduct to which all those 
involved are expected to conform. He 
should deny participation in the benefits 
therefrom to those unable or unwilling 
to subscribe to the principles he believes 
are fundamental for the preservation of 
his business, 

“The American agent is keen enough 
to know that his success depends upon 
himself alone and that no company will 
contribute to his necessities except in 
Proportion to his ability to produce—nor 
should it be otherwise. 

“The agent does not expect charity, 
but he demands justice. 

“The companies owe their fidelity and 
loyalty in support of the American agent 
and justice requires that they join with 
us in defending the American Agency 
System against the ravages of ruthless 
competition,” 


CALKINS’ APPOINTMENT 





Gets Detroit Fire & Marine General 

Agency; Jacksonville Man Has Good 

Group Of Companies 

The Detroit Fire and Marine has ap- 
pointed F. C. Calkins & Co. general 
agents for Florida, the appointment hav- 
ing been made by Vice-President A. H. 
McDonell. The Detroit operates in 
thirty-six states. 

In announcing the appointment, Gen- 
eral Agent F. C. Calkins makes a char- 
acteristic comment: “We now have the 
Hanover for Eastern folks, Virginia 
Fire and Marine for us Southern crack- 
ers, the General of France for the world 
at large, and the Detroit Fire and Ma- 
rine, which gives us a nice string of 
companies; and I am praying diligently 
and hopefully that the Detroit will share 
the low loss ratio of my other companies, 
and have no doubt it will.” 





GOES WITH POTOMAC FIRE 


William C. Dent, for the last three 
years agency manager of the Central 
Fire of Baltimore, has become assistant 
manager of the Potomac Fire in Phila- 
delphia. Prior to coming with the Cen- 
tral Fire, Mr. Dent was connected with 
the Insurance Company of the State of 
Pennsylvania for fifteen years. 


NEW EARTHQUAKE RATES 





No Co-Insurance Required For Private 
Dwellings; Rates Vary From Four 
To Six Cents 

New rates and rules for earthquake 
insurance in this district have been filed 
with the insurance department and be- 
came effective April 1. These rates on 
the whole are lower than heretofore and 
private dwellings can be written with- 
out co-insurance. For other than pri- 
vate dwellings a 50 per cent. co-insur- 
ance clause is attached to the policy. 
Rates vary from four to six cents for 
each $100 of insurance with reductions 
in that rate as high as 40 per cent. for 
100 per cent. co-insurance. A minimum 
premium of $3 is charged. Brokerage is 
limited to 10 per cent., commissions to 
agents 15 per cent., and commissions to 
general agents 20 per cent. A standard 
policy contract has been drafted, and as 
soon as approved by counsel will be 
issued to members. 

MADE BOSTON MANAGER 

The Travelers Fire has named Charles 
L. Powers as manager of the Boston 
branch office, effectivé May 1. Mr. 
Powers for the last six years has been 
special agent of the Niagara Fire and is 
favorably known in Boston. He was 
born in Boston in 1893 and is a member 
of the Massachusetts bar. 


“On Guard!” 


SKYSCRAPER FOR WILLIAM ST. 


To Be Known as the Wadsworth 
Building; Approximate Cost 





’ 

A new office skyscraper will be erected 
on the southwest corner of William and’ 
Cedar streets by the Cedar-William 
Street Corporation, Chester W. Hansen 
president. 

That corporation purchased the build- 
ing occupied by the London and Lanca- 
shire, 57-59 William Street; the old home 
of the Lloyd’s Plate Glass, 61-63 Cedar 
Street; the banking offices of P. F 
Chapman & Co., 42 Cedar Street, and 
the fifteen-story building 44-48 Cedar 
Street, occupied by many financial insti- 
tutions. 

The first three buildings will be de- 
stroyed and_ eighteen-story financial 
offices, designed by Sloan & Robertson, 
will be constructed on the site. The fif- 
teen-story building there will connect 
with the new structure. The develop- 
ment will cost approximately $5,500,000 
and will be known as the Wadsworth 
Building. 


LUTHER S. LAKE IS DEAD 
Luther S. Lake, for many years a 
prominent local agent at Lyons, N. Y., 
died March 25. He had represented 


several companies since 1888. 
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U.S. War Risk Monopoly 
Is Future Possibility 


WOULD NOT SURPRISE CHUBB 


New York Seomenes Man in Lecture 
Discusses Various Phases of 
War Risk Cover 
Hendon Chubb, vice-president of the 
Federal Insurance Company, member of 
Chubb & Son, one of the leading insur- 
ance concerns in New York specializing 
in marine and inland transportation in- 
surance, and during the war one of the 
most prominent of the government’s ad- 
visers relative to War Risk Bureau 
measures, made a prediction a few days 
ago that he would not be surprised if 
there were a government monopoly of 
war risk insurance in case of a future 
war in which this country might become 
engaged. He was talking before an In- 
surance Society class in marine insurance. 
Along this line Mr. Chubb said in part 
that the monopoly of war risk insurance 
was suggested at the time of the World 
War, but it was not agreed upon. He 
predicts it is a possibility, however, in 

case of another war. 

“War risk insurance is the most excit 
ing, most interesting and most dangerous 
of all kinds of insurance,” said Mr. 
Chubb. “It is spasmodic in its necessity. 
During peace times the business world is 
not sympathetic with the idea of paying 
premiums for what seems to be a remote 
hazard, so that when war breaks out no 
one has this coverage. A clause in the 
ordinary marine policy specifically states 
that it does not cover loss due to war, 
riots, strikes and civil commotion. Ac- 
cordingly, war risk insurance is written 
under a separate contract with a separate 
premium. If a broker fails to under 
stand this coverage in time of war he 
hurts his clients and if a company un 
derwriter is not thoroughly conversant 
with it, he is liable to ruin his company. 

No Cancellation of Policies 

War risk insurance is required in 
three periods, continued Mr. Chubb, the 
first being before the hostilities begin; 
second, the period of actual warfare; 
and lastly, immediately after the war, at 
which time, in Mr. Chubb’s personal 
opinion, a mine is a war peril as long 
as there is a danger of its exploding. 
It is important to remember that abso 
lutely no cancellation of the policy is 
allowed. This may seem a peculiarity, 
but is due to the great fluctuations in 
the hazard. Mr. Chubb cited that in 
the World War the rate jumped up when 
the Germans announced a war risk zone, 
reaching the high mark of 15% to 20%, 
and dropped to one-quarter of 1% after 
they surrendered. 

The principal contingencies which the 
owner of a cargo has to think of in 
making shipments during war time, and 
just which ones are insured under the 
policy, were thoroughly covered by Mr. 
Chubb. The peril of capture is pro 
tected in all cases except where there is 
an attempt to evade blockade. If th. 
cargo is sunk, the assured may recover 
for its insured value, subrogating to the 
underwriter any claim which he may 
have against the foreign government be- 
cause of this destruction. If a vessel 
strikes a mine and the cargo is destroyed, 
the assured’s rights are exactly the same 
as in the case of sinking by a belligerent 
vessel. Where the vessel in which the 
cargo is being transported goes ashore 
because the ordinary aids to navigation 
have been removed or displaced as a 
war measure, the assured cannot recover 
under the policy because the cause of his 
loss would be held to be a marine peril 
and not a war peril. 

If a vessel. is in charge of a prize 
crew or is proceeding to a port for ex- 
amination under the direction of a war- 





ship, should the vessel be lost through 
stranding owing to the absence of lights, 
it would be held to be a war risk as the 
origjnal seizure for the purpose of search 
will be considered the effective cause of 
the loss. Where a vessel is in convoy 
without lights and sunk by some other 
vessel because of these facts, reimburse- 
ment depends upon the circumstances. It 
depends whether or not the vessel is 
engaged in warlike operations and sunk 
by a war peril. When a vessel in which 
the goods are being transported goes 
into a port of refuge to avoid capture, 
English courts rule no recovery, but in 
Mr. Chubb’s opinion, United States 
courts will hold that if the risk of cap- 
ture is so great that a master of ordinary 
courage and judgment is justified in put- 
ting into a port of refuge, then the 
owner will be protected against the risk 
of war while the. vessel is so detained 
and the protection against war risk will 
continue when she finally goes forward. 
Also, any expense involved in forward 
ing this cargo by another vessel will be 
recoverable from the underwriter. 

In case the cargo is taken over by one 
of the belligerent governments and com 
pensation paid the owner, he may re 
cover from his underwriter for the dif 
ference between the ‘sum paid him by 
the belligerent government and the in 
sured value of the cargo. If the cargo 
is held either before a prize court or is 
held at an intermediate court because of 
fear of capture and during this delay 
suffers deterioration or loss of market, 
neither this deterioration nor loss of 
market is covered by the policy. Where 
a blockade exists, if a vessel in which 
the property is being transported at- 
tempts to evade it and is captured or 
sunk, no liability attaches to the insur 
ance and the loss falls upon the owner. 
Under such circumstances the cargo 
owner might have the right of recovery 
against the owner of the vessel. In case 
the cargo cannot be forwarded to a par 
ticular port because of its being block- 
aded, the loss is not covered by insur- 
ance. Where a vessel is sunk by means 
of a bomb, unless the placing of this 
bomb can be directly traced to a hostile 
government, it is not a war peril. 

Mr. Chubb’s last point had to do with 
frustration. If by reason of the out- 
break of war a voyage is frustrated the 
English courts held that such termina- 
tion of a voyage constituted a termina- 
tion of the venture and the owner was 
entitled to abandon his cargo to the un- 
derwriter and claim total loss. This situa- 
tion might be somewhat. different in the 
United States, said Mr. Chubb, because 
our war clause is more specific in word- 
ing, but the result of the English decis- 
ion has been the insertion of the so- 
called “Frustration Clause,” which 
specifically provides no liability on the 
part of the policy for such frustration. 
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INTERNAL COMBUSTION COVERS 


Divergence of Opinion Among Under- 
writers and Shipowners on Opera- 
tion of These Policies 


At a meeting of the Anchorites, held 
recently in London, the question of ma- 
rine insurance on vessels propelled by 
internal combustion engines was dis- 
cussed. It was pointed out that the In- 
stitute Internal Combustion Engine 
Clauses made the machinery bear the 
first 10 per cent of any particular aver- 
age claim, while the hull was subject to 
the usual franchise of 3 per cent. It is 
a somewhat extraordinary fact that few 
of the technical internal combustion ex- 
perts understood the most rudimentary 
principles of insurance pertaining to their 
own class of engines, and the question 
was brought forward by an insurance 
expert. 

While this, of course, undoubtedly 
proves the value of the insurance expert, 
it is certainly extraordinary to find so 
much unnecessary ignorance on so im- 
portant a question, which must be a 
factor in sales. The conditions of in- 
surance plainly point out that under- 
writers view internal combustion engines 
and steam engines very differently. This 
alone proves that the matter requires the 
fullest consideration of the internal com- 
bustion experts. 

Writing on this subject, the Liverpool 
“Journal of Commerce” insurance ex- 
pert says: 

“It must be realized that an excess and 
a franchise are two different things. 
The franchise, once exceeded, disappears, 
and the claim is paid in full, whereas the 
excess is to be definitely borne by the 
assured, and moreover, applies to each 
accident, so that in the event of a. num- 
ber of accidents occurring during the 
currency of a policy, the assured might 
be called upon to bear a considerable 
amount of expenditure, and have no re- 
course to his underwriters, save for the 
amount by which his payments on each 
accident exceed 10 per cent of the in- 
sured value of the machinery. In view 
of the increase of the number and size 
of vessels propelled by internal combus- 
tion engines, this is a matter which de- 
serves attention, and it is one upon whiva 
it would be interesting to have the views 
of shipowners as well as those of under 
writers.” 














APPLETON & COX, Inc. 


1 South William Street, New York 


AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,678,186.54 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,691,491.37 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,343,699.05 


WRITE FOR OUR AGENCY PROPOSITION 














London Underwriters 
Drop Loss of Weight 


NOT MARINE PERIL GENERALLY 


Hazard Covered When Within Limits 
of Strictly Marine Policy; Not 
for Accommodation 
The Institute of London Underwriters 
has framed a new clause, which comes 
into force immediately, which is known 
as the “Loss of Weight” clause. The 
agreement relating to this clause reads 
as follows: “We hereby agree that as 
from a date to be arranged, we will not 
specifically insure the risk of losses aris- 
ing from loss in weight and/or shortage 
in policies issued in the United Kingdom 
on shipments of produce such as com- 
modities mentioned below and the like.” 
The commodities mentioned are cereals, 
cocoa, coffee, copra, gum, pepper, rice, 
sago, seeds, spices, sugar, tapioca, to- 

bacco and vegetables. 

The agreement does not mean that 
loss of weight due to a peril insured 
against is not covered. Goods which lose 
weight owing to the action of a wind or 
sea or goods which are diminished by a 
portion being washed overboard, are cov- 
ered under the policy itself. The inten- 
tion of the agreement is to exclude loss 
arising from loss of weight from an un- 
known cause, or from a cause not among 
those perils insured against. Loss of 
weight, in itself, is a trading loss, and 
as such should be included in the price 
of the goods,-:and not covered by insur- 
ance. 

The clause has been brought about by 
the number of claims underwriters have 
been asked to pay which do not really 
come within the four corners of a marine 
policy, and which have caused consid- 
erable irritation, in consequence of their 
increasing frequency and amounts. 

Writing on this subject, the marine in- 
surance correspondent of the London 
“Daily Telegraph” says: 

“For some time past underwriters have 
been attempting to eliminate from the 
marine policy those extra marine risks 
which have been covered by special in- 
clusion, but which in many cases are 
remote from risks incidental to ‘perils 
of the seas.’ Risks such as those of 
theft, pilferage, hook and sling damage, 
and leakage, can only be included in the 
policy by being specifically mentioned, 
and in the same category is loss of 
weight. : 
_ “Insurance against loss of weight is 
frequently insurance against an inev- 
itable occurrence, and for some. time 
past there has been a feeling that with 
regard to certain commodities, at least, 
cover should not be given against this 
contingency in the marine policy.” 

It is well known that many commodi- 
ties normally suffer a certain loss of 
weight in the course of transit through 
leakage, handling, and, especially in 
warm clim: ites, by evaporation and owing 
to other causes. In recent years there 
has been a tendency for underwriters 
to accept the risk somewhat freely with 
out knowing all the circumstances, and 
it is felt that dealers in the various com 
modities are in a better position to assess 
the actual risks than are underwriters. 
In some cases rates of premium are 
known to have been quoted which were 
actually below cost of the actual loss 
of weight which, in the ordinary way, 
would have occurred. 











April 3, 1925 










tro] 





SS 


Soto! UNDERWRITER G 









PERI BEI a iw 
oe Bit Oe Ete yj 








Page 31 














| CASUALTY AND SURETY NEWS 











New Rules Included 
In Auto Manual Pages 


SENT COMPANIES THIS WEEK 





Rules Effective pore New Form Of 
Coverage Adopted By National 
Bureau; Other Changes 


The National Bureau of Casualty & 
Surety Underwriters has sent out this 
week reprinted pages for the automobile 
manual to the companies, brokers and 
agents, incorporating the new rules and 
rates that have been promulgated since 
the 1925 automobile manual was issued. 

These pages contain some changes in 
rules and rates that are effective April 
1. Among the country wide changes 
that have been made is the rule govern- 
ing the writing of funeral directors’ 
risks. Under the old rule it was cus 
tomary to charge flat premiums of $20 
for public liability and $5 for property 
damage, covering the liability of a 
funeral director for the operation of do- 
nated cars. 

The new rule provides that the pre 
miums for this coverage shall be equiva 
lent to 5 per cent. of the premiums paid 
for coverage of automobiles owned and 
hired by funeral directors. 

The new rule also introduces a new 
form of coverage which is that for the 
liability of funeral directors for damage 
to automobiles hired by or donated to 
him while such automobiles are under 
his control. The premium charge for 
this coverage in the case of hired auto- 
mobiles is 50 per cent. of the premium 
charged for the ordinary property dam- 
age coverage and in the case of donated 
cars is five per cent. of the total pre- 
mium for property damage coverage on 
owned and hired automobiles. 

A new. classification has been in- 
serted in the list of commercial classifi- 
cations which reads: “Railway com- 
panies (trucks used in forwarding, haul- 
ing or handling freight)—Class 3.” 

Among country-wide rate changes is 
a reduction in automobile liability rates 
for industrial trucks, dock trucks and 
farm tractors. 

The list of private passenger cars has 
also been reprinted to show the symbols 
for the 1925 models and certain changes 
in these symbols that were previously 
announced, 





JOINS COMMERCIAL 

The Commercial Casualty has ap- 
pointed Robert A. Schiebel as compen 
sation and liability underwriter in the 
New York branch office. Mr. Schiebel 
has had insurance experience with the 
Fidelity & Casualty and the Eagle 
Indemnity. 


NEW PROTECTOR POLICY 

The Globe Indemnity is issuing a new 
protector policy for retail merchants in 
all lines of business. The policy contains 
$250 inside robbery, $250 messenger rob 
bery within twenty-five miles of prem 
ses, $250 safe burglary, including prop 
erty damage; $1,000 loss of life caused 
by injuries received during a robbery; 
S900 single dismemberment caused by in 
jury received during robbery, and $5,000/ 
$10,000 limits for public liability insur 
ance. The annual premium is $20. The 
three-year premium is $50. 


BOILER INSPECTION BILL 
The New York Senate has passed the 
Hackenburg bill (Assembly Print No. 
1792), amending the labor law by adding 


a new section 18-b, dividing boiler in 
spectors in the Department of Labor 
Mto six grades and specifying their 


salaries, 

The Kagle Indemnity has appointed K. 
A. Simms & Co., Louisville, Ky., as gen- 
eral agents, 


J. N. Ferrer, Glass 
Underwriter, Dies 


BUREAU 
Hartford Accident & Indemnity Repre- 
sentative One Of Best Known Men 

In Business Here 


SURVEY EXECUTIVE 


Jose N. Ferrer, secretary-treasurer of 
the Plate Glass Survey Bureau of New 
York and manager of the plate glass 
department in the New York office of 
the Hartford Accident & Indemnity, died 
last Saturday in the Jamaica Hospital 
as the result of an operation. He was 
thirty-eight years of age. 

Mr. Ferrer started in the insurance 
business over fifteen years ago and at 
one time was associated with Fred 
Childs with the Fidelity & Deposit and 
the Massachusetts Bonding. He became 
manager of the plate glass department 


of the Hartford Accident eight years 
ago when he joined that company in 
New York. He became — secretary- 


treasurer of the Plate Glass Survey Bu- 
reau in June, 1922. He was one of the 
most valuable men in plate’ glass 
insurance. 

At a meeting called by the Plate Glass 
Survey Bureau, Monday afternoon, a 
resolution was adopted and placed in the 
minutes of the Bureau. The resolution 
reads as follows. 

Whereas, It has pleased Almighty God to call 
from his earthly activities our Friend and As- 
socimete, Jose N. Ferrer, Jr. - 

Whereas, It is the unanimous desire of this 
Bureau to here record our sense of personal 
and official loss in his passing—always the con- 
sistent Friend of the Bureau; he was wise in 
counsel, a faithful and efficient officer and friend. 
In reverent sorrow we bow to the divine will 
“looking for the resurrection of the dead and the 
life of the world tc come’’—therefore be it 

Resolved, We extend to the stricken widow 
and children our deepest sympathy in their 
hereavement, feeling assured that our heavenly 
Father will remember them in mercy and that 
the everlasting armg will sustain and comfort 
them. — 


SPEECH CAUSES COMMENT 
Pilgrim’s Comments on New Jersey De- 
partment of Insurance and Banking 
at a Newark Casualty Dinner 
There was an unfortunate feature 
about the dinner of the Casualty Under- 
writers’ Association in Newark a few 
nights ago. Deputy Gough of the New 
Jersey Department had made a talk in 
which he reiterated his position that the 
New Jersey Department of Banking and 
Insurance does not consider one of its 
functions to be the issuance of rulings 
requiring that insurance premiums be 
paid within a given time. Such rulings 
have been made by the insurance depart- 
ments of Virginia and Florida and are 
under consideration in other states. The 
attitude of the New Jersey Department 

is that it is not a collecting agency. 

Senator Charles C. Pilgrim of Newark, 
who has among his clients insurance peo 
ple, took exception to Mr. Gough’s 
speech and made a number of comments 
which were interpreted in some quarters 
as an ‘attack upon the judgment and 
position of the New Jersey Insurance 
Department. Furthermore, friends of 
the department maintain that the Sen 
ator took a rather inconsistent position, 
as he also declared that there was too 
much regulation of insurance by the 
states. Friends of Mr. Gough assert that 
a ruling that insurance premiums should 
be paid within a certain period would 
come under the heading of regulations 
by an insurance department and that in 
thinking that the Jersey department 
should issue a premium ruling, Senator 
Pilgrim was advocating one more type 
of regulation. 


$8,583,674 IN PREMIUMS 
The New Jersey compensation pre- 
miums of members of the Compensation 
Rating & Inspection Bureau of New 


Jersey in 1924 amounted to $8,583,674. 
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What 1924 Results 
Should Teach the Public 


VIEWS OF GEORGE D. WEBB 
Comments on Stock Companies and 
Mutuals—Necessity for Protection, 
and Streng Companies 





An interesting review of loss and ex- 
pense conditions in the insurance busi- 
ness covering all types of carriers was 
written by George D. Webb of Conklin, 
Price & Webb, for the agency publica 
tion of the London Guarantee & Acci- 
dent. Among other things, he said: 

“The most confirmed optimist cannot 
look with much satisfaction upon the 
results so far as now indicated for the 
year just closed. For all the casualty 
and surety companies, it has been a year 
of ‘hard sledding.’ 

“Kor those companies which have a 
large volume of workmen’s compensa- 
tion, the year has been particularly diffi- 
cult, not to say disastrous. 

“This business has grown to be one of 
the largest lines in casualty insurance in 
volume of premiums, totaling consider- 
ably more than $100,000,000 a year for 
the stock companies alone. 


Three-Year Record 


“The disastrous record of this business 
for the past three years is demonstrated 
in the following tabulation or summary 
of figures: 

“1922—Premiums approximately $90,- 
000,000; losses plus expenses, 112.2 per 
cent; net underwriting approxi- 
mately $11,000,000. 

“1923—Premiums, approximately $106,- 
000,000; losses plus expenses, 113 per 
cent; net underwriting loss, $13,000,000. 

“1924—-Premiums (estimated), $110,- 
000,000; losses plus expenses, 115 per 
cent; net underwriting loss, $16,500,000. 


Extent of Loss 


“This shows an underwriting loss on 
this department of the business in three 
years of approximately $40,000,000, which 
probably is not equalled in any other 
department of insurance fcr the same 
given period, unless possibly in the three- 
year period in fire insurance, which 
would include the losses paid in the 
Chicago conflagration in 1871. 

“Incident to this loss record, and as 
consequence of rate-cutting and = mis- 
inanagement, many large manufacturers 
in the West are now suffering the con- 
sequences of buying cheap insurance in 
connection with the disastrous failure of 
Sherman & Ellis’ Reciprocal, the largest 
workmen’s compensation reciprocal in 
the country, which has been found im- 
paired approximately $2,000,000 and pol- 
icyholders are now facing large assess 
ments on order of the United States 
Court; in addition to which it is under- 
stood that the receiver is billing all pol- 
icyholders for the unearned dividends 
which have been paid during the past 
few years as a ‘come along’ on renewals. 

“This failure ought to be sufficient to 
prove, if proof were needed, that the re- 


loss, 





ciprocal or interinsurance plan should 
not be tolerated for the writing of work- 
men’s compensation risks any more than 
it would be for life insurance. 


Rates Continue to Lag 
_ “One cause for this disastrous record 
in compensation underwriting lies un- 
doubtedly in the fact that nearly every 
succeeding session of the legislatures in 
all states liberalizes and broadens the 
laws and increases their benefits, and 
rates have not kept pace with the in- 
crease of losses thus incurred. 

“Again, there has been a gradual and 
more recently a very rapid liberalization 
in the rulings and awards of various in- 
dustrial boards, including decisions of 
courts of review, so that the rate which 
was adequate ten years ago would be in- 
adequate at this time, even with an in- 
crease of 100 per cent. 

“It is very clear that manufacturers 
and employers, purely as a matter of 
self-interest should cheerfully pay the 
stock companies the rates which are de- 
manded and which are based on a tabu- 
lation of actual experience in losses pro- 
duced by a National Council under the 
strict supervision of the insurance de- 
partments and other public officials and 
which comprehend premiums and _ pay- 
rolls running up into billions of dollars 
and include all of the underwriting of 
stock companies, mutuals and (many) 
state funds, 


“If manufacturers and employers are 
not willing to support the stock com- 
panies by paying adequate rates for the 
protection of service given, then the 
almost certain alternative will be state 
insurance, politically managed, which in 
the long run is bound to prove not only 
more expensive but certainly much less 
efficient in management, to say nothing 
of its reflex influence on other lines -of 
commercial activity, where the state 
might quite as readily either exercise 
control or take over the management of 
other lines of industry.” 


$2,563,046 Paid for 
Accidents in N. J. 
A total of $2,563,046 was paid out in 
compensation as a result of industrial 
accidents in New Jersey by the State’s 
Compensation Bureau from July 1 to 
December 31, 1924. Compensation paid 
on account of fatal accidents was $474, 
351 and on account of non-fatal acci- 
dents, $2,088,695. There were 178 fatal 
accidents and 26,417 non-fatal accidents 
during this period. 





CONTINENTAL APPOINTMENT 


The Eastern division of the Conti- 
nental Casualty of Chicago has ap- 
pointed John U. Berquist as general 


agent at Manchester, N. H. 
GUBLER APPOINTED 
Charles H. Gubler has been appointed 
as special agent in New York by the 
Union Indemnity of St. Louis, Mo. 
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Reciprocal Exchange 
Goes on Stock Basis 


AS PARTICIPATING COMPANY 





Pennsylvania Indemnity Exchange 
Makes Change to Meet Conditions 
in Field; Two Companies Formed 

The Pennsylvania Indemnity Ex- 
change, which was organized January 1, 
1915, and has operated successfully in the 
State of Pennsylvania during the past 
ten years, having a premium income at 
the present time of $1,750,000 and assets 
in excess of $1,500,000, has just been 
transformed into two participating stock 
insurance companies called the Pennsyl- 
vania Indemnity Exchange, Inc., writ- 
ing casualty lines, and the Pennsylvania 
Indemnity Fire Exchange, Inc., writing 
fire, theft and transportation lines. 

The combined capital of these two 
companies will be $300,000, and the com- 
bined assets about $1,850,000. 

The new companies will be operated 
on a plan similar to the present plan of 
operation of the Exchange and under 
the same management. The cost of ac- 
quisition of business will be limited to 
25% of the gross premiums and the other 
75% will be applied to the payment of 
losses, adjustment and legal expenses, 
taxes, and other items properly charge- 
able thereto; and the dividends on the 
capital stock will be limited to 1% of 
the premium income. 

This move was made owing to the fact 
that reciprocal exchanges are not ac- 
ceptable to the states surrounding 
Pennsylvania and under the present plan 
the exchanges will be allowed to operate 
in neighboring states. 

Also, the formation of numerous ex- 
changes in Pennsylvania—some of them 
operated by automobile clubs, has cre- 
ated a condition in the reciprocal field 
which is not conducive to successful 
operation on this basis. 

The policyholders of the Exchange will 
be entitled to the same return premium 


as they have in the past under the terms 
of the policy contract, and will be re- 


lieved of the necessity of signing powers 
of attorney and from any possibility of 
assessment. 

The addition of $300,000 capital to the 
assets of the Exchange will give added 
strength and the results should be most 
satisfactory. 

Commissioner McCulloch of Pennsyl- 
Vania in sanctioning this move has made 
the following comments: 

“Under the plan which you have out- 
lined I can see no reason why every 
subscriber should not have as satisfac- 
tory a return premium as you have been 
able to give them during the past ten 
years, if general business conditions re- 
main the same, as with the same man- 
agement conducting the business—a man- 
agement which has been most satisfac- 
tory to this department—like results 
should be obtained. There will be an 
added stability to the company owing to 
the injection of additional capital, and I 
feel that the move which you are making 
is one of progress and will be of advan- 
tage to your policyholders.” : 

The officers of the new corporations 
will be: Walter Moses, president; Hor- 
ace N. Tuttle, vice-president; L. Hi. 
Shrigley, second vice-president; Willard 
M. Rice, treasurer; John A. Slemons, 
secretary. 


TO INCREASE CAPITAL 





Commercial Casualty Directors Author- 
ize $500,000 Increase; 1925 Premiums 
May Total $10,000,000 
The directors of the Commercial Cas- 
ualty of Newark, New Jersey, have au- 
thorized a $500,000 increase in capital 
stock to be paid in at $20 a share of a 
par value of $10, thereby adding $500,000 

to the company’s surplus. 

This increase will give the company 
a capital of $2,000,000, a surplus of at 
least $2,000,000 and aggregate assets of 
$11,000,000. The premium income of the 
company is expected to reach at least 
$10,000,000 this year. 
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ZAMBRANO ELECTED 





Becomes Secretary-Treasurer of 
Plate Glass Survey Bureau; 
With Globe Indemnity 

At_a meeting of the Plate Glass Sur- 
vey Bureau of New York this week, A. C. 
Zambrano, supervisor of the plate glass 
department of the Globe Indemnity in 
that company’s New York office, was 
elected secretary-treasurer. 

Mr. Zambrano commenced his insur- 
ance career twelve years ago in the plate 
glass department of the Fidelity & Cas- 
ualty in New York, later becoming plate 
glass underwriter. Early in 1918 he 
joined the staff of the Globe Indemnity 
as underwriter in the plate glass depart- 
ment, becoming supervisor of this de- 
partment in August, 1923. 
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T. J. GRAHAME DINED 





Resident Vice-President of Globe In- 
demnity Given Dinner By His As- 
sociates At Democratic Club 


The seventh annual dinner was ten- 
dered to Thomas J. Grahame, resident 
vice-president of the New York office 
of the Globe Indemnity, Tuesday night at 
the National Democratic Club. Speeches 
were made by R. N. Caverly: managing 
attorney of the New York office of the 
company, as toastmaster; Harry Furze, 
treasurer at the home office, and W. J. 


McCaffrey, vice-president at the home 
office in Newark. Mr. Grahame also 
spoke. 

Among those who attended from the 
home office were: George F. Coar, Emil 
Scheitlin, J. L. Heather, E. E. Bradley, 
E. G. Bogart, F. H. Bragg, Arthur 
Neugebauer, J. M. Rankin and E. W. 
Briggs. Among those orfm the New 
York offices were: W. S. Barton, F. W. 
Bender, F. T. Gilson, J. F. Hanley, H. F. 
McGann, T P. Murphy, S. F. Norwood, 
W. G. E. Thompson and W. J. Thomp- 


son. 





PASS MISSOURI BILL 

The Missouri Senate has passed the 
House Workmen’s Compensation Bill 
2211. Only seven minor amendments 
were tacked on to the measure, and it 
goes to House for concurrence. The 
House is expected to pass it in its pres- 
ent form and Governor Baker, being 
pledged to approve a reasonable com- 
pensation bill, is expected to sign this 
one when it reaches him. The ambu- 
lance chasing lawyers and radical labor 
lobby threatens again to use a referen- 
dum to defeat this bill. An attempt to 
amend the measure so that it would not 
become effective until submitted by ref- 
erendum to the vote of the people was 
defeated. The measure approved was 
supported by the Associated Industries 
of Missouri. 
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THIRTY-SECOND ANNUAL STATEMENT 


United States Branch 


LONDON GUARANTEE AND ACCIDENT COMPANY, L’T’D. 


December 31, 1924 


ASSETS 


Government, State, County, Municipal, Rail- 
road, Public Utility and Miscellaneous Bonds $13,586,424.70 





NN i oe a ee ea Rakenebe 17,600.00 
NE NR one Ca ee ek eeaenwaniaws 597 933.42 
First Mortgages on Real Estate............. 26,850.00 
Cash on Hand and in Bank.................. 338,313.91 
Interest Due and Accrued.........cccceseees 192,362.98 

Premiums Not Over Three Months Due in 
ce Le re ene rer 2,495,212.05 
DR ink cea secondesarenecscess 366,811.87 
$17 621,508.93 








Plate Glass 
Flywheel 





LIABILITIES 


Claim Reserve: 


Compensation and Liability Departments... $ 6,615,612.32 


(As required by Insurance Department of New York) 


Credit Insurance Department. . 


All Other Departments........ 
Reserve for Unearned Premiums. 


Reserve for Taxes.....:.... aes 
Reserve for Commissions and 
Pe eee ee 


Voluntary Additional Reserve for Compensa- 


WN BR sb xe dhixceeddsind 


Dapowit. Capmead ...6a:sccessisccaes 
Surplus Over All Liabilities. ..... 
Surplus as Regards Policyholders 


DEPOSITED WITH INSURANCE DEPARTMENTS AND UNITED STATES TRUSTEE, $13,343,864.05 
UNITED STATES TRUSTEE 
Guaranty Trust Company of New York 


LINES WRITTEN 


Workmen's Com: 
s Liab 


Public Liability 


HEAD OFFICE—55 FIFTH 


C. M. BERGER, U. 
LINES WRITTEN. 


Accident and Health 
Employer’s Liability 
Elevator Liability 
Teams Liability 


ine ee aeue 389,023.21 
Lact taimec’ 1,170,040.40 
dieveee tae 4,958,838.92 

iio ees : 316,000.00 

All Other 

ie cck ied 798,696.93 
pkateneeed ‘pai 740,425.00 

$14,988,636.78 

$ 750,000.00 . 

1,882,872.15 

eoteutaeae. 2,632,872.15 











$17,621,508.93 
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The New President of the New York Indemnity 


An Insurance Career of Unusual Interest; M. O. Garner, a Sailor Before the Mast When a 
Boy—Studied Shorthand and Law at Night—A Fine Organizer as Well as 


The new president of the New York 
Indemnity Company, M. O. Garner, is a 
great personality. 

A splendid organizer, a good picker 
and trainer of men, he has had an un- 
usually wide experience; lived in 
parts of the country; and 
holds the good opinion of the leading 
men of the business. 

His profession is that of law, but from 
the time he started work as a boy he has 
seen life at many angles, his career hav- 
ing been very far removed from that of 
the average executive who has advanced 
by going from desk to desk. Although 
a man of learning and culture, he saw 
very little of actual schooling in the 
daytime after boyhood. He fought hard 
for the early information that he amassed 
and it was generally educational training 
gathered after completing a hard day’s 
work in some office. 


Heard Call of the Sea 


Mr. Garner was born in Virginia and 
went to primary school there, but when 
he was fourteen years old he started out 
to make his own living. He went to sea 
as a boy on a ship, became a sailor be- 
fore the mast, a cook on a boat, an 
oyster dredger in Chesapeake Bay and 
performed other jobs of severe physical 
service out in the open air, experiences 
which have left him with a pair of verv 
broad shoulders, clear eyes and_ hard 
muscles. 

It was not always possible to get a 
job on the Atlantic Coast and Chesa- 
peake Bay, and young Garner went to 
work for a picture frame factory in 
Baltimore. He was ambitious and at- 
tended night school, where he took a 
course in shorthand, and when he mas- 
tered that he got a job as stenographer 
for a commission drug house of Balti- 
more. Next he became secretary to one 
of the officers of a trust company in 
Baltimore; then secretary to Herbert 
Cooper, vice-president and general man- 
ager of the Oakland Manufacturing 
Company, makers of woolen cloths. He 
studied law at night, covering a three 
year’s law course in two years, and when 
about to be admitted to the bar was sent 
for by that forceful and picturesque ex- 
ecutive, John T. Stone, president of the 
Maryland Casualty Company. That was 
a fortunate contact for young Garner. 
Ever on the alert for talent, and need- 
ing a young lawyer in the claim depart- 
ment, President Stone had consulted 
with some members of the faculty of the 
Baltimore law school and they recom- 
mended Garner for the position. Then 
came another lucky break, as the head 
of the claim department was F. High- 
lands Burns, now president Maryland 


has 
numerous 


Casualty Company, who proved not 
only an inspirational departmental 
chief, but helpful in his recognition 


of the ability of others. So the young 
law student was happy at last. Put- 
ting his adventures behind him, he de- 
cided to make insurance his life work. 
He remained with the Maryland Cas- 
ualty from 1902 until eleven years later. 
A short time after joining the company 
he was asked to go to Alabama to handle 
some litigation, and he spent eleven 
months, doing his work so satisfactorily 
that the company directed him to go to 
Atlanta, Georgia, and organize a claim 
department there. He was in that city 
teen months. Mr. Stone then sent 
him to New York City to take charge 
of the Maryland’s law department and 
claim division 


Made Great Record in Boston 


The next move was to Boston, where 
or six years he was general counsel for 
New England. By this time, Mr. Garner 
ad built up quite a reputation in the 


a Distinguished Counsel 


Maryland organization as a man of tact, 
as a co-ordinator in handling men 
and affairs. His team work with the 


production department was splendid. The 
premium volume rose; the loss record 





M. O. GARNER 


went down. By 1909 the Maryland had 
the lowest loss ratio of any company 
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General Accident & Liability 
Insurance Co., Ltd. 


HEAD OFFICE, Chicago 


transacting casualty in Massachusetts, 
and writing in excess of $100,000 a year. 

Mr. Garner decided to practice law on 
his own account and he entered practice 
at 63 Wall Street. It was there he came 
into contact with the late William J. 
Griffin, counsel for the National Surety, 
the contact leading to his re-entering the 
business. 

Mr. Garner’s activity in connection 
with the completion of the famous 
Shandaken Tunnel Corporation contract 
attracted wide and most favorable atten- 
tion among contractors and surety com- 
panies. It was a $13,000,000 affair. In 
November, 1917, the contractors entered 
into a seven-year contract to build and 
complete this tunnel which was to bore 
18.2 miles through solid rock, connecting 
up the water shed on the north side of 


the Shandaken Mountain range in the 
Catskills with the water shed on the 
south side of the range. The esti- 


mated cost of the tunnel was $12,500,000. 
Its actual cost approximated $13,000,000. 

About $2,000,000 of work had been 
done when the Degnon Contracting Com- 
pany found it impossible, due to financial 
impairment, to complete the job and 
called upon the surety companies for as- 
sistance. There were two sureties, the 
National and the Fidelity & Deposit, 
each having 50% of the performance 
bond. The companies studied the propo- 
sition very carefully and decided to com- 
plete the contract. 

Mr. Garner organized the Shandaken 
Tunnel Corporation with $750,000 paid 
in actual cash, all paid in, by the way, 
in one day, and the surety companies 
guaranteed to the banks $300,000 more. 


EASTERN DEPT., New York 











At the instance of the two surety com- 
panies, Mr. Garner became president of 
the Shandaken Tunnel Corporation, 
which succeeded in making up in its 
operation for the year the loss by the 
Degnon default and gained almost a year 
so that the surety companies delivered 
the tunnel to the City of New York 
almost a year ahead of time. It is one 
of the finest examples of what surety 
companies can do in their relations with 
great public works. This is the largest 
water shed feeding New York City, 
as the tunnel is capable of conveying 
600,000,000 gallons of water a day. The 
drilling was through solid rock, directly 
under the Shandaken range of moun- 
tains, the boring at some points being 
2,000 feet under ground. Wallace P. 
Harvey, counsel of the F. & D., was 
treasurer of the Shandaken Tunnel Cor- 
poration. 

Mr. Garner’s contact with Vice-Presi- 
dent Griffin of the National Surety was 
an interesting one. It arose following 
the organization of the Brightwood Mo- 
tor Company, a corporation organized 
by a number of wealthy men in New 
York to build a specially designed motor 
car. Interests financing it required $130,- 
000. The motor car company borrowed 
$130,000 on a note guaranteed with limited 
guarantors by a number of prominent 
men in New York City who were inter- 
ested in the promotion of the enterprise. 
Among them were some directors of the 
National City Bank, including Horace 
Kilborn, well-known financier, for whom 
Mr. Garner and his law partner, J. 
Campbell Thompson, were counsel. In 
order to induce the National Surety 
Company to guarantee payment of the 
note, Mr. Kilborn became indemnitor of 
the National. Mr. Garner tried the case 
and recovered. 

Following the litigation, Mr. Griffin 
asked Mr. Garner whether he would like 
to be associated with the National. In 
June, 1918, Mr. Garner joined the Na- 
tional as Mr. Griffin’s associate and as- 
sistant with the title of assistant general 
solicitor. He succeeded Mr. Griffin as 
general solicitor of the company in 1922, 
at the time Mr. Griffin was made general 
counsel, and when Mr. Griffin died last 
October Mr. Garner became general 
counsel of the company. 

Mr. Garner is a member of the bar in 
five states—New York, Massachusetts, 
Maryland, Florida and Alabama, and for 
a period of several years probably tried 
as many cases as any man in the Union, 
and among these have been cases in 
eight different states. He is a member 
of the bar of the United States Circuit 
Court of Appeals in four circuits and has 
argued before the Supreme Court of the 
United States. 

Mr. Garner is 
children, his son being a freshman at 
Harvard, his daughter a freshman at 
Radcliffe. He has read a great deal of 
Shakespeare and of biography. 


married and has two 


A Tribute From a Colleague 


Wallace P. Harvey, general counsel of 
the Fidelity & Deposit Co., has been as 
closely associated with Mr. Garner in a 
number of big things in the business, 
and developments growing out of the 
business, as any member of the fra- 
ternity, and he is one of his keenest ad- 
mirers. In a talk with THe Eastern 
Unperwriter, Mr. Harvey discussed some 
of the cases on which he and Mr. Gar 
ner have worked, and they will give the 
readers of this paper some idea not only 
of the many ramifications of the surety 
business, but of the responsibilities of the 
surety companies. Mr. Harvey said: 

“IT have been closely associated with 
Mr. Garner in straightening out trouble 
on large contract bonds, on which his 
company was the originating company, 
and my company was either co-surety 
or reinsurer. It so happens that all of 
these cases involved large amounts of 
money, and called on Mr. Garner not 
only for a display of legal ability, but 
also for prompt judgment upon questions 
of business policy and finance, and the 
use of tact and energy in carrying out 
plans which had been agreed upon. 
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“It has also been my good fortune to 
have Mr. Garner represent his company 
on large contract trouble cases which 
were written by my company and _ in 
which his company was interested either 
as co-surety or reinsurer. 


Some Great Contracts Which Were 
Completed 


“Together, we have completed the fol 
lowing contracts: 

“The Shandaken Tunnel in the Cats- 
kills, the longest tunnel in the world 

“The Sewerage Disposal Tunnel of the 
Sewerage Commission, the most 
difficult tunnel in the world. 

“Two piers in the Delaware River in 
Philadelphia, the largest piers in the Del 
aware River. 

‘The Structural Shop, Brooklyn Navy 
Yard, the largest roof in the world. 

“The importation of one hundred 
twenty thousand gallons of fine, pre 
war, triple distilléd gin. 

“In addition to these world record 
cases, I have had occasion to join with 
Mr. Garner in a number of smaller mat- 
ters. My associations with Mr. Garner 
have always been a source of great pleas 
inordinately full of 
energy that it has never been necessary 
for me to quarrel with him as to who 
was to do the work. 

A Custodian Who Can Be Trusted 

“In all of the cases with which I have 
been associated with Mr. Garner, he is 
deserving of high praise, but the case 
which especially stands out above all 
others is the one which involved the gin 
transaction. In this instance, Mr. Garner 
had in his personal care for over two 
vears one hundred and twenty thousand 
gallons of gin. At the end of that period 
there was not one drop missing.” 


Passaic 


ure, as he is so 


COMPULSORY INSURANCE 


Bill in ar ene sinihdcend Affects 
People Who Can’t Stand More 
Than $6,000 Judgment 


Compulsory liability insurance for mo- 
tor vehicle owners who cannot establish 
their personal financial responsibility to 
pay at least $6,000 in claims for damages 
to persons or property, is provided as a 
pre-requisite for registration of motor 
vehicles in Pennsylvania in a bill pre 
sented last week by Senator C. J. Buck 
man. Senator Buckman is chairman of 
the legislative committee which for two 
vears has been studying the advisability 
of compulsory liability coverage, and 
held hearings in various sections of the 
State, in addition to studying similar bills 
or laws in other states 

Persons may be exempt from produc 
ing a liability insurance policy if they 
can prove they are financially responsible 
to meet accident claims. Otherwise they 
must be able to produce policies which 
vive at least $5,000 protection for per 
sonal damage and an added $1,000 pro 
tection for damage to property, before 
they are entitled to an automobile 
Persons or corporations operat 
ing more than one vehicle would be 
required to show ability to meet an addi 
tional $4,000 in damages for each addi- 
tional vehicle, with a maximum liability 
of $20,000 for any number of vehicles 
registered. The must contain 
clauses providing for continuing liability, 
notwithstanding recovery by owner. 

Permitting the policy to lapse without 
obtaining other insurance protection 
would subject the registrant to a fine of 
$1,000 or six months’ imprisonment or 
both. 


Hcense 


polic ies 


TRAVELERS APPOINTMENTS 


The Travelers has appointed Arthur D. 
Spring as assistant superintendent of 
agencies of the g¢asualty department. 
William H. Gilbert has been made super 
intendent, field service, of the group de 
partment The company has also made 
H. William Heinrich assistant super- 
intendent of the inspection division. 


Travelers’ Position 
on Auto Insurance 


STATEMENT TO PRODUCERS 


Company Can Go as High as $100,000 
Property Damage; What Trav- 
elers Fire Will Cover 


i : iz 

The Travelers has issued to its pro 
ducers the following statement relative 
to automobile insurance: 


Travelers Automobile Coverage 

The Travelers is now writing automobile fire 
and theft insurance and solicits your patronage 
in these lines in conjunction with automobile 
liability, property damage and collision coverage. 

The Travelers Fire, in contemplation for some 
time ig now an est: tblished company—the latest 
member of The Travelers group. Its manage 
ment is able, its plans progressive, its future 
great and certain. All Travelers agents will 
give the new company a cordial welcome, we 
are sure, and all producers who believe in the 
Travelers are invited to do likewise 

for the present, combination policies will not 
he issued. The fire and theft coverage will be 
in a separate policy. Property damage and 
collision will be written with the liability cov 
erage in one policy and at commission rates as 
provided in the rules concerning acquisition cost 
for casualty insurance companies and agents. 

Agents may anticipate that the Travelers Fire 
will operate as a co-operating company, and so 
far as possible in accordance with the rules of 
the National Automobile Underwriters Confer- 
ence. Mr. Robert H Willicums., its vice-president 
and executive head, is widely known in fire 
insurance circles and the able corps of assistants 
which he is assembling assures the company of 
a strong start and rapid growth 


Public Liability 

The Travelers leadership in public 
well known Its avents take 
that it originated automobile liability insurance 
and that it insures more motorists than eny 
other company. Its contracts are broad and 
liberal, easy to sell and free from nullifying 
estrictions Every agent is assisted by the 
fact that the Travelers has agents everywhere, 
and is able to give insurance and_ service for 
the price often paid merely for insurance. 
Avents favoring the Travelers enjoy an advan 
tage, too, through its strength and willingness 
to write high limits —$100,000/$300,000 public lin 
bility if vou want it. 


liability is 
pride in the fact 


Property Damage 
Property damage is now almost 
written in conjunction with public 
for too small amounts. The Travelers will write 
$100,000 property damage if desired and urges 
agents in their own interest and that of thet 
clients to sell larger amounts. 


universally 
liability, but 


Collision 
Collision insurance is not as generally written 
as it should” be In its deductible forms. it 


should become as universal as property damage 
Through our contracts and service we are pre 
pared to assist you in making it so. 


Fleet Service 

The Travelers Fleet Service is a marked and 
increasing asset to the producers. Through this 
service mechanical failures are forestalled, driv 
ing faults corrected. efficiency of operation in 
chauffeurs instructed, rules of the road 
disseminated, accidents and lost time reduced, 
and experience rating accomplished No other 
company is so well equipped to give automobile 
fleet service, including fire and theft. 


Plate Glass 


glass 


creased, 


\utomobile plate 
growing in favor. 


insurence is rapidly 
It is now written in the same 
policy with the property damage and_ collision 
Breakage of glass from any cause is covered, 
The causes are numerous, and many are “un 
known.”” Complete coverage includes plate glass 
and many a client will advertise the efficiency 


of the agent who is wise enough to so protect 
him 
Accident Insurance 
It was accident insurance which originally 


made the Travelers’ 
America. The 


ing accident 


name a household word in 
Travelers has long been the lead 
company in the world. No one 


needs accident insurence more than those who 
ride in automobiles. Tn 1912, $300,105.86 was paid 
by the Travelers to hol jers of accident policies 


for automobile injuries In 1924 the 
paid for such injuries $969,600.30. Complete cov 
erage to an automobile client should certainly 
include accident insurence The cost is but 
a few cents a day. No medical examination is 
necessary It may save your client from finan 
cial disaster and will increase your income. 


Travelers 


NEW DIRECTOR 

Harry H. Raymond, president of the 
Clyde & Mallory Steamship Companies, 
is a new director of the Independence 
Indemnity. He is also vice-president of 
the Gulf & Southern Steamship Co. and 
the Southern Steamship Co. He is a di- 
rector of the New York & Cuba Mail 
Steamship Co. and the New York & 
Porto Rico Steamship Co. Mr. Ray- 
mond served as a lieutenant, Naval Re- 
serve, Spanish-American War, and was 
vice-chairman, Shipping Control Com- 
mission, in the World War. He is a 


Chevalier of the Legion of Honor of 
France. 





OPPOSE HIGHER RATES 





Hearing on Compensation in Pennsyl- 
vania Legislature; Bill of Shoe 
Manufacturer 


Susiness conditions in Pennsylvania, 
especially in the mining industry, are too 
bad to warrant higher workmen’s com- 
pensation rates as an addition to oper- 


ating costs, opponents of a bill to in- 
crease compensation payments declared 
in a public hearing before a Pennsyl- 


vania legislative committee of the House. 

The hearing was on a bill sponsored 
by Representative Haas of Allentown, a 
shoe manufacturer. His bill would in- 
crease the minimum weekly compensa- 
tion payment from $6 to $7, the maxi 
mum from $12 to $15, and the period of 
payment from 300 to 500 weeks. It would 
also reduce from 10 to 7 days the length 
of the waiting period before compensa 
tion starts, although opponents and ad- 
vocates of the measure agreed in hear- 
ing that if the bill is pushed, the wait- 
ing period will be restored to 10 days, 
but eliminated entirely in cases of per 
manent or total disability. Another fea- 
ture of the bill would continue com- 
pensation payments to children if the 
widow remarried. 


WILL JOIN N. Y. CASUALTY 


Colonel Harvey L. Jones, Maryland Cas- 
ualty, to Become Vice-President in 
Charge of Casualty Lines 
Colonel Harvey L. Jones, Chicago man 
ager of the Maryland Casualty, will on 
July 1 become vice-president in charge 


of the casualty lines of the New York 
Casualty. 
Colonel Jones received his first ex 


perience in casualty business in the office 
of the counsel for the American Bonding, 
later becoming identified with the claim 
department of the Maryland Casualty. 
He became Chicago manager of this 
company in May, 1920. 


Globe To Push Check 
Forgery Bond Sales 


OPENS 43RD STREET BRANCH 
M. U. Roberts Placed In Charge As 
General Agent; To Give Course 
In Instruction 
The Globe Indemnity has opened a 
forgery bond department at 25 W. 43rd 
street, New York City, and has ap- 
pointed M. U. Roberts as general agent 
in charge of this new office. This ac- 
tion is a result of a decision of the 
Globe to go into the forgery bond busi- 
ness on a large scale, and the establish- 
ment ef this office will give the brokers 
an additional point in the Borough of 
Manhattan at which to place their 

forgery bond business. 

Mr. Roberts, who has been placed in 
charge of this new office, will conduet 
a course in instruction for those con- 
templating entering the forgery bond 
field and for brokers who desire to ac- 
quaint themselves more fully with the 
line. 

Mr. Roberts entered the check forgery 
business early in 1923, in the forgery 
bond departeee of the National Surety 
in New York as a producer, later be- 
coming local manager for the company 
in New York. He has made an ex- 
tensive study of the forgery bond busi- 
from all angles and is one of 
the largest personal producers in the 
business. 


ness 


McCANN-REILMAN CHARTER 
The McCann-Reilman 
Brooklyn, insurance and 
been chartered at Albany 
capital. 


Corporation, 
bonding, has 
with $50,000 


The Royal 
Wilson & 
eral agent. 


Indemnity has appointed 
Kick, Springfield, IL, as gen- 








Manufacturers’ 
Liability 


INSURANCE COMPANY | 


JERSEY CITY, N. J. 


Stock Company 
Capital $400,000 


Kinds of Insurance Written:— 


Workmen’s Compensation, Auto Liability, Property 
Damage and Collision, Accident and Health and 
General Liability 
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a osname GUN isc ck ccna enake $22,595.86 $6,010.38 
Tag. & Machi. .........0% i 25.91 adeauis — | secevvecscocseee 4 8,353.18 
Auto Lia 914. 90,522.25 
Totals teeeeeeeeeeeees $29,420. 37 $5,486.19 Lia., other 26,546.28 5,203.50 
American Nat. Liability, Boston. wae Same ey 56008.50 
TR, occ sahsvaiehes $51,746.34 $6,471.08 coe, Sones oe — 
Lia. other than auto.. 24°749.29 2866.04 gg! ig —- ar 
Workmen’s Comp. .... 470,595.40 278,890.33 see yo nr ee 
Auto Prop. Dam....... 19,019.49 4,606.57 oe > aan A 
Auto Coll. ............. 6.37.73 1:797.63 ae saeienees van 
Prop. Dam. & Coll. other rep Sak 
ae 319.30 254.35 QE vcckscedncdetiand 1,613.70 367.95 
ee "$572,807.64 4204,886.00 BORE ° kv césaXdccsas $410,426.41 $185,542.09 
American Re., Philadelphia ci (on ee 
. pO er or $1,830.55 41.25 
BOAO 1. icccencgusess $2,068.52 $2,346.34 Health cara $41.25 
Health Rusanaaanene eee 1,333.51 4,470.40 Auto Lith, ..sseccereee. 77498. 08 ae 
I, oc; isceslcis 64.056.79 2,511.97 : ee . : xe 
Lia. other than auto.. O7N37 ease papenterdiaencylirtrs Warkamen's Comite x. apes “4.51 9.5 
Workmen’s Comp. - . eer NEW YORK PIGGY sccccccs s 1579 64 4519.51 
Auto Prop. Dam........ ae Surety pe ieeageeees 4,158.18 23,201.91 
lela ila wend urglary & eee ? 495.76 ? 008.9% 
WMI civeascaavices $134,098.80 $9,328.71 Auto Prop. Dam.,.... 6.0 a Ks 
American Surety Prop. Dam. & Coll., 
Bidelity oo. wsoreee sa CASUALTY INSURANCE Sacacve: ale: 
Burg. & Theft......... 30,123.40 3,186.72 Total $54,569.06 $3 
sedi a ee otals TTT Terr Te 5 $37,768.95 
OY  scacnceumiion $381,709.21 $65,721.81 FIDELI I Y & SURE I Y BONDS Georgia Casualty 
, Brotherhood Accident Co., Boston - be al EE BOSS NR Ae ag aS 
ccident, incl. Posey Ph cxinseo $5,214.93 age COMMK cose 76,571.88 50,127.95 
- a — ee a SS _ ” pal ia i BAe ai Pua GIORGOS cccdanctecs 046.74 21,228.52 
——e poral sites Keven as history repeats itself, SO yeal Burglary & Theft..... 5,442.57 3,294.00 
Auto Prop. 2,545.60 "464.75 : : Aue Cot 23,800.00 17'203.00 
uto Coll. 1,686.65 404.30 tei siialiiiele aa i Miia ee r ” _— So 7 aaa 17,208.00 
ia after year observance of “ROYAL Prop. Dam. & Coll. 
ee $11,193.18 $1,044.05 a GEO |. o.ccccncataambens 2,001.04 1,513.09 
Columbia Casualty ics - ; i Total $417,162.28 $260,397.60 
S 3 . e mG whe noe x WED -.cccseanakabacs 7,162.28 $260,397 .60 
ite monies ome ethics perpetuates an unchallenged in Giiikis neon 
oink pint yo Serre $20,449.36 $3,414.95 
1280613 "$06.28 surance record. fee th ee 
31,041.53 18,798.14 Lia., other ......+++++- 77 628.22 13,339.00 
S 1,389.46 16. Tones s Comp. 414,184.36 244,820.36 
oo ie PES Fidelity ....sssseeseees 36,358.51 1,098.68 
Sean om ps 13,123.75 3,749.30 Surety ...-ceceserceees 201,934.25 11,812.79 
Ste “Boifes Bett sesee 12,308.90 3,334.16 — = feesecess* 25,502.92 7,932.93 
yd de MRS eke urglary & Theft .... 71,567.90 21,420.25 
yn prop. Dam...... 24,732.44 12, 284, 3] a rer c 6,529.28 430.00 
Rapa vneneds é 11,264.58 7,471.47 eee Auto Prop. Dam. ..... 120,099.27 59,272.98 
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New Jersey Results 


Premiums 

Auto Coll ney ee 43,261.36 
Prop. Dam. & Coll., 
SE» wikuesbosavsveuss 9,986.93 
1,585.87 


Sbnessescoevess $1,424,114.50 


Hartford A. & I. 
a $21,072.91 
9,344.81 
412.886 20 
65,786.74 
305,260.85 


Lia., other oe 
Workmen's Comp. seve 


Fidelity 34,030.29 
Surety sa 49,450.66 
TER GUE: écovenwoes 13,797.13 


Burglary & Theft 
Auto Prop. Dam 
Auto Coll ee ‘e 
Prop. Dam. & Coll... 


80,789.36 
110,396.06 
36,619.14 


other . neaeeeenns 3,161.77 
POEMS. cccnevecccvees $1,142,595.92 


Hartford Livestock 
Live Stock $23,139.38 


Hartford Steam Boiler 


Steam Boiler 


eaccecas $128,197.99 
Eng. & Mach. ..... 


66,892.41 


Totals sae $195,090.40 


Setben Casualty 
‘ $325,676.89 
42,381.64 


Auto Liability 
Auto Prop. Dam 


Potals $368,058.53 


Indemnity Insurance Co. of N 
Accident $9,974.22 

2,898.46 
204,794.77 
39,403.74 
199,811.34 


Lia., other ; 
Workmen's Comp 


Fidelity 17,955.63 
Surety 46,517.38 
Plate Glass 9,792.53 
Burglary & Theft 29,732.86 
St. Boiler 4,883.19 


Auto Prop. Dam 

Auto Coll 

Prop Dam & Coll., 
other me 2,185.89 

Eng. & M: ich 659.17 


69,116.81 
23,077.61 





Losses 
24,051.99 


$511,663.71 


$8,262.29 
1,232.47 
116,754.49 
47 869.77 
185,382.19 
2,291.92 
3,026.77 
3,860.06 
20,354.50 
33,131.30 
11,875.99 


808.66 
$434,850.41 


$4,355.00 


$4,550.15 
14,832.58 


$19,382.73 


$153,342.07 
19,418.00 


$1,256.67* 
11,069.90 
8,033.50 
2,983.02 
7,144.46 
239.65 
30,609.87 
13,490.25 


403.20 


Totals $65 50,803.60 $217,037.97 
Independence Indemnity 

PO. «.cc6eseeckua' $2,529.15 $639.63 
Health ; : . 2,614.98 289.76 
Auto Lia 69,790.08 9,583.87 
Lia., other ‘4 46,936.49 20,875.83 
Workmen’s Comp 66,709.98 28,503.84 
eer er 4,963.79 182.81 
Surety same 34,630.74 530.64 
Plate Glass i 3,005.53 701.06 
Burglary & Theft 16,801 96 963.66 
St. Boiler ‘ ae <Seenweeed 
Auto Prop. Dam. 2 22.89 5,398.85 
Auto Coll 5 ‘551 88 2,395.92 


Prop. Dam. & Coll., 
» 628.97 


Engine & ; Mac h ot aia 1,018.10 


Totals ‘ $278,800.67 
International Fidelity 

Fidelity — 476.89 

Surety 7,301.02 

Totals en $137,777.91 
Inter-Ocean Casualty 

Accident $17,170.66 


Liberty Mutual 
$46,349.17 
14,327.01 
273,517.92 
16,323.15 
2,889.06 


Auto Lia 

Lia., other 

Workmen's Comp 
Auto Prop. Dam 

Auto Coll itemewahewee 
Prop. Dam. & Coll., 





other penwas 647.00 
CO $354,953.31 
Lloyd’s Plate Glass 
ee $53,115.55 
Lenton & Lancashire 
Accident... $1,094.53 
OS nee ae 470.50 
Auto Lia 53,416.92 
Cane EU . sccnevekocds 4,022.88 
Workmen’s C mp. 20,505.93 
PE “seSe~cickeuh ous 718.18 
OS eee eee 3,926.74 
a errr 5,283.97 
Burglary & Theft 8,767.35 
Auto Prop. Dam. 16,139.02 
PS MEL. .ccassinesdows 4,294.59 
Prop. Dam. & (Goll., 
WRENN: cases cavavasbcus 197.27 
POUND ited ecveepinses $118,837.88 
London G. & A. 
OE ESOT: $12,923.63 
DE. a iecuvisnkebous 4,031.09 
(ENN SRR ee pee 172,025.60 
Sic A” pusskebabcne 33,714.96 
Workmen’ s Comp. 157,448.00 
Fidelity 9,113.14 
BUTetyY 4... 14,754.35 
Plate Grass 7,431.56 
Burglary & Theft 15,434.18 
EOE © asccanacunace 8,791.43 
Auto Prop. Dam. 51,915.40 
Ne ee 18,071.23 
Prop. Dam. & Coll., 

Se rr 1,767.86 
ae, Ge BEOER. scsice car 6,316.22 
oo Rr a ee 2,944 17 

NE a oe g cee $498,456.54 


116.05 


$70,181.92 


$55,601.93 
375.00 


$55,226.93 
$979.62 


$27,534.95 
10,404, 20 
127,436.27 
4,730.63 
106.50 


$170,212.55 
$16,720.75 


$396, 28 


900.67 


$32,241.73 


$3,616.52 
1,380.91 
77,725.79 
9,379.96 
122,017.94 
361.23 
32.50 
3,746.26 
5,956.26 
1,278.68 
26,115.02 
13,521.91 


1,089.40 
4,372.80 
129.73 


$270,455.45 


Loyal Protective Insurance Co. 


Accident, inc, health.. $9,489.86 


$3,931.73 


Lumber Mutual Casualty 


i ERs. oss vinns entices $6,745.72 
i Oe Ssrsancsedes 3,261.80 
Workmen’s Comp. 50,890.14 
Auto Prop Dam. .... 81. 





Premiums Losses 

DS SOME. > sawiteiens ens THM a wtesecee 
Prop. Dam. & Coll., 

OE Gicdesenucspaenr BIA4 8 — cvccccces 

ON: ccddvucannewess $64,845.64 $35,886.90 

Lumbermen’s Mutual 

Beis aks) suc cccnasces $70,269.04 $6,866.7 
Lia., othe PT vse ee eeeeene 9,863.53 135.00 
Workme “n’s Comp. 88,403.75 30,943.48 
ND saisenainrevaice nes SPO se . vstiunues 
Paste GEIREE  ssccvecces 969.69 277.72 
Burglary & Theft . i Ja 
Auto Prop. Dam. .... 29,157.30 6,182.26 
PE GOEL, n0sdeveseoxee 10,665.00 1,270.53 
Prop. Dam. & Coll., 

MN ‘ccosseueccberecs 1,138.78 242.60 

DEMME codsrbevassenre $211,186.98 $45,918.34 

Manufacturers’ Casualty, Philadelphia 
iy RAMs sosdouseseucs $5,656.60 $1, 425.00 
[ae OE ccaccesecces 141.68 150.00 
Workmen’s Comp. .... 5,466.61 4,080.60 
Auto Prop. Dam. .... 2,050.23 515.66 
Auto Coll seas 2,060.73 438.51 

WMI 5 asekscnnsaee $15,375.85 $6,609.77 

Manufacturers’ Liability, Jersey City 
MOOEEORE  iieinnsidvapoes $10,128.13 $8,608.14 
MMMM: csheesdacsesceus 1,882.03 4,671.27 
Rishe TAR... 6 0ssceesesss 106,754.97 62,360.16 
[aa ME sineuskae see 29,579.53 6,529.50 
Workmen’s Com. 271,359.64 204,028.59 
Burglary & Theft 6,349.17 1,418.70 
Auto Prop. Dam. 30,261.67 21,510.26 
GO S5GN,. “sssxecaucens 12,344.85 10, 108.55 
Prop. Dam. & Coll, 

MMe .s ccadasoueeh ire 1,288.50 481.16 

PUES oc ode bases sense $469,948.49 $319,716.33 

Maryland Casualty 

DARE. Sa dsrenvaewens $34,055.22 $7,908.10 
ERORIER . casitsees¥asncees 10,349.83 9,002.19 
eg ee ee 254,380.81 92,898.96 
Cae, “CURES éccsacpxosss 57,516.14 16,971.55 
Workmen’s Comp. 255,128.70 165,024.66 
WRUMIEy svn sdessetsesae 28,713.61 4,781.67 
ee: ME PEE er 94,944.38 10,728.46 
Pinte SFIROR pcs esc veces 25,659.40 6,827.37 
Burglary & Theft 48,655.15 8,825.69 
SE; BGUEr 2 cccscsscces 15,365.06 956.87 
Auto Prop. Dam. 79,091.37 29,212.20 
aitiy NOON, cps seesannns 10,475.52 8,306.87 
Prop. Dam. & Coll., 

REE ee ree 2,408.83 4,023.60 
Engine & Mach. ..... BOSEBL = cco cenecs 
Sprinkler .......ccccee 957.92 983.24 

DOOMS | cccadccwasageus $919,760.75 $366,451.43 

Massachusetts B. & I. 

ASPAGENE  os0ecccesteess $21,132.93 $7,547.24 
ere ror 17,177.27 10,601.52 
RO OM... becssassecens 44,912.50 29,050.00 
Citic GEE scccccosvecs 8,679.29 1,730.00 
Workman’s Comp. .... 10,129.05 3,242.35 
PEERS scnccesdcecssccs 12,920.20 88.3 
ROUEN... sacueeusvaupers 56,502.52 —4,345.29 
ee eee 3,993.59 1,826.90 
Burglary & Theft 12,259.33 520.73 
Auto Prop. Dam. 13,986.98 6,587.05 
Asto Coll, ccoccccscece 826.11 —457.74 
Prop. Dam. & Coll 

CERT  Sccensnceeconnes 1,089.12 1,524.68 

TGS, isencesocsevass $203,608.89 $57,915.76 


Massachusetts Protective, Worcéster 




















Accident and health.. $23,071.93 $11,279.65 
Prop. Dam. & Coll., 
EE Rewydewsacscante 135,406.74 62,070.46 
Tet icivsvcessenses $158,478.67 $73,350.11 
Medical Protective, Fort Wayne 
Liebility, other ....... $13,329.00 $2,864.19 
Metropolitan Casualty 
DEERE kcachsubncesun $1,074.71 eeeceeece 
PEMOECE . ccdudedsusensonne 190.71 ecvccccce 
Auto Lia. .......cceeee 27,154.50 1,948. 
OS Oo 12,071.01 1,550.00 
Workmen's Comp 21,399.90 4,428.17 
Fidelity .. 2,548.80 —1.1 
RIUEY Sacseus 16,653.04 50,023.05 
Plate Glass 64,171.25 24,323.47 
Burglary & Theft SS4B0D ccs ope 
Auto Prop. Dam. 9,150.19 1,681.75 
aS: eae 3,304.36 1,279.43 
Prop. Dam. & Coll., 
SUES) Laurdan <pawanahinse 329.91 15.00 
BRTMIEE oc sccensecsces kere 
BMMEE Sccnanpudnikewas $164,008.97 $85, 247.72 
Metropolitan Life 
RINGER scavanseewkase $67,814.08 $40,637.69 
OGRE kccdamanourenaen 60,061.35 65,954.61 
Non-cane. Acci. & .H.. 12,007.03 5,861.89 
URREA  vcvceavsavieons $139, 882. 46 $112,454.19 
Missouri State Life 
ee Pe, CLT ee $9,791.41 $2,025.12 
PROMI Nssedecuqseneeae 2,996.57 6,254.29 
PE caccesnnseeaete $12,787.98 $8,279.41 
Monarch Accident 
ila ee eae $13,008.78 $5,716.79 
Mutual Boiler, Boston 
Steam Boiler .......:.. $10,807.26 $458.59 
National Accident & Health 
Accident, incl. health. $86,395.36 $26,219.16 
National Casualty 
Accident & Health ... $17,690.05 $7,370.06 
National Surety 
PEMD, “inskotanesckbas $256,547.85 $82,468.40 
MO. Coo ncn cuen cease 247 303.26 222,205.52 
Burglary & Theft..... 82,430.22 37,484.03 
OS ee eee BG0s200 8  s0e%e00 
WE * -.ccnunckpenaeknn $603,113.59 $342,157.95 
New Amsterdam 
NE "i coceutanans $8,406.79 $10,712.65 
REMRLOR. | ncdbeenngescsans 3,654.53 1,892.38 
Alto Tae. scccevecsesee, WSARTR 42,545.81 


; Premiums Losses 
Ca OE os owkasaccews , 296.90 6,060.78 
Workmen’s Comp. .... 96,829.57 54,947.09 
Fidelity .sscccccccccves 28,588.49 406. 

MEN seubexoesese bees 38,482.05 12,288.32 
Pl: SO — ee 30,143.12 13,929.50 
Burglary & Theft .... 35,279.66 14,505.45 
Auto Prop. Dam. 60,342.43 33,123.53 
es ee 27,001.96 12, 387.13 
Prop. Dam. & Coll 

GS. sasseebsensnians 1,145.46 279.95 

DUNES: skscisccsisnanen $545,302.64 $207,079.58 

N. J. Fidelity & P. G. 

Auto Ea, sscanweseba $141,502.233 $46,989.58 
Setig ME oseapecsonces 5,636.91 340.00 
Workmen’s Comp. .... 15,371.43 4,677.58 
a 699.: 





American 
Surety 


Company 
of New York 


100 BROADWAY 


Fidelity and 
Surety Bonds 


Burglary Insurance 











Premiums Losses 
NE. hiseistewecstecn CO fe re 
Plate ‘GAGES: oc cvcicsscs 120,593.43 42,777.77 
Burglary & Theft .... 37,694.54 8,232.72 





The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance (ompany in the Wer 


LIABILITY, STEAM BOILER, 

ACCIDENT. HEALTH, FIDELITY 

AND BURGLARY INSURANCR 
United States Branch 


SAMUEL APPLETON, United States Mee. 


33 BROAD STREET, BOSTON, MASS 
AGENTS WANTED 











Service Contracts y 
o o | 
Quality Superiority 
to to ' 
Policy Holders Representatives 


NATIONAL 
CASUALTY 


ee 


THE NATIONAL | 
of DETROIT 


























Eastern Dept. Western Dept 
? 81 John St. Pacific Bldg. 
Check Forgery and New York San__ Francisco 
Al - I oes Ee 
alace ; 
teration Insurance we ges 
—=—, 














C. A. CRABG, President W. R. WILLS, Vice-Pres. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE Policy 


C. R. CLEMENTS, Sec. & Treas. 




















ORGANIZED 1886- 
North AMERICAN AccIDENT INSURANCE (0, 
‘ THE ROOKERY 
(on Bh oy. Gere) 
AGENCY OPEN/INGS IN 
44 STATES 
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SURET Yann CASUALTY 
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"LBACHE R 
AND 


NIAL 
"eee 


be sure to see t 
this opportunity 


This book pre 


basis of that 


of industrial acc 


given a_ hearty 
throughout the country. 
If you have the firs 


practices of workmen’s com 
, that insurance in 
employer’s liability, compensation, 

Every practical detail is covered thoroughly. 





JUST 
OUT! 


Another 


fact book 
by 


insurance 
men 
for 
insurance 
men 
on 
insurance 





What You Want to Know About 
WORKMEN’S 
COMPENSATION INSURANCE 


_ The second volume in the McGraw-Hill Insurance 
Series is every bit as good as the first—and the first was 
welcome by insurance men generally 


t volume—Maclean’s LIFE INSURANCE— 


he second—and, if you haven’t seen Maclean, take 


to see both—for ten days—free 


INSURANCE 


Underwriters 


and 
THOMAS M. NIAL 


Assistant Secretary, National Bureau of Cas 


Underwriters 


WORKMEN’S COMPENSATION 


Including Employers’ Liability Insurance 


By G. F. MICHELBACHER 


Secretary-Treasurer, National Bureau of Casualty and Surety 


ualty and Surety 


486 pages, 5 x 8, $4.00 net, postpaid. 


sents a complete explanation of the problems and 


the problems ot 


pensation insurance, and describes the 
I } industrial accidents, 
legislation and malingering. 


From the probiems 








Premiums Losses 
Auto Prop. Dam. 50,058.95 21,427.04 
mete CO!) csececveccess 1,653.70 149.32 
TORE. cxiddenssoencas $378,039.68 $124,594.01 

New Jersey Manufacturers 
MIS Ths.‘ ciciecndnssunwe $229,943.64 $65,990.00 
i, GH wanedcseccas 98,307.49 20,210.41 
Workmen’s Com. 1,420,914.82 748,124.03 
TOS «i ccs veniecandas $1,749,165.95 $834,324.44 
New York Indemnity 

OS ee rece $4,035.86 $396.00 
MMI cs sv cossedecscnse 1,644.77 776.81 
OO or rer 142,940.12 37,357.37 
Pe QE cnsdcésusens 21,861.68 1,891.35 
Workmen’s Com. 132,871.17 37,847.76 
rrr po OS Beer 
rcs D74B ow owncce's 
Se CNOD ccntacesnces 8,833.18 2,500.00 
Burglary & Theft 31,482.31 1,396.57 
St. Boiler 765.16 602.08 
Auto Prop. 43,928.04 14,506.14 
Auto Coll. 12,286.70 4,481.88 
Prop. Dam. & Coll., 

OAURY  jccctivcunenxcnwns 1,745.47 1,009.71 
Engine & Mach........ See = Kaenennaes 
POUR ID: Acesaninss csesnes $408,771.17 $102,765.67 
New York Plate Glass 
Piste GING o.cccudsecces $84,718.78 $28,407.21 
North American Accident 
ACGAORE  isccseccssaves $63,204.25 $23,715.48 
Northwestern Casualty & Surety 
RAN RIAL. ccniecvences $20,823.69 $2,949.38 
Pie CORNET Sidceccnscece 4,306.42 1,934.00 
Workmen’s Com. 17,775.49 7,720.82 
PHUEY  ccdlvsevcsnecees Sar 80 “-wakcieeeens 
ee MTCC ere rrr. 
Auto Prop. Dam. 6,683.41 1,272.56 
Rete COM. ocssccivncess 3,403.90 858.26 

Prop. Dam. & Coll., 

SEROE  kecccsecesrences 886.89 240.19 
TORTS swicencasneseur $54,690.23 $14,975.21 
Norwich Union 
Accident $1,350.95 $425.93 
|) ererrreerrc rec 485.00 85.72 
Auto Lia. 83,847.20 29,523.35 
Lia., other 16,764.50 1,261.75 
Workmen’s 58,980.16 30,475.00 
Pinte GlaSG cccccsecees 6,257.11 2,693.32 
Burglary & Theft 8,842.36 326.85 
Auto Prop. Dam. 31,846.32 10,098.28 
Rite CO, iveceseesace 12,736.55 3,725.51 

Prop. Dam. & Coll. 

EO re 985.24 102.93 
WUUIE: cecencseavecves $222,095.39 $78,718.64 
Ocean Accident & Guarantee 
Accident ........ ry $19,480.42 $3,134.14 
OS Pere 9,316.69 3,042.56 
SS eee 233,742.92 80,752.27 
Bee. WU cccvcccccccs 70,313.99 17,856.77 
Workmen’s Com. 462,088.31 330,356.99 
eer 7,009.50 33.34 
Surety ..... bY yy / eC ce 
Plate Glass 19,434.11 6,693.21 
Burglary & T 41,486.97 9,218.49 
St. Boiler 14,625.45 891.59 
Auto Prop. Dam. 77,180.54 41,162.98 
MN GRE aciasces nouns 25,254.90 8,937.67 

Prop. Dam. & Coll., 

(| ee 2,924.22 726.05 
Eng. & Flywheel..... 25,397.52 6,062.57 
REE jicuderseevecaucns 9,134.91 —4.51 

FOUUE <ccsccudacecceks $1,021,116.68 $508,864.12 


Ohio Casualty 


Auto Lia. $24,131.70 


$9,592.50 
6,033.25 
2,036.55 





Auto Prop. Dam. 10,472.06 
pS ee 1,056.88 
ONS insliiccinsnaad "$35,660.64 
Pacific Mutual 

Lo ee | $21,416.98 
ea 15,893.44 
Prop. Dam. & Coll., 

ME ceeiws bets aaa ec 32,800.20 
NE? Adcsucordovawes ~~ $70,110.62 


$17,662.30 
$3,350.18 
8,994.47 
22,386.65 


Patrons’ Mutual Casualty 


Auto Liability ........ $2,077.63 


eM cc cinness'’s dae 2,257.83 
Workmen’s Com. 2,588.84 
| ae $6,924.50 


$184.00 
2,434.85 
3,159.73 


~~ $5,778.58 


Pennsylvania Casualty, Lancaster 



















pensation, right through to princ 
imsurance as practiced today, the 
information. 


While workmen’s compensation 


also the casualty business general 
Organization and principles—Classes of insurance 
zation of casualty companies—State 
age—Distribution of “shock” losses 





tical informat 
in one book: 


THE FIRST FACT BOOK 
MACLEAN’S 
LIFE INSURANCE 


423 Pages, 5 x 8, $3.50 Net, Postpaid 

This is an authoritative but not too tech- 
nical treatment of the business of life insur- S 
ance. It explains what is done by all 
departments of a life insurance company and 
why, in as direct and simple a manner as 
possible. Ample illustrative tables, forms and 
charts, drawn from actual practice, are in- 
cluded. This book gives especially valuable 
treatments of such phases of growing impor- 


tance as the selection of risks and sub- 
standard risks. 


examples of 
and the like. 


. I.—Injuries. 
Employers’ 


Malingering. 


idents, the history and detects 
development of compensation efforts and the na 


Twenty-three valu 


statistics, laws on rate-making, 


Liability. Iv 
= marae Liability Co 
velopment of Workmen’s C 

men’s Compensation Lesidiation Vit 
Compensation Legislation 


1X.—Organiztaion of I 
—Classes of Insurance Carriers. pee ~ 


of liability systems, 
; ture of present com- 
iples and methods of compensation 
book gives sound, definite, usable 


is fully develo 


d, the book treats 
ly under the 


following heads: 
" carriers—Organi- 
regulation—Agency and broker- 
and reinsurance. 


able appendices give prac- 
ion never before brought together 
information on compensation cases, 
contract forms, 
schedules and experience rating, 


ection Headings 


II.—The Prevention of Injuries, 111.— 
-——-Workmen’s Compensation 
ntrasted. V.—Historical De- 
Vi.—Work- 
VII.—Workmen’s 
(continued). ¥ 
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Accident, incl. Health. — $13,490.12 $5,802.27 
Phoenix Indemnity 

Accident. $346.90 $40.00 
Health 1 ¥Faetoeis 245.00 164.29 
Auto Lia 42,232.90 20,513.11 
“l., other 5,794.30 855.00 
W orkmen’s Com, 38,550.69 14,562.37 
Plate Glass .......... 1,299.39 402.65 
Burglary & Theft 5,773.22 5,309.32 
auto Prop. Dem. 15,127.16 7,765.74 
LS SER 4,259.74 3,325.21 
Prop, Dam, & 

i, RES Bie SOE -bewaeen 
i" ee ee $113,783.58 $52,937.69 

Preferred Accident 

Accident .............. 25,678.48 $4,202.95 
Health Ssvieetninaeatees 3,745.30 2,505.55 
i uto Lia 151,802.05 51,901.84 
SO. © reise anes oo ZZ 
Fidelity wi stasktee wean aire 6,532.45 187.13 
Beety Katies tee eseeeees 5,488.31 952.20 
Urglary & Theft 56,519.39 15,370.04 
2) REC 49,621.96 15,940.97 
Prop, Dam. & Coll., 

ts co oe ka 25,409.83 5,889.65 

Bs beets $325,647.45 $96,950.37 

















Republic Casualty 
Premiums Losses 

PAGE ©. vesccudicuass $630.25 $375.00 
Serer PY SESS 
Auto Tae. .iii neecende 122,379.09 50,143.14 
Bee GE cicsnccevcnss 23,616.91 13,333.56 

orkmen’s Com. 68,488.85 48,483.90 
UMNO casiccncdcenuaees 984.95 723.45 
SRGRE . Letzcencdunseces 13,746.90 13.36 
Plate Giese scicccccces 52,055.91 29,372.54 
Burglary & Theft .... 8,855.66 1,569.40 
A SE ae i re ee 
Auto Prop. Dam. 44,248.17 32,877.52 
Aut Cale sccccesnise 26,682.41 16,856.65 

GEE “ss toecicenkes $362,138.33 $193,748.46 

Royal Indemnity 

MGCTIERE ciceuxcccnanes $17,314.30 $1,136.83 

DEINE. \ncccadvnmieveseds 8,931.08 313.03 
PMO EB ccdesacccnces 226,077.83 77,790.63 
ie GD wcconmenecie 37,081.69 15,888.50 
Workmen’s Comp. .... 148,420.38 117,208.12 
Di siwcscviuosuideadies 19,881.21 390.69 
MEWS Se cGrcvanseacenes 32,246.60 4,430.61 
Piste Ginee occ. ciccccve 12,120.02 4,554.78 
Bure. & Teel. vccccces 45,115.02 160.47 
Se BRM éccacdimcneess Aa 5 ree 
Auto Prop. Dam....... 73,886.76 21,709.32 
BU COE ccccsvccccese 27,916.29 5,297.10 
Prop. Dam. & Coll., 

OND S vcscccinndgueuat os 992.03 3,724.03 
Engine & Mach....... 1,208.86 146.25 
TOMMIE esscwescascc dens $653,060.74 $260,750.36 
Security Mutual 
Mite Biss. cei ccssccesus $15,014.38 $3,579.55 
Bia.) CREE o« cicndcevenc 4,437.65 405.00 
Works. Compe. sccicceve 44,175.65 12,645.45 
Auto Prop. Dam....... 4,595.45 3,518.10 
Ae Ce erisisesernnes HOW 8 —ss ceccese 
Pr. Dam. & Col., other Bee =. a haenee 
TUE c dcncnscenntens $68,339.13 $20,148.10 
Southern Surety 

$6,469.11 $339.25 
223.48 238.33 
21,547.23 12,520.72 
ESQ succes 
14,031.45 9,303.38 
ee 8 8 = waanees 
SPOR vcccvcscsscaaceve 2,466.37 6,434.64 
Pinte ‘GIGS 6c scsccccecs 3,290.76 986.78 
iy a al ere GH = ssadawas 
Auto Prop. Dam....... 8,067.40 1,062,90 
BGS CO, a cctnccccnacas ei errr 
Pr. Dam. & Col., other ae 2Csi(‘(‘éwctmMMNA 
TORS. chcvditebincsdnard $58,884.05 $30,886.00 
Standard Accident 
BGs ccevcuvestotinewnns $12,887.55 $2,497.20 
Health as 9,301.10 4,362.79 
Auto Lia. 162,437.70 78,176.75 
Rtg GEE sanwtcicevces 18,240.48 5,103.34 
Workmen’s Comp. 82,582.87 59,298.25 
Rite. ccwidiccdrauaneccess 7,211.62 590.60 
SOT wsncacdsuctccesie 42,931.30 139.18 
PIGte GRR cicccscsccive 6,497.07 1,663.29 
Cn ae by eee 11,127.55 1,064.43 
Auto Prop. Dam....... 43,973.30 20,572.58 
yD | re 18,406.15 13,137.40 
Pr. Dam. & Col., other 362.35 255.25 
FRA vccscnvicccsnas $415,959.04 $186,861.06 
Sun Indemnity 
BOE. waiimavaswidccenins $2,068.02 $1,364.07 
WRGMIGIE ne ccnacccéseecucs rT CT 
Ry EAs. cewesiicn ions 38,713.53 10,220.36 
bias. CREP scserncvccns 5,619.71 1,400.00 
Workmen’s Comp. .... 11,793.03 12,558.50 
PMN. dcvnohacapnaaeuse sex 431.64 383.8; 
SQKETY cc vcecice ‘ ie ——(i‘«t nk 
Plate Glass 2,351.42 152.16 
Burg. & Th Cs ae 
Auto Prop. 11,227.27 5,151.57 
Mate CO, vesisacasannns 4,205.74 1,507.52 
Pr. Dam. & Col., other SeeGe ly vusacann 
"TOUS cicseacsivesies $82,058.90 $32,738.06 
Travelers’ Indemnity 
DE cadid ci etcediestaenn 7 487.46 $1,245.33 
ETE tu was cexdiccsamne 973.88 214. 
Plate Glass ......cccces 31,472.90 8,818.87 
Bare, & Th. <<: 85,872.42 911.52 
St. Boiler 31,492.35 3,663.18 
Auto Prop. 221,190.36 94,251.86 
Auto Col. 67,219.44 19,694.17 
Pr. Dam. & Col., other 12,297.73 5,020.73 
Eng, -@ MEGGR.. vccccvcs 2,885,53 1,364.91 
NW. Ge Ae Bivaccecss yo errr 
"SOGUE 65 Ste trercenes $461,117.57 $162,184.86 
Travelers’ Insurance Co. 
GE: divaiecidcnunndcens $344,375.69 $105,102.20 
GEE aaadevencsssdcses 111,378.09 54,143.7U 
Ate Edge. ocscvctviccanss 621,389.77 204,967.04 
Lia., other 183,660.12 29,294.02 
Work. Comp. .. 1,033,444.38 658,942.78 
N.C. A. & 6,052.90 1,933.32 
TOtAIe:. .cisicenceaenes $2,300,300.95  $1,054,383.06 
Union Indemnity 
6,206.19 $12,446.09 
14,414.42 7,056.69 
75,898.63 20,725.84 
13,762.99 1,983.00 
43,804.35 26,098.06 
8,796.54 7.52 
63,422.71 1,220.18 
13,502.31 4,765.43 
24,489.38 11,590.64 
Auto Prop. Dam....... 26,823.80 10,343.80 
Biri CO, ccaspecsececss 5,530.75 1,784.02 
Pr. Dam. & Col., other 813.22 166.75 
FOU 06 cc ccccce aa $307,465.29 $98,188.02 
(Continued on page 38) 











XI.—Organ- 
* . ization of Casualty Ins 
Helps Build Life Writings State Regulation. XIII—Rate Oresnivstionn” 
It gives the most valuable kind of informa- XIV.—Policy Covering. XV.—Rate Mak- 
tion on everything from the organization of a ing. XVI.—Merit Rating. XVIL— 
life insurance company and a description of Acquisition and Field Supervision Cost. 
policies and their uses to the regulation and I 1II.—Distribution of — ‘‘Shock”* McG 
taxation of life insurance companies and the sosses. | XIX—Employers’ Liabil- rawe 
legal aspects of the business. ity and Workmen's Collective Hill Book 
ery man in the business can use it, No Insurance. Appendices 1-23, 
ee should allow himself to SEE THE BOOK FREE Co., Inc. 
H SEND THIS COUPON 370 Seventh Ave., 
ave You Seen It? hansen toned Gane Saath New York 
>. examine vit ten Send me the books 
fee the book rie count ae pa ou can ; checked | for ten days’ 
‘* subjects of immediate interest to ree examination. 
ante ah to your own satisfaction that . Michelbache: 
this is 4 book you can. use day in nee el rand 
hee Bes out, @ book far more valuable Nial Workmen's ‘tion 


cates. 
There’ 
chase — no 


remit for the 
in ten days. 
just the coupon and 


your copy will reach 
you promptly, 


Co 





than the small price indi- 


8 no obligation to pur- 
Pa —no fol- ] 
tape. You Seu oy 


or 
return it, Dostpaid, with-” 
Send 


of receipt. 
NOE ce nctitevsrices 
GE Fos Kedaacauens 
POM is ccaceseacaaaen 


mpany 


ly. 


Insurance, $4.00. 
- - Maclean Life Insurance, $3.50. 


agree to remit for the books or 
return them, postpaid, within ten days 
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Books sent on approval to retail purchasers in U. S. and 
. Canada 
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E. M. Linville Will Continue In Insur- 


ance 


The resignation of E. M. Linville, the 
president of the New York Indemnity 
Co., came as a great surprise to the 
Street, and there is the greatest interest 
being manifested as to his future plans. 
His part in the amazing record of rolling 
up a net premium volume of almost 
$7,000,000 inside of three years will stand 
out as a production feat for some time 
to come. Of course, back of the New 
York Indemnity has been the influence 
and prestige of the National Surety, 
but even at that the company has been 
going some. It is generally conceded 
that Mr. Linville is a production genius. 
He is a great student of psychology and 
of the motivations which induce men to 
buy and sell insurance. He has been 
one of the hardest workers in the coun- 
try, going at a pretty high tension. 

Mr. Linville is not only energetic but 
positive and once before resigned from 
the company and under dramatic cir- 
cumstances, following a clash with 
William B. Joyce. He resigned when 
vice-president and general manager in 
an interview with Mr. Joyce in the lat- 
ter’s office on Broadway. 

He then returned to 4 Albany Street, 
the headquarters of the New York In- 
demnity Co., called his department heads 
together and made a very wonderful 
speech in which he broke the news and 
made a plea to the department heads 
that they give the same loyalty to his 
successor as they had given to him. The 
speech was so effective that the staff 
was in tears, and it made such a favor- 
able impression that Mr. Linville was 
asked by Mr. Joyce to reconsider his 
resignation. He came back the follow- 
ing day and there was an understanding 
that later he would be made president— 
which was what happened. 

In trying to diagnose the reasons for 
Mr. Linville’s resignation of last week, 
the Street came to the opinion that Mr. 
Linville had another clash with Mr. 
Joyce. It is known that he resigned on 
February 9th, shortly before taking a 
trip to the Coast by way of the Panama 
Canal. While out there he saw Mr. 
Joyce and the breach continued. 

Friends of Mr. Linville say that he 
will stick to the insurance business. 
They do not know, however, whether he 
will remain in the company executive 
end or whether he will devote his talents 
exclusively to production. 


* * * 


Amusing Errors In Classification In In- 
surance Division of‘ New York 
Telephone “Red Book” 


The Reuben H. Donnelley Corpora- 
tion, which publishes the classified tele- 
phone directory of New York City (the 
Red Book), by which one can quickly 
look up a business concern by turning 
to the classification of the business, is 
a perfect production so far as the cor- 
rect telephone numbers are concerned, 
but not always satisfactory in aligning 
correct classification. The editors of the 










book had a difficult time in assigning 
the different firms and corporations in 
insurance under the correct head. In 
the first place, the headings are not 
right. The book uses these headings 
under “Insurance”: Accident, burglary, 
casualty, compensation, fire, general lia- 
bility, guarantee, life, marine, plate glass, 
insurance adjusters, insurance agents 
and _ brokers. 

According to the Red telephone book, 
there is only one burglary insurance 
company in New York City, as there is 
only one name listed, the Hartford Ac- 
cident & Indemnity. According to the 
same book, there are only two concerns 
in the compensation business who have 
telephones, and they are H. C. Albright 
Co., Inc., 80 Maiden Lane, and the Hart- 
ford Accident & Indemnity Company. 
Under the head of plate glass, there are 
apparently only four insurance com- 
panies writing that form of insurance, 
one of them being the Hartford, another 
the New Jersey Fidelity and Plate Glass. 
According to the same book, there is 
only one company in New York writing 
general liability and that is again our 
friend, the Hartford. It looks as if Paul 
Rutherford, manager of the Hartford 
here and vice-president of the company, 
has a pull with the Reuben H. Donnelley 
Corporation. 

Under the classification of “guaran- 
tee” which, as it should, includes the 
American Surety, Fidelity & Deposit, 
National Surety, etc. there are also 
some strange entrants. For instance, 
there are the Central Manufacturers’ 
Mutual Insurance Co., the Delaware 
Charter Co., the Interborough Mutual 
Indemnity Insurance Company, the U. S. 
Coupon Co., and the Baker’s Mutual 
Insurance Co. 

In the life insurance section, Harry 
Gardiner, the enterprising New York 
manager of the John Hancock, seems to 
have as great a pull with the Reuben 
H. Donnelley Corporation as has Paul 
Rutherford, as the John Hancock’s seven 
offices in New York City are listed twice. 
It has fourteen entrants. 

Some strange “life insurance com- 
panies” appear under the head of that 
classification. Among them are these: 
Atlas Assurance, American Alliance, 
Christiana General, Liverpool & London 
& Globe, and the Western Assurance. 
These, of course, are all fire insurance 


companies. However, the 
American Alliance and the Liverpool & 
London & Globe are under the fire in- 
surance classification also. The London 
& Scottish is listed under marine and 
not under fire. Lloyd’s receives one list- 
ing under marine. 


* ok 


The Federal’s Chicago “Tribune” Poli- 
cies Prove a Great Success 


When the Federal Life Insurance Co.’s 
agency publication, “The Federal,” came 
out a few days ago there was a hurried 
turning of its pages by insurance men 
to see what the publication would have 
to say, if anything, about the remarkable 
travel poligy contract which the Federal 
has entered into with the Chicago “Trib- 
une,” which furnishes insurance to any 
of the million readers of that newspaper 
who see fit to send it a dollar for regis- 
tration fee. Since “The Federal” came 
out there has been an attorney-general 
ruling, printed elsewhere in this paper. 
“The Fedral” made these comments; 

“Without doubt the nation-wide pub- 
licity given by ‘The Tribune’ to the 
Federal Life Insurance Company is the 
biggest piece of insurance educational 
publicity ever put over. 

“Over 150,000 applications were re- 
ceived during the first week, and they 
are coming in daily in truck loads. 

“The first claim was paid on March 9, 
to the parents of Raymond Walsh, a 
motorcycle police officer, killed in a col- 
lision with a taxicab. With the volume 
of business now coming in the company 
will have many such opportunities of 
proving the value of the coverage grant- 
ed under travel policies. 

“After reading the article in this issue 
under the heading ‘Travel,’ if you are at 
all in doubt as to the purpose of this 
big campaign of publicity and its value 
to you as a Federal Life fieldman, write 
the Agency Department for additional 
particulars. 

“Later we hope to put in your hands 
the names of many of the policyholders, 
so you can follow them up for broader 
coverage policies.” 


x * * 


This Should Catch the Brokers 


Graham C. Wells, Provident Mutual 
manager in New York, just introduced 
to me the man of a thousand faces, who 
has recently connected with the broker- 
age end of his agency. Mr. “Man of a 
Thousand Faces” has red hair, wears a 
collegiate hat and tie, and always sports 
a daisy in his buttonhole. His picture 
and his message are going out to brokers 
now with the story that “we help brokers 
to save time and make money in as 
many ways as this man has faces.” In 
order to get him to perform, humor him 
by holding the card level, tap it, and the 
chain effect attached to his eyes and his 
chin will immediately go into as many 
shapes and contortions as Gilda Grey, 
queen of the shimmy. 


* * &* 


LAUSTER APPOINTED 
The Standard Accident has appointed 
A. P. Lauster as consulting underwriter 


in charge of its 54 John Street office in 
New York. 





Georgia 


Atlanta, Ga. 





Surplus and Reserves as to Policy Holders Over $3,000,008 


Casualty Company 


AN AMERICAN COMPANY 


E. P. Amerine, Vice President 


Automobil- 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen’s 
Compensation 


Atlas, the , 








CLUB EXPRESSES OPPOSITION 

The April number of “Apropos,” the 
Automobile Club of Missouri, contains an 
article setting forth the position of the 
American Automobile Association as re- 
gards compulsory automobile insurance. 
This Association is opposed to such in- 
surance, believing, among other things, 
that such measures would lead to State 
insurance, would not prevent accidents, 
were voted down by the Hoover Con- 
ference of Street and Highway Safety, 
would develop irresponsible companies 
and frivolous and excessive claims and 
increased rates. 





URGES PROMPT REPORTING 


All glass losses should be reported to 
the company immediately after breakage 
and not after the glass has been replaced, 
points out the London G. & A. in its 
agency bulletin. It says that many agents 
neglect to notify the company of break- 
age on account of the break being slight 
and the assureds for various reasons not 
desiring to have the glass replaced until 
a later date. If losses are reported im- 
mediately, continues the bulletin, quicker 
replacements can be made, and it will 
enable the glazier to be paid promptly 
and he will in turn give better service. 





ONE CLIENT AS CENTRE 


The Metropolitan department of the 
the Royal Indemnity has issued a new 
residence burglary, theft and larceny 
rate chart, including the new reduced 
rates for New Jersey. 





N. J. Figures 


(Continued from page 37) 
United States Cas. 











Premiums Losses 
ERO PEIEE OOPS PCS $12,783.85 $966.80 
PEE. Jay bsbencesewaeee 5,730.64 1,885.98 
NO TR. Ssiecionedescs 162,618.60 94,527.92 
TOR, UME ocissciiecres 40,636.75 21,803.25 
Work. Comp. .sccccces 89,849.87 63,402.32 
ee 16,015.51 7,765.28 
Burg. & Theft......... 12,611.34 2,804.02 
Auto Prop. Dam....... 46,388.23 35,144.99 
>. ere 19,249.30 21,466.97 
Pr. Dam. & Col., other 1,240.20 832.51 
WEED sundinkecabedas $407,124.29 $250,599.99 
United States F. & G. 
PU. oc cpewew een bares sos $35,410.55 $9,784.90 
NE Shien wnseoaemaes 23,039.18 10,004.25 
BO SAR. ass voce vaienc 341,492.18 144,515.04 
Sa arene 110,220.56 25,333.62 
WOFK. CORD: .cccrsccee 407 556.42 237,947.06 
RY. eeicneagsceensesevecs 59,005.96 12,856.81 
MENNOE. evekereseseemense 203,973.18 4,888.28 
i a er 46,913.68 16,684.98 
Dire. © TRG 6iccccccs 52,911.52 36,841.31 
Auto Prop. Dam...... 116,936.34 55,504.58 
2 Sere 43,614.59 26,170.27 
Pr. Dam. & Col., other 3,192.45 795.99 
BOTWUIICL ciccccestacece 1,160.71 122.00 
RE sekhsisivmnncace® $1,445,427.32 $581,449.09 
United States Guarantee 
Auto Liability ........ $43,597.18 $925.00 
IY, eases ccc ances 8,491.86 793.87 
MND sicuvoncelednenees 3,921.11 —§ cccevve 
Buty: @ THO. .60.6006 17,632.19 1,840.73 
OE én coxeatesseees $73,642.34 $3,559.60 
United States National 
A. TEs6 2+ the niseeneusts $201,153.49 $57,178.49 
Utica Mutual 
ANNO Tid. i dsines caassns $1,313.77 $163.00 
ee eee 328.82 = saneees 
Work. Comp. .ccecsscs 10,054.43 7,403.08 
Auto Prop. Dam....... 534.13 374. 
AMO CH. sos.s0s0s oswe 111.60 30.80 
TOMS ssiceeteieixe $12,342.75 $7,971.76 
Utilities Mutual 
Fo, OE ‘ie $566.88 = ewww eee 
Health 257.03 =—wveeeee 
PIG TAR, sisessee 4,606.70 3, 
Auto Prop. Dam 205.34 43.87 
Ree CH. cccccese ‘ 159.89) enw eeee 
DONE isewetccscnses $5,795.84 $3,907.45 
Western Casualty 
Liability, other ........ $999.99 newness 
Workmen’s Comp. .... 27,404.14 $13,344.33 
WO seiictaccss $28,404.13 $13,344.33 
Zurich 
We dps sbiadeeaanes $3,028.23 $121.79 
eer ee 843.3: 1,026.96 
PREG VAG. "ses csicadlssierors 226,933.79 105,562.45 
Weta KONO oc <cesssse0s 71,353.99 16,026.71 
Workmen’s Comp. .... 144,407.60 78,094.55 
Plate Glass .......-.... 19,741.17 4,479.88 
Bite ie Us. cecosen ss 11,632.67 2,755.50 
Auto Prop. Dam....... 84,673.84 46,863.68 
GO ent csncetacces 37,235.63 22,759.00 
Pr. Dam. & Col., other 3,480.72 2,420. 
pee | 5 
DOS ccsttekeveses .» $603,331.01 $280,119.95 
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SEVEN CLUES TO 
OUR ABILITY 


1. A great life insurance company. 
One of the four largest industries in the United States. 


The largest relief operation in the history of the world. 


- YON 


The most important domestic conference called by the 
late President Harding. 


5. The Republican National Committee’s 1924 campaign. 
6. The Better Homes in America movement. 


7. The leading international educational enterprise of 
our time. 


These are some of the clients for whom we have executed 
or now conduct news publicity programs. 


All your past conceptions of news publicity will seem in- 
adequate if you permit us to outline for you this latest 
science in its full modern development. 


FIND OUT WHAT WE HAVE DONE FOR OTHERS 


LUPTON A. WILKINSON, Inc. 


32 BROADWAY cain 


NEW YORK CITY aeeaenaie 
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DEFENDERS OF 
AMERICAN LIBERTY 


Our Seven Generals 





GEORGE WASHINGTON 
1732-1799 
“The Father of his Country” 


Ihe rank of General has been conferred on but seven of our military 


men in the history of the Country. 


“With everything AMERICAN MEE : Reproduced by 'VHE AMERICAN 


tomorrow is secure.” Be ; InsurANCcE Co. of Newark, N_ J. 
: _ 







































































16 








igs ia Poe 
























LT - 





pour 


fa Mm -f.317f 














